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CHICAGO, FEBRUARY 10, 1900. $2.00 Per Year. 
; TWeBeere 
Bay ial” ‘OU WAN : 
yn -—l Tudependent IF YOU WANT THE BEST 
. Cut-Off. . . GC 
The Strongest Reaisters ALVANIZED 


‘ and Saeges 
ae’ Cut-off on the 
as. and Qentilators 
‘The only single 
Cut-off made to fit 
Corrugated and J’ 
i Fiain Pipe, and ff, 
which can be used 
without extra 
pipe or elbows. 
‘ For sale by all 
2 ieee leading jobbers. 
ee Manufactured 
only by 


Patent applied for. 
Coomew & Geiger, 
to & 21 E. South St., Indianapolis, Ind. 














THE BEST FENCE 


oie SRE economical A full line of sizes. 


<> Durable ae P a alli 
and Quality and prices right. 


Gecwur | Independent Register Zo., 


ss Prices and 























rie cee ce catalogue 1ss Champlain $t., 
20 Atwater street, Detrort; Mich Cleveland, Ohio. 









SHEETS 


BUY THIS BRAND 





__tpangadine digest acdeagpaghngiingtinetiagthe ie type oN 


tUNIFORM-SOFTESMOOTH 










“ : ' 

: : 2 CL JAR FINISH : 

Stove Bolts, Stove a ee ot ee 
Rods, Machine | (SQ) & —t> 3} (OND 
Screws, Pointed Pins, ee 
*hreaded Wires, STRUTHERS IRONSTEED Gi 


| _STRUTHERS.OHIO.¢ 


Rivets, Special Bolts, 
Mica Bolts, Cold wR 
Pressed Nuts. ar 


tena 


? 

Very soft sheets—no rough edges. 

: Especially adapted for eave 
trough, cornice work, etc. 


. , We also make all grades of black- 
Atlas Bolt & Screw Co aes, plain and cold rolled. 
CLEVELAND, 0. oe 
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= 
= 
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a : \ Paint Your 
<4 = Roof 
merican Seal 


ANTI-RUST ROOF PAINT. 


Made with pure linseed oil and the best pigments. One gallon will 


cover five squares. And it don’t cost any more than an inferior article 
Equally as durable for painting any surface. 


Elastic Roofing Cement. 


e 
American Seal Stove Puity and Asbestos Cement, 


SEND FOR PRICES AND SAMPLES. 


J.L. PERKINS & CO., 


241 LAKE ST., CHICACO, ILL. 


STOCKHOFF SUPPLY CO., 12th and Poplar Sts., St. Louis, Mo. 


«Samson ng OFING 
prant” PURE ASPHALT RO 
ORNAMENTAL Bessy itosiings sitters" ele, tuitding Papers, Rooting 

Cements, aints, Etc. 
STEEL CEILING J. L. PERKINS & CO., **x:st2cs~" 













Black Diamond Files «“ Rasps. 


PERFECT-ALWAYS 
MAR 








Twelve we At 
Medals International 
Awarded Expositions. 
Cc. & H. BARNETT CoO., 
Black Diamond File Works. Philadelphia, Pa. 




















Will lay out patterns for any size and angle of elbows in three minutes’ time. 
Can also be used as Straight-edge Rule, Circumference Rule and Trammell. Co 
a few weeks. Thousands oe 


Should be in every Tinshop. Will save its cost in 


@re in use and every one giving excellent satisfaction. Price, complete in e S ° ; Mi h 
mice wooden box with Chart. $4.00 net cash. (Mention Ta AMERICAN ARTISAN.) aginaw, MIC 







Lufkin 
Rule 
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Bi | HOT WATER HEATERS 

rT bj°) | = se 
RADIATORS 

MOST EFFICIENT- DURABLE ano ECONOMICAL 


THE STANDARD OF THE WORLD GURNEY HEATER MFG.,CO. 
SEND FORCATALOGUE. New vorn Branch III FirTH Ave. NY CTY 74 FRANKLIN. ST. BOSTON: 
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A Postal Card from you will bring valuable, complete 
information in regard to the best, most comprehensive, 






















strictly modern line of these goods. For Steam and Hot Water Heating. Mage 

ape wee Fuse. ES = and Hard Coal i8 

New York, Boston, Phitaelphia,  AMERICANRADIATORCOMPANY | kewance Boiter Company, Kewanee, tt 

peaver, Betrek. Leateo. Lake and Dearborn Sts., CH):AGO. Stouts Store, 1oaN. Femmes MeAe® 
Fowler Automatic 





Live and 
Lear... 


Something Rew in 
Draft Regulation. 


Improved, Quick and 
asy Rising Steain 
and Hand Power. 


KIMBALL BROS., 
1061 9th St., 


Council Bluffs, ta. 


LION HAND 


ELEVATORS 


Are the best on earth. 
Send for descriptive circular. 


FRANKLIN MACHINE WORKS, 


St Pai. Mien, 


ACGOOD PAIR pagename 


Draft Regulator... 


for regulating the draft of 
Furnaces, Boilers, Hot Water 
Heaters, Stoves and Ranges. 








Made bw 


Fowler Automatic Draft Regulator =~ Ventilator Co. 


LAW RENCE, NMIASS. 
New York OFFICE, 105 Beekman St., N. Y. City JUDSON A. GOODRICH, Manager. 
Bosron Orrice, MICHELL & CO., 40 State Street. 


*@ee @]28e 828380607038 8 


| 
Send for Catalog. 
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1?Brand’s : :Brand’s 3 

7) Be +4 

: Steel ; {Magnet 

- . 

: Dome : ?}Wood 

. . 

: Base ; }FPurnace.; 

. . . 

. - 

; Heating 3 > Portable Forn 

Furnace. 3 3 nreeClean- § 

$ $ Out Doors, four $ 

$ For Hard $ uches diameter b 

$ or Soft Coal. 3 yn eac! 

. . 

$ Three sizes $ Radiator made 

$ Portable and $ { 14 Gauge 

; Br k Set Form : tee . 

; eens 















Write for Catalogue. 


‘ Brand Stove Co. 


Milwaukee and Chicago. 


Emperor 
Furnaces 


FOR WOOD, 
SIMPLE. SAFE. DURABLE, 
The Best & Cheapest Line of Wood Furnaces. 
FURNISHED FOR EITHER BRICK OR 


GALVANIZED IRON CASING, 
Send for Catalogue. 


; Keng tito On 


Neenah. Wis. 
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Wickless’’ Blue Flame Oil Stoves for 1900. 


{ Continued from last issue. ] 
17. The ‘Quick Meal’’ Valve Indicator can be easily and quickly 
adjusted so as to increase or diminish the Oil Supply. 


18. The ‘‘Quick Meal’s’’ new Frame with closed, smooth Ends 
is stronger than ever, easier to keep clean and a wind protector. 


19. The *“‘*Quick Meal’s’’ new Base improves its looks greatly, 
strengthens the Frame and will securely set on any box or top of 
cook stove, no matter if the support should be shorter or narrower 
than the Base. 


20. The “‘Quick Meal’s’’ Tank is so arranged that it can be 
safely filled when on the Stove, or it may be removed for filling. 


P. S.—‘Quick Meal’’ Steel Ranges are first-class Ranges, 
second to none, at POPULAR PRICES. 
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is made by dealers who 
are shrewd enough to 
get a distinct edge on 
all competition. When 
it comes to the vapor 
stove trade you get this 
edge by handling 


RELIABLE 


Vapor Stoves «« Ranges 
which will be better 
than ever for 1900. 








Process Cabinet No. 15. 





The quality and reputation Sere 
of our goods has made the ome 
name ‘Reliable’? famous. 8 
The public has come to {| 
realize that these 
goods represent the 
superlative degree 
of vapor stove con- 
struction, and the 
dealer who handles 
them reaps the ben- 
efit of the high pub- 
lic regard for Reli- 
able goods. — SBS S53 
Write for catalogue. —— nn 


Schneider Oe Trenks non 










reniiedinn »” Co, 
CLEVELAND, OHIO. CHICACO, jLL. 
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™ PEOPLE KNOW A Goon STOVE 


And its the a reope s Trade you are after. 
























GeorGE M. Criark & Co., Dayton, Ohio, July 14, 1894. 
Gentlemen: I have had one of your “Jewel Security” gasoline 
stoves in use in my house for several months, and am pleased to 
state that it has given entire satisfaction. I think its economy and 
general excellence unequaled. I take pleasure it recommending it 
as a No. I stove. Very truly yours, 
J. T. Rose. 





The One new 
and Successful 


Gasoline 
Stove 








Juniors with Sheet Steel construction, strong and rigid, and the same 
in price as poorer makes. 


“eee 
&% 






Our new Individual Burner is the best we ever made, hottest, most efficient. 
Our line is unquestionably better than at any previous time in our history, 


WHOLESALE ACENTS: 

Great Western Stove Co., Leavenworth, Kas., Omaha, Neb., ae 

St. Paul, Minn. Das josviel Gasslene Stes 
W. W. Montague Co., San Francisco, Cal. Reg oe 
Stratton & Terstegge, Louisville, Ky. a: 
H. Sandmeyer & Co., Peoria, IIl. 
Mt. Penn Stove Works, Philadelphia, Pa. 
B. C. Bibb Stove Co., Baltimore, Md. 
Howard W. Peak, Ft Worth, Tex. 


GEORGE Mi. CLARK & COMPANY, 


CHICACO, ILL. 


Makers of Jewel Casoline and Cas Stoves, Cas Heaters, Etc. 






fia toy To Comfort iy 
(ewe 
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TKroUch Bills of lading fo ony Point? 





























Co; os by American Artisen 


“Over 1000 Different Sh iyles & Kinds of Sfoves. | 


COMBINED apes ops ee 
ANNUAL | HO, PIEATING 
CAPACITY STOVES 


SEND FOR CATALOGU a 











Cc on StoveCo. xy Ge 
ad e@ Stove Co. Fema yi Guiney Pay a eaiod Ity Co. 
Comstock asfh &Mf¢.Co. U Thomas aa Stevec Co. 
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In offering this steel 
range to the trade we are 
pleased to point out some 
of its leading features in 
proof of the claim that we 
have the most practical, most 
attractive and best selling range 
on the market, and at an ex- 
tremely low price. 


He He He 


CSO OSG BS SSF VS SF SS SSF VSS SFS SS SSS SSSSsSsSIessssvwsws 


Its Features Include 
Pouch Feed for Coal—new for 1900. End Feed for Wood or Coal, with both Front Swing and Side Swing. 
Duplex Grate that can be removed through Grate Door. Front Poke Door, with Slide Damper— new for 
1900. Cast Back Flue. Planished Steel Body, Asbestos Lined. Spring Balanced Oven Door. Full Cast 
Reservoir. Attachment with Shield Across Back'to Prevent Rust. Sheet Iron Shield below Steel Bottom 
to Equalize Heat in the Oven—new for 1900. Base Sheeting, making a Handsome Finish. Full Nickeled 
Trimmed, with Nickeled Steel Bands on Edge of Top and on High Shelf and High Closet. Beautiful 
Design, and First-class in Every Respect, All Reservoir Ranges can be changed to Square and 
Water Fronts furnished for all sizes, ai’ 
SBPSTSPVeVeseoeoeoseosoeovsoeeseesoesoesses 
Do not miss an opportunity to secure the best steel 
range made. 
Write for Our 37th Annual Catalogue. 


Thomas White Stove O. 


Quincy, [llinois. 
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~— yy - | = = | Demand 
~~ National Stov 
IT MEA 


That the people appreciate the 
superior features found only in 
National Stoves and 
Ranges. Secure the 
) agency at once. 
Don’t pass up a 
«x good thing. 





aaa Stoves and Ran 


Made Exclusi' 
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didhad For 


tovesz eatin 


r MEANS 





For Beauty, 

For Finish, 

For Quality, 

For Durability, 

For Good, Honest 
Construction, 

For Good Talking 
Points, 


anges Excel All Others. 


Exclusively By 


ove & Manfg. Co. 
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A Family 
Range..... 


Clean, Economical and 
Convenient. 


Its Popularity is Estab- 
lished. 


Great Variety of Styles, } P 
14-16-18-20x21 in. Ovens, >, ~ 
For all Kinds of Fuel. ( 





The Popular “Family Steel Range” is the “Gold Coin.” Fully Warranted. Manufactured by 


The Chicago Stove Works, 


Biue Island Ave. and 22nd Street, 


CHICACO, ILL. 
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TWIN BURNER neal 


Process Stoves 
ALL STYLES AND SIZES. 


New Improvements, 


New Designs. 
FITTED WITH THE 


Twin Burner Odorless 
.» DEVICE... 


TWIN BURNER WICKLESS 
BLUE FLAME OIL STOVES, 


In a full line of NEW 
STYLES and ALL SIZES. 
They are safe and reliable. 


















interesting; it’s yours 
for the asking. —z- 


Twin 
Burner 
Vapor 
2m) Stove 
a v 0. “ie 


St. Louis, Mo. 











carton 
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— - Peoria 
[Lexington Steel Range. 
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These Ranges have become so widely known and have given such universal satis- 
isfaction that it is needless for us to say anything at present in regard to them. 

Notwithstanding the high price of steel; we”will continue to use the heaviest 
steel in its construction that can be used, and will maintain the high standard of finish, 
the same perfect construction and fitting that have made these so deservedly popular. 


Dealers are Enthusiastic About Them. 
Users are Loud in Their Praises. 





Unsolicited recommendations are constantly being received by us. Dealers should 
secure the exclusive sale of the Peoria Lexington Steel Range without delay. 


Culter & Proctor Stove Co. 


Peoria, III. 
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Wabash Steel Range. 

























The great popularity of our Peoria 
Lexington Steel Range, which we be- 
lieve to be the best made, most attrac- 
tive and best operating Range in the 
market, has induced us to construct an 
equally good range and cook, for parties 
who desire only four covers but a large 
oven, and at a moderate price. These 


ranges and cooks are made of the 


same thickness of steel 
as our Peoria Lexington 


Steel Range, and are as well made in 
every respect, and we predict a large 
sale for both. 

The tops for both are arranged for 
key plates which take 4-8 inch or 4-9 
inch covers. Ovens are 18x21 
and 20x21 and duplex grates. 

The reservoir casing is cast 
iron, and the sheet steel is thor- 
oughly protected by cast plates to 
prevent any damage to the body 
of the range or cook. 

The ranges have our patent 
slide top damper, which regulates 
the draft perfectly. 

Dealers should not miss the 
opportunity to secure the exclusive 


sale of these ranges and cooks, 


ulter & Proctor Stove Co. 





Peoria, Ill. 
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THE REALIZATION 
ADMIRAL’ I 


{ eGo eomos 
| Pee 
SS 
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We make the GEM IDEAL, NATIONAL IDEAL 
and PERFECT IDEAL STEEL RANGES 





Cleveland Steel Range Co. 


CLEVELAND, OHIO 
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Brand’s Steel Range 


Entirely New. 
First Class. Low Price. 


Made in 
Thirteen Sizes. 


Four or 
Six Holes. 


For Hard or 
Soft Coal or 
" Wood. 


Encased 
Reservoir or 
Square Style. 
With or 
Without 
Water Front. 














High Eidedd' or - High S Shelf. 
Draw-Out Duplex Coal or Wood Grate. 


Top Key Plates. 
Balanced Oven Door. 
Write for Prices. 






BRANDS 
STOVES Brand Stove Co. 


: SQ ANGE 5 Milwaukee, Wis., 
SL | Chicago, Ill. 



























arr =. at 
“> ~ 
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pont LET THAT" JUST AS GOOD” stove caren vow. 


Wait until you see the greatest and 
most successful departure ever made 
in our “NEW STYLE” constructed 
Cooks, Steel Ranges and Heaters. 
Just as the 


“SUNBURST PENINSULAR” 


revolutionized the Base Burner trade, 
so the 


NEW PENINSULAR LINE FOR (900 


will completely replace those other 
stoves which “USED TO BE.” Asa 
quick selling, profit making trade 
getter the PENINSULAR LINE for 
this year is beyond competition. 
Our representative is on his way to 
see you. 


IT WILL PAY YOU TO WAIT. 











THE 
Peninsular Stove Company, 








Largest and Best Equipped Steel. Range Manufac- 
turers, Leading Stove, Range and Furnace Makers. 


DETROIT. CHICAGO. BUFFALO. 
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Vincennes, Indiana, 


and 


Des Moines, lowa. 





- ae - 
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Repository 


For Nebraska, Wes t- 
ern Iowa, Southern 
South Dakota, and 
Black Hills. 


Omaha, Neb. 
Oscar Millsap, 


Manager. 
















For Minnesota, North 
Dakota, Southern 
South Dakota, and 
Iowa north of C. M. 
& St. P. Ry. 
St. Anthony Park, 
Minn. 





EK Series 
A Steel Range without a Peer. 


) a. eo 
> Eclipse 


Quality 
le cnevan 


; 


Gruenhagen Bros., 
Managers. 











Popularity. 


GEEE ECE CECE 


Get the Eclipse Catalogues and get acquaint- 
ed with a complete and up-to-date line, 
mbracing 


Steel Ranges, 
Cast Cooks: Ranges. ' 
Heaters, ee 


THE ECLAPSE STOVE 2 CO. Mansfield, Ohio. 
Ss. ] Van’s Patent 


S Improved 
Wrought Steel 
Portable 
Family Range 


FOR SOFT COAL, WOOD OR NATURAL GAS. 

It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20in. The Range 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Izon Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linings are substituted in place. 
The patent Reversible Grate is Anti-Clinker. 
Range furnished with Direct Draft, 
Damper and Side Draft Damper. 


The John Van 
, Range Co. 


Manufacturers of 
 Van’s Patent Wrought Stee} 
' ~Ranges for Hotel and Family 
) Use, and all kinds c‘ Hotel 
Implements ‘for Culinary 
Purposes. 
419 Elm Street and 
410-416 Home Street, 


CINCINNATI, OHIQ. 
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We Make Them. . . 
Your Jobbers Sell Them. 


THE FINEST BRANDS IN THE WORLD. 
BLACK EACLE. PEERLESS IRON ENAMEL. Biack Jack. 


Finest Polish Made for Stove Finest Air Drying Enamel Made. 
pint cans, 1 doz. in case. 


The World's Best for Family Use. 


, Put i . 
Dealers’ Use. Bruch with cach can. Price, $1.50 por Large 12 oz. cans, 75 cents 
Put up in 5 Ib. and 10 Ib. cans. dozen. per dozen. 


Price, ene 10¢. 
pcKk Ja 


oY oASTE C4 
SOE POLISH 
~ 
os 4 
BLACK JACK 


ST PASTE s} 


A BRILLIANT yet inc’ 
WeAMEL THAT never 
EARS OFF vE 
~ FD. By tf 100. 
Sold by "EN sine 





Nickel Plate 
Stove Polish Co., 


CHICACO. 





MANUFACTURED BY 


MOORE'S Rances 


Ouick | Moore’s Steel Gem 



































Al Duplex Grate for 
Oven | Coal and Wood. 
Steel git _ 

i Moore’s Steel King, 
Cook For Wood 
Stoves Only. 








The Ovens in these Stoves are, without question, the Quickest 
and most Satisfactory made. Thev also have many ofher 
novel and useful features. wm ws re ws w* 
They are sold by the leading dealers throughout the United 
States.and elsewhere, and are rapidly displacing the old style 
Cast Iron Cook Stove. 


New York and icity Supt Py Jouet Stove Works. 


227-229 Water Street, New York. JOLIET, ILLINOIS 
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~ Red Cross 
Stoves 








Made by the Cooperative Fou 


| ee Send for Catalogue tc 
Red Cross Victor Range. 


J. P. LINDEM 











MILWA 
DANGLER..  } 
Vapor Stoves I 
Blue Flame : 
Wick and , 
‘ Wickless Oil Stoves 
We manufacture Stoves, Tit\we 
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ss Always a 


= (¢ JES) hep 


DOWN TO DATE. . i ZS = 


The E Best and 
Most Popular 
e In Existence. 


ative Foundry Co., Rochester, N. Y. 












gue to the Western Agts, : > 
Red Cross Monarch nike. 


JANN & SONS, 


YAURKEHE. 


| National (Cleanable) 
Reirigerators...... 


; REMOVABLE GALVANIZED 
ICE CHAMBER and 
DRIP PAN. 


Solid Bronze Hardware 

Self Closing Drip Cup 
IS Hand Carwed Panels 
Perfect Insulation 















































Tittware and Sheet Iron Goods. 
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KELSEY 


Warm AIR GENERATORS 


PLEASE EAR 
o bore) 
W. A. T. SMITH, 
FURNACE, STOVE AND RANGE WORK, 
New Haven, Conn., January 27th, 1900. 





KELSEY FuRNACE Co., Syracuse, N. Y. 

Gentlemen :—Seven years ago the first Kelsey Generator was placed in this city, in the residence 
of Prof. C. B. Richards, Professor of Mechanical Engineering in the Sheffield Scientific Department of Yale 
University. Since then, I have placed in New Haven nearly three hundred Kelsey Generators. As I num- 
ber among the best supporters of your heaters here many who have used them longest and as the demand 
for same among the bette: trade here is constantly increasing, I feel to unhesitatingly lend my support in 





favor of your goods. 
a Very truly yours, 
: W. A. T. Smiru. 





For Catalogue and Prices write 


> 





Kelsey F C = 
elsey Furnace Vompany, |—= 
SYRACUSE, 


239 Water Street, New York City. 


s Cook& Van Evera Co., 173 Lake Street, Chicago, Ill. 


Robinson ‘Tubular Furnaces 


Are constructed on 
common sense princi- 
ples and with one end 
in view, i. e., to give 
the greatest amount 
of heat from the small- 
est amount of fuel 
consumed. 


se 

These furnaces 
contain many special 
features not to be 
found in other heat- 
ers. These features 
are original with us, 
and are fully pro- 
tected by United 
States Letters Pat- 
ent. 











ed 


The name “Robin- 
son Tubular” has been 
used on high grade 
warm air furnaces for 
a number of years, and 
furnaces bearing that 
name are leaders for 
Hard or Soft Coal or 
Wood. 


For Hard Seu. Write for catalogue. For Soft Coal. 


rhobinaeh Furnace Co., Chicago. 














FF et, ~~ 
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Did You Ever Think 
LARGE HEATING SURFACE 


Means Large Capacity, Plenty of Warm Air, Thorough Sat 
isfaction to the users? These points are all combined in the 


HOFFMAN 
‘T ubular-Furnace. 


Our Catalogue will give you full information. I'ts yours on request. 


Geo. D. Hoffman Furnace Co. 


40 Dearborn St., CHICACO, ILL. 


S tanton Seamless Heater 


is all that its name implies—it is seamless and is 
absolutely proof against leakage of carbonic acid 
gas, smoke or dust from the fire-box into the warm 
air chamber. We guarantee this. It is the best 
heater ever constructed, the most durable and 
has the largest heating surface. Hard or soft 
coal, wood or natural gas can be used for fuel. 














WRITE FOR CATALOGUE AND DISCOUNTS. 


The Stanton Heater Co. 


MARTIN’S FERRY, OHIO. 


























CSS SVSVSVSVWSSSSSES VTSVESESVeEesSeeVsseVSsesVssesVssesVssweseseswesest_esessonzws 


— Superior Steel Furnaces... 


Represent in their construction all of the latest and most improved features 
known to modern furnace building. 


Powerful Heaters | ..- 
Tnssainiy in, Faael Absolutely Free 
y from Dust, Gasor Smoke 


Easily Operated.. 


Write for Catalogue and Prices 


SUPERIOR FOUNDRY CO,, manuracturer 





fh 


4828288 8 O48 28 22822888 


= — 


plate Emioy 67 =F t FURNACES: LITTLE FALLS, N. Y. 


i i i i i i i i i 


=e @ @ ee e208 0682800007006 030 0 8 


™ WEIR stea. <2. FURNACE 


The Original Air Blast, 
Patented 1882, 1885, 1891, 1897, 1897, 


is the heaviest All Steel Furmace made. It is 
Riveted like a Steam Boiler, and absolutely gas and 
dust tight. Through its sectional Fire Pot it is the 
Original Air Blast or Gas Consuming Furnace. It has 
been in use since 1882, and now stands without an equal 
as a Soft Coal Furnace. 


Manufactured by — 


The Meyer Furnace Co., 
1300-1304 S. Washington St. 


Write for Catalogue 
ard Prices. 


























PEORIA, ILL. For Brick Setting. Made in 7 Sizes. 








> 
Portable, Made in 5 Sizes. 
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For Information on 


Hardwwvare, 
Cutlerw, 
Bicwcles, 
Sporting 

| Goods, 

Guns, Rifles w 
Ammunition 





WY rite 


| JOHN PRITZLAFF HARDWARE CO., 


Milwvaukee, Wis. 


A Complete Stock of tt 


: CONTRACTORS’ Seven Acres of 


TINNERS’ Supplies. Seeded Oni Goods! 


LUMBERMENS’ 
ma ' The New Warren 


inl Wrought Steet Range 


. eet ed 










juUsT OU’. 


Very latest in design. Square Range made in seven 
sizes in japanned finish or polished blued steel. Reser- 
voir Range made in five sizes. Made for hard coal, soft 
coal and wood. Heavily lined throughout with asbestos 
mill board. With balanced oven 
door. Large bailed ash pan. Com- 
bination wood and coal door, and 
the very latest in every respect, and 
no better finished range on the mar- 
ket. We have got the goods and 
have got the price. New Factory 
completed. Capacity from forty to 
fifty ranges per day. Write for cat- 
alogue and prices. 

Jobbing Trade Solicited. 
w. D. SAGER, 


54 No. Clinton St., Chicago, Ill. 
Wholesale Agent for Chicago, West and Northwest. 


R. T. MITCHELL, 
64 Prospect St., Cleveland, Ohio. 
Wholesale Agent for Cleveland and vicinity. 








3 Manufactured by 


The W arren Hardware Co., 
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FURNACES 
Combination Heaters 


FOR WOOD AND COAL. FOR LONG WOOD. 


STEAM AND HOT WATER 


BOILERS. 


Large Variety for All Kinds of Fuel. 


















WRITE FOR CATALOGUE 
AND PRICES. 








Pertaining to the Heating Trade. 





ESTABLISHED 1857, LOW IN PRICE. 


L. J. ie FURNACE Co. 


191 Reed Street, - - ' MILWAUKEE, WIS. 


XXTH CENTURY LINE" - 


HEATERS, REGISTERS, REGULATORS 


and patented Metal Casing Rings. Enough said. 9 
About 25 per cent. of all heaters made are XXth Bd 
Centuries. The remaining 75 per cent. are made = 
by our competitors. All the trouble, 




























on = CASING LINE 





GLERKIN & MAAC, 


DENVER, COL., care of The Michael ilietiiin Co, —— i 

KANSAS CITY, KANS., care of H. Galer. . r . . 
LOUISVILLE, KY., care of The O. K. Stove and Range Co. Catalogue on Application. 
MILWAUKEE, WIS., Willard G. Powell. 













01@The only exclusive furnace house in Akron, O. 
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Light “FOX-ALL-STEEL” Sith. 
Perfect =~ AVE 


SCRE WS, BREAKAGE, FREIGHT, TIME putting them 
in and besides they both 


Look Best and Wear Best 


Two Styles in Two Sizes now made 
No. 3 (shown)—2% in. wheel for a Four Hole Mortise. 
No. 7 (shown)—A new pulley. 2% in wheel for either a 
Four Hole or Straight Side Mortise. 
No. 9 (also new)—1% in. wheel for either a THREE Hole 
or Straight Side Mortise. 


Noiseless and Easy Running. 
REMEMBER, we are offering you the Only Sash 
Pulley with a Steel Bushing to take the wear. 


Catalogue and Sample Pulleys FREE! 


FOX Mi AC HINE C0 178 No. Front Street, 
w GRAND RAPIDS, MICH. ,Seqring, the Double Shoui. 


2% in. No, 3 “Fox-All-Steel” Pulley. all Fox Pulleys 


Schwab X Sercomb, 


MILWAUKEE, WIS. 
E. E, DUNNINC, Mer. Heating Department. 
Largest Western Also Manufacturers of 
Manutacturers of 


Warm Air 


Furnaces and 
Combination 

















Registers and 
Ventilators 


of superior workmanship 
and finish and no higher 
in price than other makes. 


Jobbers for Warm Air 
Heaters. : Pipes and fittings, 


$ ce- 
Greatest variety of sizes for ‘ asbestos paper, 


all kinds of fuel. Plans < ment, etc, 


and estimates free en 
and results guar- * Catalogue and Prices upon 


anteed. ; application. 
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23 | There’s a 
meaning 


in the steadily increasing popular demand 


for 
CHAMPION ano 
MARQUART 


~ Steel Ranges. 


* It means that people appreciate the supe- 
s rior construction, superior fuel saving qual- 


— ; ities, superior durability, superior baking 
qualities of these goods. hy not write 
now and secure the agency? 


CHAMPION STEEL RANCE CO., 2322.30": 


Agenc| ban ray & Sikemier Co.. St. Louis Mo.; Corbett, Failing & Robinson, Portland, Ore.; Lee, Glass, Andreesen Hdw. Co., Omaha, Neb.; 
aT Viper Rec Z.C. MilesCo., Seattle Wash.; ; Richard Conover Hardware Co., City, Mo.; 3 Chicago Stove & Range Co., Chicago, iil. 















































WW.TURNER & CO 
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The Michigan Safety Pipe 


We do not ask you to buy this pipe on account 
It is XXth Century pipe. We 
are using XXth Century methods in making 
and selling this pipe. Therefore we can make 
It is to your interest to send 





of its antiquity. 


the price right. 
for our new catalogue and discounts. 








up to the times and 
a little beyond. 





The Michigan Safety Furnace Pipe Cu, 


15-17 Duffield Street, 


DETROIT, MICH. 





SO eee 


} irvine Qank Wood Fr urnace 


( 





Cut shows construction of our celebrated ‘‘Front Rank” Wood Furnace, 
with all the heating surfaces curved to prevent buckling and cracking, all 
closely riveted making them absolutely free from dust and smoks. 


Front Rank Steel Furnace Co. 


$ St. Louis, << ~~ 
, Mo. 


; 
; 
; 
; 
: 





Write us for 
catalogue and prices. 








LAWLER’S 


Automatic 
CELLAR DRAINER 


The best and most 
successful machine for 
the purpose in the 
market. 








| OISCHARGE 
PIPE 





LAWLER WATER FEED & DAMPER:RECULATOR CO. 
181-189 Mercer Street, New York City, or Chicego 
Engineer Supply Co., 167-169 Lake Street, Chi- 
cago, Ill. 








TrImnNERS—Can carn money Soliciting su'- 
scriptions to THE AMERICAN AR?.4AN. We 
pay liberal commission. 





Furnaces in Stay 4 
Rented. ‘ 
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PORTER, ALTOONA, PA. Writes: | “I can’t run my shop without THE AMERICAN ARTISAN.” 
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_ CABINET COOKS | 




















These are not “Wickless Wonders.” They are our Wick Blue Flame Stoves that have 
been tried and tested for years. Ail mounted in handsome cabinet form. 
You want them. Your trade wants them. You have had bitter experience with Wickless 
Stoves. There is nothing like a pure cotton wick for drawing oil and supplying it evenly to a burner. 
Samples are now ready. Order a line and compare them with others. They will bear in- 


vestigation. Sear ae * Ae 


\®” OFFER to the madi ine 1900, the finest line of Blue Flame . Cooking Stoves ever seen. 














NOVELTY MANUFACTURING CO. | 


JACKSON, MICHIGAN, U.S. A. 


























4 9500 ALWAYS THE NEWEST 4 900 


And at the Front. 
NEW Heaters Complete 
NEW Features on New Patterns | 
NEW Catalogues 
NEW Price Lists, NEW Discounts | 
A NEW Location in Chicago May | 


All for the New Year and New Century. 
-. THE... 


Boynton Furnace Co. 


ilot Water Heaters, Steam Heaters, Air 
Circulating Room Heaters, Combination 
Water and Air Heaters, Warm Air Heaters. 


1900 New York. Cuicaco. 12900 











— 
























ESTABLISHED 1880. 


Cyl! 
| a s” G Fer * 
>! ee : a{ ips ~ Ay) 


Nepresentatiee of the Store, Fin, B\ardware, H\cat- 
ing and Bentilating [nterests. 
PUBLISHED EVERY SATURDAY. 


Terms of Subscription (invariably in ad vance): One Year, Postage Paid, $2 
Address all letters, communications and remittances to 


DANIEL STERN, President American Artisan Press, 
69 DEARBORN STREET, CHICAGO, ILL. 


Entered at the C8icago Post Office as Second Class Matter. 


THIS PAPER IS A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 
This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 


CHICAGO, FEBRUARY 10, 1900. 











Tue growth of our foreign trade during 1899 is 
exemplified by the fact that during that year over 
2,000,000 worth of builders’ hardware was exported 
to England alone, 





Tue Tin & Sheet Millmen’s Union of Wales have 
asked the Tinplate Manufacturers’ Association for an 
advance of 15 per cent in wages over the 1874 list. 
The present wage arrangement terminates in March. 





THE DOLEFUL plaints of the traveling fraternity 
during the early part of ‘99 that they were being el- 
bowed out of existence seem to be out of date in this 
year of prosperity, as during January 19 the Cen- 
tral Passenger Association sold 16,684 mileage tick- 
ets, as against 13,494 in January, 1899. 








THE substantial character of the boom in the iron 
and steel industry in 1899 is perhaps best grasped 
when it is noted that the pig iron output for that 
year amounted to 13,620,703 gross tons, which was 
nearly double the output of ten years ago and about 
five times the output of the country twenty years ago. 








On Feb. 5, President McKinley transmitted to the 
Senate a convention between the United States and 
Great Britain, whose purpose it was to facilitate the 
construction of the Nicaraguan Canal, This canal will 
be strictly neutral, as it is desirable that every com- 
mercial nation should have an interest in maintaining 
the usefulness of this waterway, 








L. L. GILBERT, secretary of the Commercial and 
Industrial Association of Montgomery, Ala., makes a 
good point when he declares that if business men at- 
tended trade conventions with half the zeal and en- 
thusiasm displayed by delegates to political conven- 
tions there would be a revolution in general business 
methods. Anyone who has ever attended a national 
convention of one of the great parties knows that the 
delegates to these bodies display the utmost enthusi- 
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asm, In state conventions the utmost exertions are 
made in behalf of certain candidates, and, as a rule, 
the platform is adopted and the nominations are made 
unanimous amid a whirlwind of applause and a hurri- 
cane of waving handkerchiefs and flags. Delegates 
show themselves absolutely engrossed in the work in 
hand and use their utmost emdeavors to turn the 
gathering to their way of thinking. Committee ap- 
pointments and convention hall offices 
sought for and as for absentees , few indeed are the al- 
ternates who are given an opportunity to sit in the 
delegates chair. More of this spirit in business con- 
ventions would make the associations holding same all 
powerful. 


are eagerly 








RANDOM SKETCHES. 


BY SIDNEY ARNOLD. 


There is an adage to the effect that a burnt ehild 
dreads the fire. It seems strange, therefore, to see 
that some furnace manufacturers could not learn a les- 
sonfrom the singeing they received at the hands of the 
Cleveland, O. reporters in the spring of 1899. At 
that time the furnace men held a perfectly legitimate 
meeting in the parlors of the Hollenden House, Cleve- 
land, and discussed the necessity of unity of action as 
regards terms, etc. There was nothing in their pro- 
ceedings that was not perfectly sqnare and above 
board, and yet because their officials were decidedly 
‘‘uppish” with the Cleveland reporters the latter took 
their revenge for this autocratic treatment by writing 
the meeting up as a ‘‘furnace trust.” 

When these same furnace men looked at the 
evening paper after their Cleveland meeting they 
read in big black type the words ‘‘A Furnace Trust is 
Formed.” The article was written with an evident 
hostile animus and did a great deal of injury to the 
furnace trade of the country. 





One would suppose that after suffering so severe- 
ly from needless misrepresentation, the Westerp Fur- 
nace Manufacturers would take steps to prevent the 
recurrence of such an unpleasantness. But still at 
their -recent meeting in Chicago Keb. oth, we see 
the same animus of an autocratic secrecy main- 
tained with the same disastrous misrepresentation by 
the newspapers resulting as witness this article from 
the Chicago News of Feb, 6th. 

Prices of Furnaces May Go Down. 


Prices of furnaces of all classes may be lowered 
betore the conclusion of a two days’ meeting of 


the Western Furnace Manufacturers’ Association, 
which opened at the Grand Pacific hotel this 
morning, The cost of furnaces was advanced a 
few months agn, but it is thought possible that 
the old prices will be re-established, Twenty-five 
manufacturers from the ceniral and western states 
were presen’, George Peck, of Cincinnati, is 
president of the association and H. N, Reynolds, 


of Dayton, secretary, 


The publication of an item like this in a paper of 
large circulation like the Chicago Daily News cannot 
fail to be harmful to every furnace dealer in the coun- 
try. People read the. false headline ‘‘Prices of Fur- 
naces may go Down,” and immediately decide to put 
off purchasing a furnace until the lower prices are 
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made, Everyone conversant with market conditions 
knows of course that furnace prices should be ad- 
vanced to correspond with the constant and heavy 
advances in the prices of all kinds of raw materials, 
but the general public don’t know this and readily be- 
lieve such items as this. 





A prominent furnace man who attended this 
meeting said that the reporters had buttonholed the 
officers of the association to get what information they 
could, and receiving the same kind of a turn down 
accorded the Cleveland reporters retaliated in the 
same manner to the great hurt of the furnace busi- 
ness, 





It pays to treat the daily press courteously to give 
them such information as it will do no harm to pub- 
lish. The newspaper man has got to get his ‘‘story” 
or quit, and if he is not furnished with one, as likely 
as not he will make it up from his own imagination 
as in the present case. 





How many thousand times has the consignment 
of bird cages or cake pans shipped by the Jobber 
Hardware Co, to John Jones, of Jonesville, had the 
misfortune while in the freight car to get on too inti- 
mate terms with a shipment of boiler castings. The 
goods arrive in Jonesville in a ruined condition, and 
John Jones writes a caustic letter to the Jobber Hard- 
ware Co. and there is pienty of ice in the commercial 
atmosphere until the question is finally settled. The 
retailer often thinks himself aggrieved when the job- 
ber throws the onus of settlement with the railroad 
company on his shoulders, feeling that inasmuch as 
the jobber pays the freight he ought to see that the 
goods were delivered in Jonesville in satisfactory con- 
dition, The retailer often argues that the jobber has 
a bigger ‘‘pull” with the railroad company than he has 
and thinks the shifting of the burden to his shoulders 
nothing more or less than a high-handed piece of com- 
mercial tyranny. 





Often as not the consignee, not being in the junk 
line, refuses to accept the consignment and sets up the 
claim that he cannot be compelled to pay for goods 
whose delivery they do not accept. This practice has 
been more or less common and has been the source of 
much unnecessary correspondence of a vitroilic nature. 





One large eastern metal house, who have at times 
had their galvanized sheets bent out of shape by the 
careless handling of railroad men, determined some 
years ago to get legal advice on this mooted question 
and to know just where they were at in future contin- 
gencies of a like character. Consequently they sub- 
mitted the following typical case to the legal depart- 
ment of The New York Journal of Commerce. 





“We sold R. & Co., Reading, Pa., ten pigs of metal, 
shipment from the Western mines rolled in sheets, sale hav- 
ing been made for shipment direct from the factory, freight 
allowed to Reading. When the goods arrived at Reading 
the material was very badly damaged, rendering same prac- 
tically worthless. they having apparently been in a railroad 
wreck. The consignees refused to receive the goods or have 





anything to do with’them accordingly, and they claim that 
they are not compelled to make us the payment forthis par- 
ticular shipment until they accept delivery in some way or 
sign a receipt for the goods. Until they do so they claim 
the property is ours, and we have to look to the railroad 
company accordingly for our payment. We naturally claim 
under the common law in every State that the moment we 
made the shipment from the mill to them and took out a bill 
of lading showing the goods were shipped in good order 
(which bill of lading we mailed to them), that from that in- 
stant they were the owners or the goods, and that the rail- 
road company acted as their agent, and we accordingly had 
a perfect right to expect R. & Co. to settle the bill in full the 
day it became due on regular terms.”’ 





This query received the careful attention of the 
legal department of this leading trade journal pub- 
lished the followirg unbiased and impartial reply to 
this question thus submitted them for arbitration. 





‘*‘When goods are sold the presumption is that delivery 
is to be made where the goods are at the time of the sale, 
and that the title passes to the buyer while the goods remain 
there. If there is anything in the contract to show an inten- 
tion that the seller shall retain the title until the goods are 
delivered at a distant place this may be given in evidence. 
But the mere fact that the seller pays the freight, is no evi- 
dence at all that he retains title to the goods. In the case 
under consideration the seller has a valid claim against the 
buyer, and the latter must look to the carrier, unless it can 
be shown affirmatively that the seller undertook to make de- 
livery in Reading at his own risk.”’ 





It will be seen that in cases similar to the typical 
one given the dealer receiving a damaged consign- 
ment of goods cannot shift the burden of recovering 
from the carrier for damage done upon the shoulders 
of the jobber unless the latter agrees to deliver the 
goods at seller’s risk, which few jobbers do. 





This opinion shows that it makes no difference 
whether goods are sold /. o. 6. or prepaid, the sellers 
risk terminates when his teamsters have handed them 
over to the railroad employes in good condition. 





While this is the law on the subject, most jobbers 
are at all times willing to assist their customers in 
recovering damages from carriers for goods. damaged 
in transit. 


~ 
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REFLECTIONS OF A BUSY IIAN. 





BY THE COLONEL. 
A METROPOLITAN CITY. 

The time was January 21st, 1900, and as he stood 
upon the steps of the Metropole drinking in the pure 
ozone of a 60” above temperature, much more refresh- 
ing and invigorating than those wafted from the ever- 
glades of Florida or the more tropical California, he 
remarked “From New York to California and through- 
out this broad land of ours for its size there is not a 
more metropolitan city than is Fargo, N. D.” 

QUEENLY FARGO. 

So it is, its hotels, business houses, streets and 
people, all attest to the fact that Fargo is one of the 
most queenly little cities of all this ‘and. Fargo, like 
many another town, has had its booms and depres- 











sions, but her best citizens have never lost faith in 
what the ultimate results would be and when fire- 
swept a few years since renewed their vigor and 
pushed onward and now behold one of the nicest little 
cities on the face of the map, teeming with business 
and bustle, and a surety of a high rank in the near 
future. 
A FARGO PIONEER. 


Not a few of her early pioneers have departed 
from this life, one whom I remember, Mr. Chapin, by 
his own hands—snuffing out a life and career that had 
been most eventful. When Fargo was an infant in 
swaddlings it was he who stood both as god father and 
god mother, stretching forth both hands to aid, pro- 
tect and build up. While dead he is not fully forgot- 
ten. Many will condone his faults and cherish his 
virtues, regretting he had not lived to behold the 
Fargo of 1900. 

IT PAYS TO HANDLE SPECIAL LINES. 


J. S. Gilbert before the Kansas Retail Hardware 
‘Association advanced sone good ideas in business as 
well as advertising. He said: 

‘It pays to get a special line of goods and talk 
them and speak them in the paper. Then get another 
special line and keep up the everlasting, persistent 
advertising that will keep the people coming, and keep 
up that good old hand-shake, and keep up the hot fire 
in the winter and the good ice water in the summer. 
Do what you say you will do in your Ads. Be sure 
you say something that will cause them to think of 
your store all the time. Buy goods only from houses 
that will protect you. 


IDEAS IN ADVERTISING. 


In advertising he sizes things up thusly: 

First. Good fresh Ads. every few days in the 
paper. 

Second, Keep a ‘neat, clean, up-to-date stock, 
well bought. 

Third. Remember that old-fashioned hand-shake. 

Fourth. Keep up the fire and don’t forget the ice 
water. 

Fifth. Have your whole life (except your soul) 
in your store. 

Sixth. Keep plenty ef money on hand to cash 
checks and make change. 

Seventh. Be sure and keep money on hand to 
pay your bills promptly. 

. DO NOT WASTE THE TRAVELING MAN’S TIME. 

The Ist, 2nd fand 3rd are Al maxims but the 
7th is undoubtedly the better one for general business 
purposes. 

Mr. Gilbert could have added still another most 
entertaining and wholesome idea that is decision in 
selecting your purchases and dispatch in treating with 
the traveling man, 

NEEDLESS WASTE OF TRAVELER'S TIME. 


So many dealers are slow in making up their 
minds, too often do not think a traveling salesman’s 
time is valuable but to him and his house it represents 
money. They hum and haw, would like time to consult 
some sage, wise man, or clairvoyant, wait an hour or 
say ‘‘come around in the morning or after supper and 

-T'll see,” all of whichis mighty poor and slow business 


*. 
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and generally leaves the operator on the dry rot edge 
sooner or later. 
QUICK DECISION THE FOUNDATION OF SUCCESS, 


The best business men are the ones who get right 
after you, talk quick, act quick and rattle the order 
out to you on the double quick. They sell goods on 
the same broad gauge plan, keep their store and stock 
on the hustle and everything about them talks busi- 
ness; their walk, talk and handshake al! brim full of 
energy good cheer and pluck. You can tell a good 
business man, buyer or seller and you do not read it 
or find it in the cold clammy hand shake of an irreso- 
lute dealer. 

SCHEME FOR NAIL MILL WILL BE BROUGHT UP IN 
MINNESOTA MEETING. 

I met a dealer a few days since who is a member 
of the Minnesota Retail Hardware Association, He 
told me he should attend the annual meeting at 
Duluth and there advocate the building at Duluth by 
the hardware dealers of the state of Minnesota of a 
rod and nail mill, asking also that the lowa Associa- 
tion establish at some point in their state a shovel 
factory, the two industries to co-operate in an ex- 
change of products and business. 

A WORTHY IDEA, 

There is an idea worthy of advancement and the 
most earnest and careful consideration, and it ought 
to be the easiest of solution by the united efforts of 
each and every hardware dealer in the two states and 
co-operative action of confreres in adjoining states. 
What is possible or rather what is not possible by the 
earnest co-operation and union of a few hundred or 
twe or three thousand dealers in any one line of busi- 
ness or trade? 

PURCHASING POWER DIMINISHING. 


Perhaps manufacturers think retail dealers are 
careless and do not view seriously trust prices, but 
when the dealers knows Mr. Farmer must bring 9% 
bushels of wheat to market to buy a keg of nails that 
he could have bought twelve months earlier for 2% 
bushels, and he views with alarm the net results of his 
business, and well he may, for he sees the purchasing 
power steadily diminishing, and the price of the trust 
product going up by leaps and bounds—25, 50, 100 
and 150 per cent. What is true of the nail product 
is also true of every other trust-controlled commodity, 
and these things will hamper all building projects 
for 1900. 

BUILDING PROJECTS ABANDONED. 

Hundreds of barns, dwellings and other buildings 
contemplated for this year are now already aban- 
doned because of high prices on building materials. 

Many dealers are studying little economies of all 
sorts under these conditions, such as lessened adver- 
tising, fewer trade papers, etc., things they can ill 
afford to curtail. 


ORGANIZATIONS NEED STRENGTHENING, 


It is to be hoped the annual conventions soon to 
be held by several state organizations will devise 
means and plans to better and strengthen their 
positions, interests and business. Close conservative 
co-operative action will accomplish many needed re- 
forms. 
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Thos, P. Aitken is succeeded in the stove busi- 
ness at South Manchester, Conn., by his sons, Daniel 
and John, under the style of T. P. Aitken & Sons, 


The National Founders had a convention at De- 
troit, Feb. 1 and 2, nearly 200 being present. It was 
resolved not to recognize operators of machines as 
journeymen molders. 


The Estate of P. D. Beckwith, Dowagiac, Mich., 
are makers of the Round Oak Parlor Heater, with 
plain top and low down pipe collar made for use where 
the smoke pipe hole in the chimney is in the fire place 
or near the floor, It is made in three sizes. 


Chas. Lindemann, of J. P. Lindemann & Sons, 
Milwaukee, Wis., will take quite an extended Eur- 
opean trip leaving on the Trave for Genoa, Italy, on 
Feb. 17th. Mr, Lindemann will visit a number of 
leading cities of the old world and expects to be gone 
about three and a half months. 


The Southard Robertson Co,, Peekskill, New 
York, who are well known in the stove manufactur- 
ing world have incorporated with a capital stock of 
$100,000. G. W. Robertson and N. Moses of Peeks- 
hill, N. Y., and A, S. Hughes and G. W. Butcher, of 
Brooklyn, N, Y., are the incorporators, 


The Malleable Iron Range Co., St. Louis, Mo., 
send us a large and very handsome half-tone illustra- 
tion of Terrell’s tubular heater, made in 7 styles and 
sizes, This admirably and scientifically constructed 
heater has gained a wide vogue with the trade, who 
have been keenly appreciative of its superior selling. 


points 


The Western Classification Committee held a 
meeting in the Great Northern Building, Chicago, 
Feb. 6, and heard the protests of shippers against 
advances in rates. Makers of agricultural implements 
and vehicles and jobbers in hardware and groceries 
protested against the schedule which went into effect 
Jan. 1, 1900, advancing rates 15 to 50 per cent. 


The Weir Stove Co., Taunton, Mass., send us a 
very handsome little memorandum book giving classi- 
fied rates of domestic postage, data concerning Cuba, 
Porto Rico, the Philippines and the Hawaiian Islands, 
value of imports and exports of the United States 
from 1878—1898, explanation of flag signals of the 
weather department, documentary stamp taxes, table 
of weights and measures, rules for computing inter- 
est, antidotes for poisons, help in case of accident and 
pages for memoranda for every day inthe year. With 
this book comes a circular giving hints as to this firm’s 
1900 program. They state that the Glenwood Oak 
will be more taking than ever and the Glenwood fur- 
nace line will be larger and more varied than at any 
previous time, including new sizes. 


The Brand Stove Co., Milwaukee, Wis., extended 
the following cordial invitation to the dealers attend- 
ing the convention to visit their offices, Sixth and 
Prairie Sts., that city: ‘‘We cordially invite you to 
pay us a visit when in Milwaukee, during the conven- 
tion of the Wisconsin Retail Hardware Association, 
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February 7th and 8th, and we shall take pleasure in 
extending to you all possible accommodations and the 
use of our offices, at the same time affording us an op- 
portunity of showing you our sample rooms and works. 
We are located in the down town district within a 
block of Exposition Building and street cars for every 
part of the city. Looking forward with pleasure to 
your visit and assuring you of a hearty welcome, we 
remain’”’ 


The Thomas White Stove Co., Quincy, Ill., have 
a fine selling steel range in their White’s Maxim. Its 
features include pouch feed for coal new for 1900, end 
feed for wood or coal with both front swing and side 
swing, duplex grate that can be removed through 
grate door, front poke door with slide damper new for 
1900, cast back flue, planished steel body asbestos 
lined, spring balanced oven door, full cast reservoir, 
attachment with shield across back to prevent rust, 
sheet iron shield below steel bottom to equalize heat 
in the oven, new for 1900 and base sheeting making a 
handsome finish. This range is full nickeled trimmed 
with nickeled steel bands on edge of top and on high 
shelf and high closet. It is a beautiful design and 
first-class in every respect. All reservoir ranges can 
be changed to square and water fronts furnished for 
all sizes. 


The Quick Meal Co., St. Louis, Mo., are sending 
us a little book written especially for woman, telling 
her how to save time, work and worry by the use of 
the Quick Meal gasolene stove, which is made of 
wrought steel nicely enameled and handsomely orna- 
mented with fine nickel trimmings. Raised above the 
top is areservoir holding about a gallon of gasolene, 
which is fed to the burners in just the proportion 
needed. This booklet contains testimonials from 
women a:l over the country who have been charmed 
with the cooking qualities of the Quick Meal stoves, 
These booklets have an ingenious arrangement on the 
cover by which you actually open the oven door and 
see a turkey cooking within. They are admirable 
affairs for dealers handling this line of goods to dis- 
tribute to their customers in order to call attention to 
the merits of this gasolene stove. 


~~ 
a 





THEIR NEW FACTORY IS IN FULL BLAST. 





The Monarch Stove & Mfg. Co., Mansfield, O., 
who have been recently incorporated under the laws 
of Ohio with a capital stock of $100,000 are now doing 
business under the new corporation. The stockhold- 
ers held a meeting on Jan, 27th. and elected a board of 
seven directors, who elected the following officers to 
serve for the ensuing year: John C. Larwill, pres., 
Arthur B. Martin, vice-pres., Emmet C. Baxter, sec- 
retary and general manager, Berry A. Baxter, super- 
intendent. With their increased capital and added 
facilities this firm are entering the new year under 
most favorable auspices as their new factory equipped 
with entirely new and up-to-date machinery is turning 
out Monarch, vapor, oil and gas stoves, and ovens in a 
very much better manner than ever before. This firm 
are now receiving a much larger volume of business 
than they have ever before done in their history and 
their future is a most roseate one. 





























































The Home Stove Co., Indianapolis, Ind., are erect- 
ing a new building that will almost double their ca- 
pacity. 

The Culter & Proctor Stove Co., Peoria, Ill., are 
having a marked run on their Peoria Lexington steel 
ranges. Notwithstanding the high price of steel this 
firm are continuing to use the heaviest steel in its 
construction that can be used, and will maintain the 
high standard of finish and the same admirable con- 
struction and fitting that have made these goods so 
deservedly popular. 

The Enterprise Stove Co., Vincennes, Ind., have 
removed their Des Moines office and sample room to 
8 and 10 Sixth Avenue. Albert Moffatt, manager of 
this branch, is sending out the following communi- 
cation to the Iowa trade: ‘If you attend the meet- 
ing of the lowa Hardware Dealers’ Association here 
on the 14th, 15th and 16th we shall be glad to have 
you call at our office, which with its business facilities 
we place at your command. Telegraph, telephone, 
messenger service, typewriter, stoves. We are bet- 
ter prepared than ever to serve Iowa stove dealers. 
Can save you time, risk of breakage, freight, and 
carrying stock. Can sell you better stoves than you 
can buy elsewhere for the same money, Please call 
and see us.” : | 

W. H. Colebrook & Co., Syracuse, N. Y., are 
manufacturers of the Crown asbestos furnace cement, 
which is used for setting up and repairing broken 
joints in furnaces, ranges, heaters, stoves, etc. It is 
prepared ready for use, adheres readily and firmly to 
castings, tin, etc., and sets in afew hours. When 
subjected to heat it vitrifies without shrinking or be- 
coming porous. It is inodorous and effectually pre- 
vents the escape of smoke, gases and dust, thus insur- 
ing perfect draught. It is invaiuable for lining fur- 
nace doors of steam boilers or as a protection to any 
work exposed to direct heat, flames, etc. 

This firm are sending out a typewritten letter to 
the trade which mentions several things for stove 
manufacturers to think about, as it calls attention that 
oftentimes the reason a stove or range will not draw, 
bake, heat, work or operate lies in the putty used in 
cementing the stove not in the stove itself. This 
firm’s asbestos indestructible stove putty makes a 
gas tight joint, will not crumble like oil putty and 
will remain pliable on the work bench as long as oil 
stove putty. This firm would be pleased to send the 
trade a free sample of this valuable stove putty of 
theirs. When writing for same kindly add: ‘Saw it 
in THe AMERICAN ARTISAN.” 

R. Robinson & Sons, Chicago, for a number of years 
western agents for the Co-operative Foundry Co., 
Rochester, N. Y., makers of the well known Red Cross 
stoves andranges for anumber of years, have been forced 
by the phenomenal growth of their furnace business 
to devote their exclusive attention to their warm air 
-goods, and consequently have given up their agency 
for the Red Cross goods, as well as for the gasolene 
stoves made by the Dangler Stove & Mfg. Co., Cleve- 
land, Ohio. 

The western trade will be supplied with these 
stoves, ranges and vapor stoves by J. P. Lindemann 
& Sons, Milwaukee, Wis., who have hitherto carried 
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these goods for the Northwestern trade, and wilt here- 
after, as before stated, cover the entire western field. 

THE rapid increase of our imports from the Dutch 
East Indies suggests a new field for our exportations 
which have been to that particular spot very light up 
to the present time. The French Consul at Batavia, 
Java, in a report which has just reached the Treasuay 
Bureau of Statistics, suggests that the Dutch East 
Indies offer an especially fertile field for those desir- 
ing to make sales of agricultural machinery and im- 
plements which at present, he says, are of an ex- 
tremely primitive character in those islands. 


The Culter & Proctor Stove Co., Peoria, Ill., have 
brought out a new steel range and steel cook for 1900 
Their Wabash steei range and Wabash steel cook are 
made of the same thickness of steel as the Peoria 
Lexington steel range. The tops of both are arranged 
for key plates which take four 8-inch or four 9-inch 
covers, Ovens are 18x21 and 20x21. They nave duplex 
grates. The reservoir casing is cast iron. The sheet 
steel is thoroughly protected by cast plates to prevent 
any damage to the body of the stove. The ranges 
have this firm’s patent slide top damper which regu- 
lates the draft perfectly. 


———_--—_—_—__+-@-o— 


INSTRUCTION BY [/IAIL. 





An interesting topic is that of instruction bv 

While of comparatively recent origin this sys- 
tem filling as it does a special educational want has 
gained an immense and permanent popularity. The 
International Correspondence Schools, Box 973 Scran.- 
ton, Pa., in a recent communication outline the meth 
od by which a student receives his instruction by 
mail, said method being as follows; ‘‘When he enrolls 
he is sent the first two instruction papers with their 
question papers. After thoroughly studying the first 
instruction paper he writes his answers to the test 
questions and sends his work to the schools for exam- 
ination and correction, and continues with the second 
paper. All corrections are noted in red ink upon the 
student’s work, which is then returned to him with 
suggestions for improvement, and so on until the 
course is finished. The student is obliged to pass a 
final examination in all the subjects before a diploma 
is issued to bim. 

When a student desires assistance from his in- 
structors he uses an ‘information blank” provided for 
the purpose, and the information is promptly given 
him in personal letters. If he fails to send in work 
within a reasonable time it is presumed that he is not 
progressing and he is urged to resume, A special in- 
structor is provided for him if he so desires: thus many 
backward students are enabled to finish their courses. 
Each student is provided with a complete set of in- 
struction papers in the form of bound volumes.” 


mail. 


WISCONSIN CENTRAL TRAINS. 
Wisconsin Central Ry. trains now leave Chicago 
from Central Station, Park Row and 12th St., Lake 
Front, for St. Paul, Minneapolis, Ashland, Duluth and 
the Northwest. Nearest ticket agent can give you 
further information. Jas. C. Pond, G. P. A. 
kee, Wis. 


Milwau- 
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The Hardware Record. 








Chicago Retail Hardware Dealers’ 
Association. 

Pres., D. McLaughlin. 

Vice-Pres., W. J. Krueger. 

Sec., G. R. Lott. 

Fin. Sec., {° 

Treas., J. L. Smith. 

Detroit Retail Hardware and Stove 
Association. 

Pres., Cash P. Taylor. 

Vice-Pres.. W. G. Stone. 

Sec., Pred 'H. Cozzens. 

Treas., H. C. Weber. 

Ex. Com., b: T. Phelps,Chairman; 
Dudley W. Smith, Harry Bullock, 
ar unt, Philip Cross and H.C. 

r. 
Heréware Merchants’ and [lanu- 
facturers’ Association of Phila- 


deiphia 

Pres., Jas, H. Ritter. 

Vice-Pres., Hugh McCafferty. 
Sec.-Treas., T. James Fernley, 505 
Commerce St. 

Directors, William i Sup poole 
Samuel Disston, John th, 
ames H. Ritter, aK, Mo Ghris- 
ey, William C. Peters, Thomas 
Devlin, <a lk McCafferty and T. 
ee Fern 

linois Retail Hardware Dealers’ 


Association. 
Pres., Z. T. oe Bloomington. 
Vice.-Pres., . McLaughlin, Chi- 


¢., L. M. Reeves, Peoria. 
Treas., Theodor Krueger, Chi- 


c 
“Ex. Com., Z. T. Miller, Bloomi: 
ton; D. MeL saghtin Chicago; L. 
Reeves, Fportas Theodor Krueger, 
Gale A Velde, Pekin; 
eickardt, Ch Chicago: Otto Schulte, 
aa S. A. Crissey, Marengo; E 
Goettsche. 


Chic 
Indiana R tail Hardware Dealers’ 


= 

Pres., Geo. E. Nichols, Anderson. 

vies pao Geo. W. North, Colum- 
via City. 
a and Treas., M. L. Lewis, Ma- 
a i ©. Shanklin, feenk- 

aylor woo rvi 

0" "sible a Bend: Sharon oa 


Jones, chmond. 
Hardware Jobbers’ Associay 


Pres., C. Schreiber, Dubugue. 
Vice-Pres., A. Weber, Keokuk. 
Sec. -Treas., W. H. Kalbach, Oska- 


loosa. 
lowa Retail Hardware Dealers’ 


Pres., H. A. Cole, Council Bluffs. 
as res., S. R. iles, Mason 

t . 

ae. Mrs. Henrietta E. Kupper, 
Burlington. 

Treas., Chas. Swaine, Council 
Bluffs, 

Ex. Com., Jacob Setshee, Rgokek: 

A. T. Nelson, Wilton; H. mapen. 
Onion E. G. Penrose, ‘Tans: 
Miles, Grinnell: L. H. Kurtz, Des 
Moines; M. W. Keating, Afton; a. Ss. 
Vincent, Fort Dodge; Jos. Mattes, 
Odebolt. 
Kansas Retail Hardware Dealers’ 

Association. 


Pres., Frank Rudy, Paola. 

Vice-Pres. .. Geo. F. Anderson, St. 
Marys. 

Sec., = A Cole, Topeka. 

Ex. as. H. Hamilton, Ar- 
kansas City; . 5S. Chaney, Topeka: 
E. 1. King, Logan: J. ¥. Berger, Aa- 


thony; Milo Boyle, Garnet. 
Michigan Retail Hardware Dealers’ 
Pres., Henry W. Weber, West Bay 
City. 
Vice-Pres , W. J. Boyce, Port Hu- 


“Sec.-Trees.. Fred Cozzens, De- 
troit. 

"Ex. Com., Henry W. Weber, West 
Bay City; W. J. Boyce, Port Huron; 
Fred Cozzens, Detroit; Geo, Wilcox, 


Adcom aa rt Edwards, Kalamazoo; 
fib Port Huron; G. W. 
aboard int. 


Retail Hardware Asso- 
Pres., James E. O’Brien, Crooks- 


ton. 
Vice-Pres., J. W. Berg, of Little 
Falls, 
iy A McCracken, Minneapolis. 

Ex. Com., T. C. Holmes, Austin: 
Joseph Mason, St. Peter; “ R. Cos- 
rove, Le Sueur; Js Marz- 
olf, St. Paul; H. Caen. Min- 
neapolis; G. w. Wells, Duluth; O. H. 


Missouri Retail Stove and Hard- 
Association. 


rs’ 
Pres). . W. Poland, Carrolton. 
Vice-] res., P. E. Harney, Joplin. 
Sec.-Treas., E. Thomas, Trenton, 





Ex. Com., P. E. Harney. Chair- 
man, Joplin; Ed. E. Demeter, Lin- 
coln: J. Cotty, Cameron; J. 
Kenyon, Maitland; Louis, Herrin 
Blackburn; L. D. Groom, Richmo 
W.E, Berghauser, Fulton; Taylor 
Frier, 1, eA H. G. Koenig, St. 
Louis; H. W, Quernheim, St. Louis. 
National Hardware _fecotetinn of 

the United S 

Pres., John Bindley, Bitisburg. 

First’ ice-Pres., 'W. Sha eigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden, 
San Francisco. 

Sec.*Treas., T. James Fernley, 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John C. Koch, Milwaukee; R. 
A. Kirk, St. Paul; Samuel A. Bigelow, 
Boston; P. E. Strauss, Boston; J. 
Moore, ‘Birmingham. 

New York Hardware Club. 

Pres., Peter McUartee. 

Vice-Pres., . H. Sargent. 

Treas., Thomas F. Keating. 

Sec. , James H. Kennedy. 


North Dakota Retail Hardware 
Dealers’ « 
Pres., Clark W. . Kelley, Devil’s 

Lake. 


Vice-Pres., B. B.Allen, Jamestown. 
. N. Barnes, Grand Forks. 
Treas. H. N. Joy. Hamilton. 
a. Com., N. Halverson, North- 
C. A. Rinehart, Grand Forks; 

HG. 6 Heigeson, Milton; P. L. Pritch- 
ard, Se dy Strehlow, Cassel- 

ton; C. chi, Gardner; J. L. Gale, 

Hunter. 

Ohio Retail Hardware Association. 
Pres., H.C. Wiseman, Springfield. 
Vice-Pres. glibe Ese staerts, olumbus. 

.-Treas., John F. Baker, Day- 


ton. 
Ex. coma» H. B. Davidson, Cleve- 
fend: A, Remey, Mansfield, 0.; 
Ma Scott, ayers: L. F. Stahler, 
Harrison, Toledo; 
ott, MeConnallecilie; George 
Grey, Coshocton; C. C: Fouts, 
Miadeeews, 
Pacific Coast Hardware and Metal 


Pres. Brace Hayden, San Fran- 


WP Scott 


cisc 

First View tren. William Honey- 
man, Portland, 

,—~ Vice-Pres., C. C. Reynolds, 


Le vice Pres., William Schaw 
ramento. 
Sec.. Frank L. Brown,8 Pine St, 
San Francisco. 
Assistant a Thomas P. Smith, 
Francisc 
fae » john F. Merrill, San Fran- 
ci 
aw Com., William R. Wheeler, + 
A. Watkins, Wakefield Baker, < ° 


Selfridge, A » Scott 
and A A. Wigmore, ail of San F nd 
cisco, 
St. Louis Retail Stove Merchants’ 
Preeree Association. 
Pres., H. W. Quernheim, 
Fi owas Vice-Pres., August Stein- 
mey 
i second Vice-Pres., A. H. Greund- 


4 H. G. Koente. 
Treas., J. L. Boe 
Sergt-at-Arms. J. a. Becker. 


Southern Hardware Jobbers’ Asso- 
we Pres., O. B. Barker, Lynchburg, 


Vice-Pres., R. E. Bell, Weather- 
ford, Tex 

Sec., C. 'B. Carter. Knovillle, Tenn. 

Ex. Com., W. A. Parker Atlanta. 
Ga.; /" ‘ qulneeee. Knoxville, 
Tenn.: r, Ft. Smith, Ark.; 
C.3. dade herman, T 


Texas saute Jobbers’ _ 


Pres., F. A. Heltman, Houston. 
First ' Vice-Pres. eS es Bering, 


Houston. 

Second Vice-Pres., Walter Tips, 
Austin. 

Sec.-Treas., Kobert Eikel, Hous- 
on. 
Ex. Com Moroney, Dallas; 


R. F. Bell, Wess . P, Dun- 
on, Waco; Ww. L. Saniora, Sher- 


Wisconsin Ass Hardware Deal- 
ers’ 


Pres. A. Sheldon, Janesville. 

Vice-Pres. ye Hessel, Antigo, 
,C. A. Peck, Berlin. 

Treas., H. J. Stambaugh, Rice 


ake. 
Ex. Com., Otto Schlafer, Appleton; 
Arthur Heins, Elkhart Lake; D. F. 
Kusel, Watertown; Henry Droeg- 
kamp, Milwaukee. 


269 Dearborn St., 


Magee & Montieth, Grangeville, Idaho, hardware 
dealers, have dissolved patnership. 


John Bolt has sold his interest in Boersma Bolt 
& Co., Muskegon, Mich., hardware dealers. 


It is said the National Steel Co., American Steel 
Hoop Co. and American Tin Plate Co. may be consoli- 
dated. 


Patrick Grealish, a member of the hardware firm 
of T. P. Grealish & Co,, Canton, Mass., died recently 
from heart failure. 


Barnard Smith & Co. are succeeded in the hard- 
ware business at Jackson, Mich., by the Smith & 
Winchester Hardware Co. 


E. T. Virgin, Lake Park, Minn., has bought the in- 
terest of his deceased partner, Mr. Higley, and will 
continue the hardware business of the old firm at the 
old stand. 


The extensive fire arms plant of the Hopkins & 
Allen Co.. Norwich, Conn., was burned down at 6 a.m, 
on the morning of Feb. 4. The loss is estimated at 
nearly $500,000. 


Blanding Norby Co., Detroit, Minn., are com- 
mencing a brick addition 30x125, 3 stories and base- 
ment to their present buildings for the accommodation 
of their hardware business. 


B. H. Richards, B. A. Richards, J. P. Tabb, J. B. 
Pleasants and J, L. Tabb are the incorporators of the 
Baltimore Arms Co., Baltimore, Md., capitalized at 
$500,000 for manufacturing and dealing in fire arms. 


The Jos. Dixon Crucible Co., Jersey City, N. J., 
send us a copy of Graphite, their interesting periodi- 
cal in the interests of Dixon’s graphite productions. 
This paper has entertaining articles on ‘The 
Twentieth Century,” ‘Literature and Lead Pencils,’’ 
‘‘Florida Pencil Cedar,” etc. 


The Robert Aitchison Perforated Metal Co., 265- 
Chicago, send us a couple of cir- 
culars showing some of their designs in .perforated 
metal, One circular shows various perforations suit- 
able for mining purposes, while the other shows those 
primarily intended for grain and seed cleaning. 


The Plume & Atwood Mfg, Co., 199 Lake St., 
Chicago, are manufacturers of a complete line of brass 
goods including brass plated vestibule rod, curtain 
rings, clock bells, sleigh bells, ferrules, brass escut- 
chion pins, brass buts, copper rivets and burs, gilt 
nails, brass and iron jack chain, safety chain, etc. 


A. Marckel, Perham, Minn., has about completed 
a large and commodious warehouse 50x150. _—iIt is de- 
tached from his hardware store and convenient to the 
railroad track, giving easy and convenient facilities 
for handling car load shipments. He has lately 
taken in 6 or 8 car loads of agricultural tools, drills, 
wagons, ploughs, etc., all bought before the advance. 


Muzzy & Ryan, hardware dealers at Wadena, 


Minn., will dissolve within a few days, Mr. Muzzy 
continuing. Mr. Ryan will go on the road for a Duluth 
Muzzy will continue to whoop it up 
Hardware Co., 


jobbing house. 
for the .interests of the Simmons 

















while he delegates the store work to some competent 
management. Muzzy is recognized as one of the great- 
est hustlers in Minnesota territory. 


The Schlafer Hardware Co., Appleton, Wis., 
occupy one of the handsomest retail stores in the state, 
consisting of a three story and basement brick build- 
ing 34x100 ft. with an alley at the rear, and also built 
across the alley a two-story brick building 44x54 ft., 
which is used as a tin shop and warehouse. The main 
store building is fitted up with all modern improve- 
ments, the first story being 15 ft. high, shelved to the 
ceiling with shelves two feet deep, accessible by four 
trolley ladders. The counters, shelving and all other 
fixtures were especially designed to meet the require- 
ments of a first class retail hardware store, The dif- 
ferent floors are connected by broad stairways and 
also by an elevator operated by an electric motor. The 
woodwork in the salesroom is all of quarter-sawed oak 
natural finish. 


ARCTIC GRAVITY HANDLE. 








Steel range manufacturers who have tried the 
Arctic Gravity handle for steel range oven doors 
‘shown in the accompanying cut are very warm in 
their praise or its superior qualities. This handle is 
one of the very desirable line of Arctic stove trim- 





Arctic Gravity Handle. 


mings made by the Fanner Mfg. Co., Cleveland, Ohio, 
a@ firm who are every year doing an enormously in- 
creased business in catering to the wants of stove 
manufacturers, the quality and price of their goods 
being strong arguments in their behalf. 


A TEXAS JOBBER’S CATALOGUE. 








F. W. Heitmann & (o., Houston, Tex., sends us 
their handsomely bound 434 page catalogue of whole- 
sale heavy hardware, mill, manufacturers and railway 
supplies and mechanics tools. 

This volume is handsome, bound in stiff red cloth 
covers, embossed in gold lettering. It has a con- 
venient index by which ready reference can be made 
to any of the extensive line of goods shown within. 
An interesting feature of this work is found in the 
couple of page illustrations of the interior view of a 
section of this firm’s warehouse. One illustration 
shows piles of lap welded wrought well casing and 
boiler tubes synmetrically arranged, while the other 
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shows piles of small sizes of wrought gas, steam and 
water pipes, 

In size, general appearance and in variety of 
goods carried this volume will compare favorably with 
those of jobbing houses in any section of the country. 
The Lone Star state presents magnificent opportun- 
ities to a live hardware jobbing concern and it is 
evident that this firm are taking advantage of same. 





_ 
. 


THE QUEEN FREEZER. 





The Samuel C. Tatum Co., Cincinnati, O., are 
manufacturers of the Queen freezer shown in the ac- 
companying cuts which pos- 
sesses many points of excel- 
lence to recommend it to the 
trade. The beaters or fingers 
in the duplex dasher are, in 
turn, driven in the same direc- 
tion as the can, by the square 
sdcket in the can bottom. A 
reverse motion is imparted to 
the dasher frame carrying the 
two wood scrapers by the gear- 
ing which fits upon the square 
at the upper end of the dasher 
frame. By this mechanism, 
while the wood scrapers mov- 
ing in one direction, are con- 
stantly scraping the inside of 
the moving can, the beaters, or 
fingers, in the center, moving 
in the direction opposite to the 
scrapers, are whipping the unfrozen mass in the cen- 
ter and throwing it as constantly against the sides 
of the can, to 
be, turn, 
frozen there. In 
this freezer the 
parts are self- 
adjusting. The 
hood, or cross 
piece on the top, 
falls readily into 
place, being 
guided _unfail- 
ingly into posi- 
tion by the guid- 
ing plate on the 
under side of the 
cross piece. The 
dasher is also 
self centering 
and even if the 
freezer is started 
with the dasher 
out of its central 
position in the 


can, a Mort turn 
Showing the Convenient Hanging of 
at the crank at the Hood or Cross Piece 


once brings it into its proper place. The time of 
freezing is stated to be one and one-half to three min- 
utes. 





Dasher. 


in 














This firm are well pleased over the following 
strong testimonial they have received to the merits of 
this freezer 
from the 





Agen? Clark- Rut- 
3 “J eg ka- Weaver 
| - Co., Grand 
soe Rapids, 
Si Michigan, 
“ale written un- 
we | der cover 
Wei of Nov. 2, 
Nl 1899, ‘In 
be behalf of 

our Mr, 

Rutka, we 

Queen Freezer. desire to 


thank you very much for the Queen ice cream freezer. 
The same arrived safely and he reports having used it, 
and thinks it is one of the finest freezers he has ever 
seen work. It took just 2} minutes to make one quart 
of ice cream in a 4 quart freezer.”’ 


PROGRAM FOR THE NORTH DAKOTA ASSO- 
CIATION. 








The North Dakota Retail Hardware Association 
will hold their third annual meeting in Loyal Knight 
Hall at Fargo on Feb. 21 and 22, with headquarters 
for membership at the Waldorf Hotel, that state. 
The following excellent program has been arranged for 
the meeting: 

WEDNESDAY, FEB. 21st, 1900. 
10:30 A. M. 
Meeting of Executive Committee at the Waldorf. 
AFTERNOON SESSION, 2 P. M. 

Payment of dues. 
Address of welcome, by Mayor Johnson. 
Response, by Vice-Pres. Allen of Jamestown. 
Roll Call. 
President’s address. 
Secretary’s report. 
Treasurer's report. 
Appointment of committees. 

Press. 

Transportation. 

Nominations. 

Auditing. 

Resolutions. 
Question box. 
Enrolling of new members and payment of annual dues. 
Adjournment. 

THURSDAY, FEB. 22np, 1900. 
Payment of dues. 
9 a. M.—Report of Nominating Committee. 
Election of officers. 
Paper— 
‘Some Wrongs which Need Righting.” 
H. N. Joy, Hamilton. 


Puper— 
“The Effect of Department Stores on the 
Hardware Trade.”’ 
H. S. Diesem, LaMoure. 
Paper— 


‘*Some observations about Expansion.’’ 
G. W. Wolbert, Casselton. 
Paper— 
‘The Country Retailer’s Superior Advan- 
tages on Trade.”’ 
W. H. Pinkerton, Lakota. 
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Paper— 
*‘Competition.’’ 
H. F. Strehlow, Casselton. 
Payment of annual dues. 


Adjournment. 
2 P.M. 


For Members Only. 
Reports of Committees. 
Question box. 
Discussion. 
Good of the Association. 


-~e 


PROGRAM [lISSOURI RETAIL HARDWARE 
DEALERS’ ASSOCIATION. 





The next annual convention of the Missouri 
Retail Hardware Dealers’ Association, which will be 
held at St. Louis, Feb. 20, 21 and 22, promises to be 
a most successful affair. The following excellent pro- 
gram has been prepared: 





TUESDAY MORNING SESSION—10 A. M. 


Meeting of Executive Committee. 
Enrollment of members and payment of annual dues. 


TUESDAY AFTERNOON SESSION—2 P. M. 


Report of President. 

Report of Secretary. 

Report of Treasurer. 

Electivn of Officers. 

Resolutions and Amendments offered and referred to com- 
mittees. 

Paper, ‘‘Why Should Retailers Belong to our Association ?’’ 
B. F. Naylor, Marshall. 

Discussion of Paper. 

Paper, “‘The Outlook for the Success of the State Associa- 
tions,’’ Clark W. Kelley, Pres. Northwestern Association, 
Devils Lake, N. D. 

Discussion of Paper. 

Adjournment. 


WEDNESDAY MORNING SESSION—10 A. M. 


Paper, ‘‘Some Things to be Avoided by this Association,’’ 
Mr. Bannon, St. Louis. 

Discussion of Paper. 

Reports of Committees. 

Paper, *‘The Protection of the Retailers’ Trade,’’ M. C. 
Post, Brookfield. 

Discussion of Paper. 

Paper, ‘‘Co-operative Buying,’’ H. W. Queenheim, St. Louis. 

Discussion of Paper. 

Paper, *‘How to Combat De ment Store and Catalogue 
House Competition,’’ R. L. Hixson, Hannibal. 

Discussion of Paper. 


WEDNESDAY AFTERNOON SESSION—?2 P. M. 


Open Session. Reception ot Visitors. 

Discussion, “Relations between Manufacturers, Jobbers and 
the Trade,’’ J. W. Emery, President Western Stove 
Association, and R. W. Shapleigh, Vice-President 
National Hardware Association. 

Recess. 


THURSDAY MORNING SESSION—10 A. M. 


Paper, ‘‘How I Advertise,’’ Mr. Halyard, Joplin. 
Discussion of Paper. 

Resolutions and Amendments. 

Question Box. 

Paper, “Co-operative Insurance,’’ J. M. Kenyon, Maitland. 
Discussion of Paper. 

Discussion, ‘‘Plans for the year’s work.”’ 


in 
oe 


PREPARING TO ENTERTAIN DEALERS OF 
MISSOURI. 








G, A. Pauly, of G. A, Pauly & Co., St. Louis, ad- 
vises us that the St. Louis Retail Stove and Hardware 
Dealers’ Association are hustling making all neces- 
sary arrangements for the entertainment of the Mis- 
souri Retail Hardware Dealer’s Associatian at their 
convention, which will be held at the Lindell hotel on 
Feb. 20, 21 and 22. 








John N, Hager, Fort Atkinson, Wis., is manu- 
facturer of a very complete and desirable line of 
brackets in his Hager’s patent display brackets for 
forks, shovels, rakes, hoes, etc. These prove very 
helpful to all dealers handling steel goods, and will 
enable them to carry a larger stock of these goods in 
a smaller space and to materially increase their sales. 

Owen Langen, a steamfitter residing at 3055 
Poplar Avenue, Chicago, died at 2:45 a. M., Feb. 6, at 
the Cook County Hospital, as the result of being 
scalded by escaping steam at the city power house, 
Halsted and Sebor Streets, Chicago, at 6:05 Pp. M., 
Feb. 5. ; 


On Feb. 6th a large number of members of 
affiliated unions to the Buildin Trades’ Council, 
Chicago, walked out as a result of the friction between 
employers and employes in the local buildiug trades. 
Among those who quit work were 30 steamfitters and 
20 junior steamfitters. 


- 


NATIONAL REFRIGERATORS. 





J. P. Lindemann & Sons, Milwaukee, Wis., are 
agents forthe Nation- 
al refrigerators, two 
leading features of 
which are the remova- 
ble ice chamber and 
drip pan shown in 
Fig. 1 and the drip cup. 

A shows Ice Cham- 
ber, made of heavy 
galvanized iron, 

B shows bottom of Ice Chamber, made of heavy 
galvanized iron, two 
thicknesses. 

C shows drip pan 
underneath the Ice 

_ Chamber. 

The Self-Closing 
Drip Cup is a most 
practical and con- 
venient Drip Cup. It is only necessary to pull the 
rod before emptying the drip pan, as that will invert 
the cup and empty the waste. The spring will return 
the cup to its proper position as soon as you let go 
the rod. 





Fig. 1. Bemovable icc Cham- 
ber and Drip Pan. 














Fig. 2. Self-Closing Drip Cup. 


_— 
—_ 





BUSINESS CHANGES. 


NEW FIRMS. 


Clarksville, Tenn.—J. F. Wood & Co. 
Texarkana, Tex.—The Benjamin Hardware Co. 
Goreville, Ill.—J. H. Proctor and John Grisma. 
Mt. Hope, Wis.—Ralph Hedeman. 

CHANGES. 


Calvert, Tex.—C. S. Allen succeeds L. T. Fuller. 

Ex Alexandria, La.—E. M. Murdock succeeds O. F. Millard. 

Chapel Hill, N. C.—The hardware firm of J. E. & S. L. Hern- 
don dissolves. 

Pittsburg, Tex.—R. E. Wylie succeeds Wylie & Savage. 

Elizabeth City, N. C_—Aydlett & Co. succeeds J. H. Aydlett. 

Me Minnville, Tenn.—Morford & Rogers succeeds Morford, 
Rogers & Co. 

Fredonia, Ky.—J. B. Ray succeeds Ray & Green. 

Colbert, Tex.—A. N. Leescraft succeeds H. N. Roberts. 
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Playuemine, La.—J.S. Lombard suceeeds Lombard & Mari 
onneaux. 

Lott, Tex.—W. M. Gunnell, of Marlin, succeeds Charles L. 
Trice. 

Dallas, Tex.—Thomson & Randlet are reported as having 
dissolved partnership 

Lebanon, Tenn.—Jennings & Marshall succeeds J. L. Jen- 
nings in the hardware business. 

Greenville, Tex.—J. M. Boykin succeeds Boykin & Gary. 

Bell Buckle, Tenn.—The Bowen & Sutton Hardware Co. 
succeeds Bowen & Sutton. 

Industry, Tex.—J. H. Stock buys the stove and tinware stock 
of W. H. Crusendorf. 

Cleburne, Tex.—-G. B. Randle, formerly of Lockdale, suc- 
ceeds John L. Cleveland & Co 

Summit, Miss.—Joe Storm continues the buslness of The 
Storm-Atkinson Hardware Co. W. Atkinson retires to 
enter a bank. 

Monona, Ia.—N. A. Smith succeeds L. A. Welch. 

Stuart, la.—A. A. Taylor succeeds John Taylor. 

Ackley, Ia.—Fred Carstens succeeds Healy & Co. 

Mansfield, [1l.—Clement Ruckman succeeds G@. D. Scott. 

Stanley, Wis.—J. Lauer succeeds C. T. Casterline. 

Donnelly, Minn.—A. Jenson enters into partnership with J. 
McLaughlin in the hardware business. 

Onawa, Ia.—George Spring, of Humboldt, Neb., buys the 
stock of J. G. Smalz. 

Fort Madison, la.—H. C. Cooney, of Montrose, succeeds W. 
Relker. 

Kewanee, Ill.—Elmer E. & Edward B. Johnson succceed 
Walter S. Bennison. 

STOPPAGES. 

Liveoak, Fla.—Long & Hall are closing out. 

North Adams, Mich.—S. W. Payne and S. F. Green succeed 
George W. Morehouse. . 

Nora Springs, Ia.—Mr. Bright buys the hardware store of 
Knapp & Witsel. 

Bellingham, Minn.—Mr. Rudning retires from the firm of 
Rudning & Schoenleben. 

Mitchellville, Ia.—E. F. West buys a half interest in the 
hardware and implement business of J. W. Pritchard. 

Altamont, Mo.—Lee Deford buys the business of the Cun- 
ningham Mercantile Company. 

Dows, Ia.—Charles Long, of Ollie, buys the interest of C. 5. 
Bennett in the firm of Rummel & Bennett. 

Halisville, Mo.—Mr. Austens continues the business of Aus- 
tens & Carpenter, the partnership being dissolved. 

Winterset, Ia.—W.A. Hartman, of Clearfield, succeeds C.°D. 
Bevington & Co. 

Manti, Utah.—L. T. Tuttle & Son bought the stock of the 
Manti Stove & Hardware Company at trustee’s sale. 
Winthrop, Minn.—C. J. Larson & Co. succeed C. F. Berquist. 
Waverly, Ia.—William Buhr buys the interest of his part- 

ner, F. W. Waldschmidt, and will continue the business, 

Aberdeen, Wash.—F. L. Carman & Co. succeed Lewis & 
Carman. 

Chelsea, Mich.—The’stock of Hoag & Holmes is to be con- 
solidated with that of T. S. James, of Dexter, as it has 
been purchased by H.S. Holmes, who will move it to this 
place. 

Pontiac, Mich.—Chas. Coates succeed Zimmerman Bros. & 
Alger. 

MISCELLANEOUS. 

Massena, Ia.—Downed & Son build. 

Hastings, Neb.—The C. K. Lawson Hardware Co. 

Kewanee, Ind.—Hiatt & Tousley will move. 

Athens, Ga.—A. P. Dearing adds line of hardware. 

Dayton, Tenn.—E. P. Johnson & Co. consvlidate with A. 
Johnson & Sons. 

Bellaire Mich.—The Antrim Hardware Co. is the new name 
of the consolidation of Meyer & Flannely and F. D. 
Flye. 

Detroit, Mich.—A. M. Maris, 115 Monroe Avenue, will re- 
model the store adjoining and will also occupy that. 

North Peoria, Ill.—Nathan Giles, loss by fire. 

Castleton, la.—E. Steer’s hardware store was wrecked by an 
explosion. 
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MEETING WISCONSIN RETAIL HARDWARE DEAL- 
ERS’ ASSOCIATION. 










WEDNESDAY AFTERNOON SESSION. 

The fourth annual and fifth meeting of the Wisconsin 
Retail Hardware Dealers’ Association eclisped all its pred- 
ecessors in attendance, enthusiasm and work done. The 
meeting was held at Lipp’s Hall, Third and Prairie Streets, 
Milwaukee. 

The following are members of the Association: 

H. J. Hendricksen, Argy]. 

F,. A. McKillop, Arlington. 

Hessel & Lykum, Antigo. 

J. C. Lewis & Co., Antigo. 

A. Galpin & Sons, Appleton. 

J. J. Hauert, Appleton. 

Petersen & Koss, Appleton. 

Schlafer Hardware Co., Appleton. 

L. Petersen Hardware Co., Appleton. 








Anton Seifert, Adell. 

C. B. Tifft, Algoma. 

R. W. French & Son, Ashland, 

A. G. Cox & Co., Augusta. 
Mariott Bros., Baraboo. 

Lee, Pratt & English, Baraboo. 
Beichl & Wollenburg, Beaver Dam. 
F, Rassmun, Beaver Dam. 

J, L. Gassette, Belleville. 

Watson & Andree, Beloit. 
Fredrick Hardware Co., Beloit. 

G. H. Rosenberg, Beloit. 

Thomas & Cunningham, Berlin. 

C. A. Peck, Berlin, 

Blanchard Bros., Blanchardville. 
Fessenfeldt & Hughes, Black Earth. 
P. L. Moe & Co., Black River Falls. 
Ruka Bros., Boscobel. 

Koch & Rank, Brillion. . 

R. C. Murdoch, Broadhead. 
Broderick & Marshall, Broadhead. 
L. W. Boettscher, Birnamwood. 
L. N. Larson, Burlington. 





C. B, Wagner, Burlington. 

Chris. Sherm, Cameron. 

P. J. Hanson, Cashton. 

Wm. Wedde, Jr., Campbellsport. 
C. W. Lehman & Bro., Cedarburg. 
Texley & Bagley, Cambridge. 

O. J. Williams Cambria. 

C. H. Hoton, Camp Douglass. 
Centralia Hardware Co., Centralia. 
Andrew Noll, Chilton. 

Chas. Kroessing, Chilton. 

Hoenig Bros. & Co., Chippewa Falls. 
H. W. Winter & Son, Clintonville. 
A. F. Krepsky, Colby. 

Adam Kuentz, Colby. 

Julius Kroeger, Columbus. 

G. T, Millar, Columbus. 

Peiper & Son, Columbus. 

W. H. Pasco, Cuba City. 




















“ 



















* 
Republican Mouse, Milwaukee, 


A. H. Kellerman, Cumberland. 

A. D. Race, Depere. 

G. G. Pratch, Depere. 

H. F. Schlegelmilch, Eau Claire. 
Alf. W. Puchner, Edgar. 

J. D. Hain Estate, Edgerton. 
Ole Ellingson & Co., Edgerton. 
C. P. Mitchell, Eagle River. 

A. Heins, Elkhart Lake. 

Foss & Armstrong Hd’wr. Co., Ellsworth. 
F. A. Baker & Co., Evansville. 

F. J. Hartmann, Eleva. 

Roach & Perkins, Fennimore. 
Geo. P. Dana, Fond du Lac. 

John Hughes, Fond du Lac. 
Roblee & Thompson, Fond du Lac. 
J. F, Wegner & Co., Fond du Lac. 
Wilkie & Son, Fond du Lac. 

John Hagensen, Fond du Lac, 
Hager Bros., Fort Atkinson. 

Ole Wigdale, Fort Atkinson. 

E. Sanborn, Fox Lake. 

Frank Kellman, Galesville. 


Collins & Son, Gratiot. 

W. D. Cook, Green Bay. 
Findiesen Bros., Green Bay. 
A. Kimball, Green Bay. 
Hall, Linden & Co., Hayward. 
Louis Deitz, Horicon. 

Robt. Hammer, Hillsboro 

J. A. Johnson, Hollandale. 
Jno. A. Dunstan, Hollandale. 
A. Johnson & Co., Hudson. 
Oliver Bros., Hudson. 

A. H. Sheldon, Janesville, 
H, L. McNamara, Janesville. 
C. F. Bullwinkle, Jefferson. 
G, B. Lahr & Co., Juda. 
Geo. W. Adams, Juneau. 





President Sheldon. 


H. F. Prenzlow, Johnsons Creek. 
Peter Fellar, Kaukauna. 

Haas & Merbach, Kaukauna. 

C. A. Dewey, Kenosha. 

Redeker & English, Kenosha. 
Jno. M. Duecker & Co., Keil. 
Greve Bros., Keil. 

Fred’k Ditman, LaCrosse. 

Adam Kroner, LaCrosse. 

Eider Bros,., LaValle. 

Geo, H. Bruns, Lake Mills. 
Saecker & Shroder, Lake Mills. 
Jno. Sturner, Jr., Lowell. 

H. S. Mulvey, Loyal. 

D. W. Ramsey, Madison, 

Krehl & Beck, Madison. 

Sumner & Morris, Madison. 

A. G. Kroncke, Madison. 

Wm. Raathsack Sons, Manitowoc, 
Emil Tietgen, Manitowoc. 
Werncke & Schmidt, Manitowoc. 
Worrel & Zeman, Manitowoc. 

J. Walschlager & Sons, Manitowcc. 
Kerscher Bros., Manitowoc. 
J. P. Lehman, Marathon. 

H. P. Chase & Co., Marinette. 
H. 8B. Simeox & Co., Marinette. 
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Watson Bros , Marinette. 

R,. J, Evans, Markesan. 

C.F. Hansen, Markesan, 

H.C. Glagow, Marshall. 

Wm. Noll Hardware Co., Marshfield. 
C. S. Sherrin, Marshfield. 
Marshfield Hardware Co, Marshfield. 
W. R. Binkelman, Marion. 

Aug. Thelke, Jr,, Mayville. 

L, W. Lukerschein, Mazomanie. 
G. A, Loescher, Menasha, 
Trilling Hardware Co., Menasha. 
Menominee Hardware Co,, Menominee, Mich, 
Carroll Lucas, Menominee. 

Mrs. S. M. Shultz, Medford. 

H. R. Fehland & Co., Merrill. 
Weiss Hardware Co., Merrill. 
Wenzel & Duteau, Merrill. 

Sam’l Jenkins, Mineral Point. 

H. J. Canar & Co., Mondovi. 

Wm. Helwig, Mondovi, 

Fred Lanz, Monroe. 

Streiff & Lewis, Monroe. 
Goodman & Schultz, Mukwonago. 
Otto Gallum, Milwaukee. 

W. H. Munn & Co., Milwaukee. 
Char. Stadt, Milwaukee. 

E. H. Daniels & Co., Milwaukee. 
Illian Bros., Milwaukee. 
Maischalk & Weiss, Milwaukee. 
F. C,. Burr & Sons, Milwaukee. 

J. Droegkamp & Sons, Mi! waukee. 
Simon Fink, Milwaukee. 

Jacob Kornelly, Milwaukee. 

H. Salentine & Co., Milwaukee. 
Anton Kusik, Milwaukee, 

Peter Paulus Hardware Co., Milwaukee. 
Fred Herenbrook, Milwaukee. 
Chas. Schossow, Milwaukee. 

Wm. Strauss, Milwaukee. 

Aug. Schupinsky, Milwaukee. 

J. G. Trentlage, Milwaukee. 

Vose & Koenig, Milwaukee. 

J. S. Druse, Milwaukee. 

Wm. Lindsay, Milwaukee. 

H. M. Krogman, Milwaukee. 
Stollenberk Bros., Milwaukee. 

F. Uecke & Son, Milwaukee, 
Stroebe] & Baumgarten, Neenah. 
W. Krueger & Co., Neenah. 
Dehne Bros., Neosho. 

J.M. Schmeidt, New Glarus. 
Arps & Bros., New Holstein. 

F: W. Matthaeus, New Holstein. 
E. H. Ramm, New London, 
Oestrich & Lyons Hardware Co., New London. 
Smith & Meadows, Oconomowoc. 
H, Lorleburg Co., Oconomowoc 
E. A. Lemeux, Oconto. 

Day Lindsay Hardware Co., Omro. 
C. B. Root & Co., Omro, 

Smith Bros., Osseo. 

H. H. Marvin, Oregon. 

M. O. Rhime, Orfordville. 

Hay Hardware Co., Oshkosh, 
Krippene Hardware Co., Oshkosh. 
F. Leach Hardware Co., Oshkosh. 
F. Wille & Son, Oshkosh. 

Menzel & Kemp, Oshkosh. 

H. E. Frisbie & Sons, Pine River. 
. S. Symonds, Pleasant Prairie. 

. E. McGraw, Preshtigo. 

. E. McDowell, Pewaukee. 

. L. Doud, Pittsville. 

. B. Rawson, Plainfield. 

. D, Stillwell & Son, Plainfield. 

. W. Marcussen, Platteville. 
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W. H. Cobb, Pardeeville. 
Gaffron & Trowbridge, Plymouth. 
O. F, Leuder, Plymouth. 

J. B. Weidsick, Plymouth. 

J. E. Wells & Co., Portage. 
Anderson & Fritz, Racine. 
Hoernal Hardware Co., Racine. 
Caster Jorgensen, Racine. 
Mohr & Jones Hardware Co., Racine. 
Murphy & Kersten, Racine. 
Frank Bauman, Racine, 
Dixon, Malone & Co., Racine. 
H. Raymond, Racine. 

W. Pritchard, Randolph, 
Siefert Bros., Reedsburg. 

C. H. Resimius, Rib Lake. 
Clark & Lemon, Rhinelander. 
D. G. James, Richland Centre. 
Barlow & Seelig, Ripon. 

J. M. Jenkinson, Ripon. 
Friend & Drueger, Seymour. 
Field & Walcott, Sharon, 


J. F. Haurenstein, Est,, Sheboygan Falls. 


E, J. Schenkelberger, Sheboygan Falls. 
Geele Hardware Co., Sheboygan. 

H, H. Miller, Sheboygan, 

Jos, Trilling, Sheboygan. 

W. H. Spranger, Sheboygan. 

Jno, J, Koepsell, Sheboygan. 

Foss, Armstrong & Johns, Spring Valley. 
Byron E. Walter, South Milwaukee. 
Jasper Dexter, South Wayne. 

Gross & Jacobs, Stevens Point. 

C. Krembs & Bro., Stevens Point. 
Sherwood Bros,, Spring Green. 

Jos, Linns, Spring Green. 

M, F. Howells, Sparta, 

C. E. Simpson, Sparta. 

W. B. Miller Stockbridge. 

A. E. Anderson, Stoughton. 

J. D, Haydn, Sun Prairie, 

H. G, Miller, Sun Prairie, 

Dott & Peshak, Sun Prairie. 

J, S. Hay Estate, Sturgeon Bay. 
Scofield & Co,, Sturgeon Bay. 
Evensen Bros., Tomahawk. 

Rob’t Suettinger, Two Rivers. 
Martin Kuebler, Viroqua. 

E, Bergman, Washburn. 

B. Undgrot, Washburn. 

Chas. Janisch, Waterloo. 

H. H. Porter, Waterloo. 

D. & F. Kusel, Watertown, 

Wm. Webber & Co., Watertown. 
Sam’l A, Perkins, Waukesha. 

C. A. Haertel, Waukesha, 

H. W. Williams & Co,, Waupaca. 

E, C, Williams, Waupaca. 

Bryce & Fergusen, Waupun. 

Howard Bros., Waupun. 

W. M. Workman & Co., West Depere. 
Hamilton Bros., Westfield. 
Werneke & Blaeder, Westfield. 

Jas. Montgomery, Wausau. 

G. Kurth & Sons, Wausau. 

A. Weichman & Sons, Wausau. 
Superior Hardware Co., West Superior. 
J. H, Gilfillan & Bowles, West Salem. 
Uttermark Bros., Weyauwega. 

F, M,. & M. M. Finch, Whitewater. 
T. H. Goodhue, Whitewater. 
Rudolph Puchner, Wittenburg. 
Rather & Schauble, Wrightstown. 
Holmes, Potter & Holmes, Wonewoc. 
H, L. Talg, Wonewoc, 

F, F, Weshner, Wautoma. 
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While the executive committee were holding their 
meeting at the Republican House, Milwaukee, at 11 a. m., 
Feb. 7th, the members from all parts of the state were 
exchanging greetings with each other in the corridors of 
the Republican House, which were completely packed with 
representative hardware dealers and a very liberal sprink- 
ling of camp followers. 

As the hour of 2 p. m., set for the starting of the 
convention, drew near, the members in groups started in 
the direction of Lipp’s Hall and shortly after the hour 
set that large assembly room was completely filled with 
nearly 300 hardware dealers, who wore pretty badges, 
consisting of a blue silk ribbon bearing the gold letter- 
ing, “Wisconsin Retail Hardware Association, 1900” from 
which was pendant the seal of the state in colors. At 
2:20 President Montgomery called the meeting to order. 

Mayor Rose of Milwaukee, was then introduced by 
President Montgomery and delivered the following address 
of welcome: 

ONE OF THE GREAT BUSINESS INTERBESTS OF 

THE STATE. 

I assure you that it affords me pleasure to meet with 
you for a few moments for the purpose of extending to 
you in the name of our city a most cordial greeting and 
welcome, pti 

It is a peculiar pleasure to me to meet a convention 
made up of citizens of Wisconsin, representing one of 
the great business interests of our State—one of the great 
interests that contributes its full share to the progress 
that is made by Wisconsin and that has placed her in 
the front rank of the states of this Union. 

REPUTATION OF THE CREAM CITY 
FOR HOSPITALITY. 
Milwaukee has attained the reputation of being one 


at the mcst hospitable cities in the Un ted States, and 
she greatly deserves this reputation, for I assure you that 


it is always a pleasure for her people to receive and en- 
tertain those who come amongst us as visitors. Just at 
present Milwaukee is earnestly engaged in the effort to 
secure the national convention of one of the great leading 
political parties; and as an evidence of the enterprise and 
patriotism of our people I wish to state to you that within 
the short period of ten days Milkauwkee has raised a guar- 
antee fund of $86,000. Our experience has been very dif- 
ferent from that oc Philadelphia. That city promised to 
pay into the treasury of the Nat. Republican Committee 
one hundred thousand dollars, and so far, after the most 
strenuous efforts, she has been able to obtain only $12,000 
of the one hundred thousand dollars. Milwaukee can give 
Philadelphia “aces and spades” in any effort of that kind. 
(Applause.) | 
A GREAT MANUFACTURING CENTER. 

It is a fact to be deplored that too few of the people 
of Wisconsin know Milwaukee. Too few of the people 
of Wisconsin know that Milwaukee to-day is one of the 
great manufacturing cities of the whole country. Last 
year our manufactured product exceeded $158,000,000, plac- 
ing Milwaukee among the most prominent manufacturing 
cities of the whole country. Away from home we have 
acquired the reputation of being the City of Beer, for the 
simple reason that our brewers, manifesting that spirit 
of enterprise and progress, have spent much money, time, 
energy and ability in advertising their products. But the 
brewing interests of Milwaukee, as a matter of fact, proud 
as we are of it, are insignificant when compared with the 
other great manufacturing interests we have here. 


PRAISE FOR MILWAUKEE JOBBERS. 

It is unnecessary for me to tell you that Milwaukee 
has got some of the best wholesale hardware establish- 
ments in the United States. I undertake to say that you 
gentlemen have discovered this fact from actual experience 
and from business connection. (Applause.) 

Not only do we possess these great establishments, but 


_those who control, own and operate them, are citizens, 


men of business capacity of whom Wisconsin may well 
feel proud. . 

















































































ENTERPRISING BADGER MUNICIPALITIBS. 

I want to say to you, my fellow citizens of Wisconsin, 
that Milwaukee is proud of the little cities of this State 
each striving to build up the State, to make her one of 
the greatest of her kind. You can travel through Wiscon- 
sin from one end to the other and the progress and the 
enterprise of her citizens compares favorably, aye more 
than favorably, with those of any other State in the Union; 
and Milwaukee aims as the metropolis of the Badger State 
to deserve the esteem and the pride of her neighbors from 
sister cities. We have in common with the balance of 
the State a magnificent common-school system, a system 
that carries the rudiments of education and lays them at 
the very threshold of the poor and at the portals of the 
rich, for all are served alike. We have spent much money 
in erecting our school houses, and though we have spent 





‘poet Secretary Peck. 


from one hundred to one hundred and fifty and two hun- 
dred thousand a year in erecting new school buildings, 
I assure you you will never regret it as long as you live.— 
we to-day are unable to take care of all of our school 
children in regular school houses. It is a guarantee that 
the institutions that we love, the institutions to which 
we have given our loyalty, shall be preserved for all time 
to come, because the foundation of patriotism, the foun- 
dation of loyalty, is intelligence, and the foundation of 
intelligence is education. 
MILWAUKEE’S PUBLIC INSTITUTIONS. 

Milwaukee has spent about one million of dollars in 
the erection of our public library and museum building, 
one of the finest of its kind in the world. There you will 
find one of the finest museum collections in the whole coun- 
try, the fourth in size. Our public library compares fa- 
vorably with all others in this country. We have recently 
expended upwards of a million of dollars in the erection 
of our City Hall. New York, Chicago, Boston, all of the 
old cities except St. Louis, have no such an office build- 
ing in which to house their public officials, These are 
the monuments that we build—monuments to the enter- 
prise and patriotism and progressiveness of our people. 

A WIDE-OPEN TOWN. 

We have here a city of the most liberal government. 
I have been criticised during my administration for per- 
mitting what is known or commonly called “a wide open 
town.” The result has been of that policy that during 
the first year of my administration we had 884 less ar- 
rests than during the last year of the administration pre- 
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ceding mine, and during the last year of my adminis- 
tration we had 996 less arrests. We believe in giving 
to every man the right of individual liberty, and grant 
the greatest freedom that is consistent with good order 
and good morals, (Applause) and while we have the repu- 
tation of being a city of beer, and while we are liberal 
in the control of our saloons, we undertake to say, and 
I call your attention to the fact, that you will see less 
intoxication upon our streets than upon the streets of 
any other city in this Union. If you want to go to church 
while you are here we have an abundance of churches. 
If you want to go to a palm garden where beer is sold, 
and you wish to take your wives, you can go with per- 
fect propriety and with absolute safety. We have our 
full quota of theatres and places of entertainment, and 
I undertake to say that the committee upon entertain- 
ment, that has the matter in charge for this Association, 
will see to it that every delegate to this convention will 
be properly entertained and that his wants will be sup- 
plied in every way. If any member of the committee on 
entertainment proves derelict in this respect I ask you 
to report it to the Mayor of this city and he will be 
blacklisted for his conduct. 
VALUE OF TRADE ORGANIZATION. 

I can readily understand the value to you of this 
organization, affording to you as it does an opportunity 
to come together in social union for the purpose of inter- 
changing ideas and experiences, making plans for the fu- 
ture, forming acquaintances that otherwise never would 
have been formed, which will result in large good to your 
organization. 

A CORDIAL WELCOME. 

In behalf of the people of Milwaukee I extend to you 
all a cordial welcome, and express the wish that your 
conferences will be productive of much good; that your 
visit to our city will be attended by great pleasure, that 
when you return to your respective homes you will carry 
with you only happy memories of this your visit to your 
metropolis. I thank you for your attention. (Applause.) 

President Montgomery replied: “It affords me pleas- 
ure, as a representative of this organization, great pleasure 
to accept your cordial invitation, and I can assure you 
as a member of this organization that it recalls to many 
upon this floor that this is their commercial birthplace. 
It was here in years gone by that a majority of the 
men upon this floor started in their commercial careers. 
So we come back at is were to the old hearthstone to- 
day with many pleasant recollections, and we assure you 
that the kindly things that you have said are appreciated 
by us. Iassure you as hardware men of Wisconsin we fully 
appreciate what Milwaukee is. I know I voice the senti- 
ments ef every member of this organization present and 
absent when I say that their sentiments are “long may 
Milwaukee live and prosper.” 

The President then read his annual address as follows: 


ADDRESS OF PRESIDENT MONTGOMERY. 


—_——-_ ——_ 


BIRTH OF THE ASSOCIATION, 


In greeting you upon this the opening session of our 
fourth annual meeting, it seems fitting that we should pause 
at this point of vantage, and look backward as well as for- 
ward and recall some of the history we have made, and be 
better prepared for the duties and opportunities which face 
us in the future. 

Four years ago, in a small room in the Republican House 
in this city, a little group of earnest hardware men met to 
consider the feasibility of the organization of a State Retail 
Hardware Association. 

They came from their respective homes with some trepi- 
dation, ignorant of the opposition or the obstaclesthey would 
meet; but with one idea that there was certain wrongs which 
should be righted, and that they could only be cured by or- 
ganization; the expressions were very emphatic, and the ap- 
peals for help so urgent, that the little body gathered there 
that day, felt justified in taking the preliminary steps for 
such an association. 
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From that small beginning, we have grown until today 
we number nearly 300 active hardware concerns, located in 
over 150 towns throughout the state. 


EQUAL AND EXACT JUSTICE TO ALL. 


As for its work, it has brought in closer touch eur friends 
from whom we buy, it has brought us face to face, and I 
trust strengthened the confidences until they as well as we 
have learned that our interests are mutual; and certain prac- 
tices that were in vogue have been discontinued to the bene- 
fit of each. And we should ever stand as ready to take a 
suggestion as to give one; and an organizution reared upon 
any other foundation stone than “equal and exact justice to 
all’’ is unworthy a name and a life. It has called hardware 
men from distant parts of the state together, until the deal- 
ers from the towns on the north lake coast are introduced to 
their brother dealers of the prairie cities uf the south; and 
many a dealer has gone back to his ‘‘daily grind’’ with fresh 
impulses and stronger resolves to make a harder battle after 
our sessions of intercourse: and the friendships formed at 
these meetings will be as lasting as life. 


COMPETITORS HAVE BEEN BROUGHT TOGETHER. 


It has done even more than this, it has brought competi- 
tors from the same town together, and they have learned to 
know each other, and instead of classing each other as ene- 
mies, they have been brought to see that each has his vir- 
tues; and they have returned to their homes with a firm de- 
termination to bury deep their past prejudices and work more 
in harmony; and where suspicion or jealousy reigned, friend- 
ly rivalry now exists; and where prices were slaughtered, 
uniformity in marking is now practiced. 

And I am convinced after 20 years experience, that more 
profit will accrue to the dealer working along these lines, 
than can ever be hoped for in trying to legislate the ‘‘De- 
partment Store’’ out of existence. 

REALIZATION OF HIGH AIMS. 


I might mention many other features of profit and privi- 
leges that have accrued to the members of this Association, 
but have I not mentioned enough to show that the high aims 
of the originators have been realized? 


MOTTO FOR THE NEW CENTURY. 


Now as we scan the future at the sunrise of the ‘‘New 
Century’’ let us take for our motto ‘“‘Higher’’; you have op- 
portunities that your fathers never had—the State of Wis- 
consin never offered so many inducements to the live busi- 
ness man as today; its mines of iron and copper, its forests 
and prairies, are the wonder of the world; did it ever occur 
to you that we raise in Wisconsin one-half as much wheat as 
the whole of South America, and as much as Australia? In 
the midst of this vast and productive section a kind Provi- 
dence has cast our lots. 

GOOD PRICES FOR STAPLES. 


The prices you are now getting for your staples, in com- 
parison with those of a year ago are simply marvelous; and 
the year of Grace A. D. 1899 will go down in hardware his- 
tory as the banner year for rapid advances; and we should 
carefully consider their import; and especially should we 
ask what the effect is to be upon our own business affairs. 
All will be willing to concede that the effect so far has been 
beneficial, but we should all heed that old adage that ‘‘What 
goes up, may probably come down,” and the turning point is 
the “North Pole”’ of every dealer. 


FUTURE IS BRISTLING WITH OPPORTUNITIES. 


I wish I had the gift of logic and eloquence to make you 
feel as I do the possibilities of our organization; if [ could 
enthuse you to feel that the future is bristling with oppor- 
tunities for the improvement and betterment of our con- 
dition as individual dealers throughout the state; and which 
can only be effected by loyalty to ghis organization. We 
change customs of trade to the joy of the seller as well as 
ourselves, we can throw safeguards around the buyer and 
seller, we can throttle dishonest and dishonorable competi- 
tion, we can raise the standard of commercial honor, we can 
make our daily business life more peaceful than ever before; 
to accomplish this, it is essential, yea it is absolutely neces- 
sary, that'we act asa unit; we must have one aim and pur- 


pose; the majority vote should be unanimous; each must be 
willing to assume his share of the responsibility; each must 
be willing to bow to the will of the majority; and the voice 
of this convention expressed on the floor, or through its 
executive committee, must never be embarrassed by act or 
word of the individual member, ‘‘United we stand, divided 
we fall.’’ 


ACKNOWLEDGEMENT OF TRAVELING MEN’S SERVICES. 


I would be unworthy to speak as your representative 
were I not to mention in this public manner, our grateful 
acknowledgements to the ‘‘Knights of the Grip’’ who go up 
and down the state so regularly, and who have so diligently 
and persistently presented the merits of this association to 
their various customers. 

I have requested our secretary to keep a record of their 
names and their work. 


FAVORS A NATIONAL ASSOCIATION, 


Our connection with the North-Western Association has 
given us strength, and much good will yet come along lines 
that are of vital interest to this association; and I hope to 
see the day when all of our state organization will be united 
in a “National Retail Hardware Association.”’ 


SPLENDID GROWTH. 


As to suggestions for this special meeting, there will be 
some made from time to time, some originating with the 
Executive Board and some from the floor of this convention. 

Our secretary will give you in detail the work of the 
year, showing our splendid growth numerically and finan- 
cially. 

Our ranks this year have) been unbroken by death, and 
as far as I am able to learn, not one word of criticism has 
been uttered against your Executive Board, for which we 
should be thankful to providence for the first, and to an ia- 
dulgent membership for the second blessing. 

ALL SHOULD FIGHT FOR ASSOCIATION. 


Let me now as your retiring president say (because it 
should be the unwritten law of this association, that no presi- 
dent should succeed himself) that you should p'an for this 
association, work for it, talk for it, and if needs be fight for 
it; lift it higher year by year, higher in purp se, higher in 
principle; then may it be said as it should be in all the marts 
of trade, that there are no better credentials for the dealers 
of this state than that they are members of the Wisconsin 
Retail Hardware Association. 


Pres. Montgomery delivered his address with easy flu- 
ency, making ‘his many good points with telling emphasis. 
This speech was attentively followed by the audience 
and was roundly applauded at its close. 

Pres. Montgomery introduced Vice-President Sheldon, 
whose cogent presentation of existing hardware conditions 
is given herewith—the poetry concluding this address 
evidently hit the mark, judging by the hearty applause 
with which it was received. 

ADDRESS OF VICE PRESIDENT SHELDON. 
PRAISE FOR ANDREW NOLL. 

“IT am at a loss to know why the Executive Committee 
have asked me at this juncture to take up your time, 
when there are so many here more able to enlighten you 
and anxious to say a word—therefore my remarks will 
be brief. 

During the fall of 1897, I received a letter from our 
worthy ex-President, Andrew Noll, asking me among many 
others to meet the following February, all the hardware 
men that could be induced to go to Milwaukee and con- 
sult together as to whether an association could be formed 
for the betterment of our condition as hardware dealers, 
—and right there I want to thank him heartily for push- 
ing the thing through as vigorously as he did. 

GROWTH OF THE ASSOCIATION. 

It was not a great crowd that responded, but what 
they lacked in numbers they made up in zeal. From this 
start we have grown to some 300 members, and no one 
ean truthfully say a more intelligent, responsible and re- 
spectable lot of men can be gathered from any depart- 
ment of trade in the state. 




























































OBJECTS OF THE ASSOCIATION, 

Our object, as I before said, was to be the betterment 
of our condition as harware dealers, and this was to be 
acomplished in many ways. I was anxious for enlight- 
enment on various subjects, and wanted to hear the ex- 
periences of those who had long been at the helm and 
were known to be successful hardware men. 

KNOTTY PROBLEM OF DEPARTMENT STORE COM- 
PETITION. 

Then we had this knotty problem of Department Store 
business to deal with and more than all to get concerted 
action among all the dealers in the state in any work 
of reformation we might undertake, and this could not 
be accomplished unless we thoroughly knew each other 
and worked together. 

We will admit that we have not yet bagged the game, 
but this every one knows full well,—we are after them 
and will not rest until we get some relief. 

We should not expect to accomplish in a day what 
will take years to do, but one thing is certain—jobbers 
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and manufacturers have learned to respect us and the 
majority of them favor the Association and bid us “God 
THE CRITICAL YEAR. 

We hhave just passed through, perhaps, the most event- 
ful year of our lives as hardware men, for we have rea- 
lized the dizzy height that prices have reached more than 
any other department of trade. Nails that one year ago 
sold at 1.25 rate now are said to be firm at 3.58 rate, 
unless they have squeezed them up another quarter the 
past week. Registers that were 80 and 20 are now 30 and 
10, and nearly everything else in our iine has gone out 
of sight; but what is to be regretted is that the majority 
of dealers have closed out the main part of their stock 
at old prices, while they were educating their trade as 
to high prices. I wonder when the slump comes, will 
they keep on selling at the prices of to-day? 

THE ONLY HEALTHY REGULATORS OF TRADE. 


One year ago three bushels of barley bought one keg 
of nails; now it takes ten bushels to accomplish the 
same purpose and we hardly know what the end will be; 
for if the highvay robbers could corner bread stuffs, the 
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widow and orphan might cry for bread at $10.00 per 
loaf, and the millionaire corporations would let them die 
without a thought. Supply and demand are to my mind, 
the only healthy regulators of trade, and should always 
continue to be, and when the individuality of mankind 
is taken away and concentrated in a few, then do we 
begin to degenerate as business men. 
PRESENT PRICES CURTAIL TRADE. 

I believe the present time is a critical one for retail 
dealers and they should carefully know “Where they are 
at” and purchase goods only as they need them; for pres- 
ent prices must curtail trade, and when surplus goods 
commence to accumulate no one will desire to carry them, 
and it will be well to be prepared for any decline that 
may occur. 

DESIRES SETTLED PRICES. 

Of course it may be that the immense demand for 
our goods abroad will keep up, as during the past season; 
if so we may not see much decline for some time; but 
excessive prices will tend to diminish that. We are sin- 
cerely hope that the time may soon come when prices 
will be settled at least, so that we can intelligently know 
what course to pursue. 

ALL SHOULD TAKE A HAND. 

There will be many subjects brought before you for 
discussion while we are in session, and the only way to 
make the meetings a success is for all to take a hand, 
if only to say a word; for no one is so enlightened but 
he may gain some good ideas from the thoughts of others. 

My earnest desire is that these meetings may prove 
beneficial to us all and when we get back to our homes 
we may be better prepared for another season’s work. 


VAMPIRES THREE. 
The hardware man is “in a boat,” 
Three vampires have him by the throat, 
Between them they’ll take every groat 
Unless he’s very careful. 


The capital ‘“Trust” has raised the price 
On all his stock, and he can’t entice 
His customer to think it nice 
If he raises his to meet it. 


The customer trust keeps profits low, 
If interest you ask to your rival they go, 
The polite “dead-beat” is also your foe, 
And every dealer has them. 


The third vampire is much the worst— 
The cut-throat folly by which we're curst 

When to kill a rival’s trade we thirst, 
Like a toper after his toddy. 


For safety from the first vampire 
To the law we'll have to look; 

The other two we've hatched ourselves 
And. we their “goose must cook.” 


The-means by which to bring about 
This wished for consummation, 

Will be, instead of cut-throat strife, 
A wise co-operation. 


And to this end we gather here, 
In feast of reason and good cheer, 
Our hearts to warm, our heads to clear, 
We hardware men of Wisconsin. 

The next address was by that leading «ssociation work- 
er, ex-President Hughes, of Fond du Lac, who gave the 
following able presentation of a number of important 
questions the association could profitably take up: 

ADDRESS BY EX-PRESIDENT HUGHES. 
SUCCESS OF THE ASSOCIATION. 


The first thing I am going to ask you to do is to pardon 
Mr. Peck for appointing me to say anything or write anvthing, 
for no man knows better than he that I am not accustomed 
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to either writing or speaking, so I take it for granted that you 
will pardon me. He knows better. 

Now, gentlemen, I have a very few words to tell you. I 
think we have all of us reason to congratulate ourselves at 
the success of oyr Association, as you have been told before. 
I never saw such a nice crowd before. I verily believe from 
your looks and actions that you are earnest in the business we 
are ‘engaged in. 


PLANS FOR A NATIONAL ASSOCIATION, 


Now, I cannot tell very much about what we have ac- 
complished. There are many things we have not. Many 
things we should accomplish we will not be able to. Now, one 
of the best things we have accomplished is making friends 
with each other. I know in our town we have accomplished a 
great deal in that respect, and I know of several surrounding 
towns where our influence for good has been felt. Now, 
speaking about our hopes of accomplishing something in a 
larger sphere in the United States, I am glad to know that 
many institutions of this kind have sprung up in other states. 
There are many questions that a national retail hardware 
association can usefully discuss. We should try and elect the 
right sort of men. I don’t think they should be numerous; 
one delegate from each State Association is quite sufficient, 
and one delegate from all cities over a certain number of in- 
habitants. I would have those men, young and vigorous and 
progressive, knowing our rights, and as some one has said, 
“dare maintain them.” I would have men that would think 
more of business than banquets. I would have men that 
would think more of furthering the affairs of the order or de- 
mands of the Association than of oratory. In my opinion 
there is nothing that detracts from business more than ora- 
tory. 

LEGIBLE LABELS. 

Now, the questions that I spoke to you about that such 
a national association could busy itself about appropriately 
are, in a mino way, is the placing of labels upon packages of 
hardware—making them more legible. They should be far 
plainer, so that you could see at a glance what is within the 
package or box. Another minor matter is as to carriage, ma- 
chine and other bolts. It would be a small matter for these 
manufacturers to screw the nuts on those bolts a little 
farther. It would take very little persuasion to get them to do 
it. Then we have broader questions to attack, appropriately, 
I think. 

NAIL NOMENCLATURE, 

Our system of designating the sizes of nails is miserable 
The system comes from England. It was the custom 300 
years ago. Why not designate them the same as small nails, 
by length and gauge. 

FAVORS A PARCEL POST. 

Another question they might address themselves to is this 
parcel post scheme that is talked of and which they are very 
happily enjoying in other countries. We should petition our 
members of Congress to pay attention to it. 


POSTAL SAVINGS BANKS AND OTHER REFORMS. 

Another matter, that of postal savings banks. They have 
proven eminently successful in other countries. Another mat- 
ter, that of weights and measures. We have a decimal system 
of currency, why not a decimal system of weights and meas- 
ures? The great commercial nations of the earth have adopted 
that, and we lag behind. I should press this as a National 
Association upon our law makers and insist that some re- 
form be inaugurated. 

Now, gentlemen, these are matters that a national asso- 
ciation could deal with. There are matters that we cannot 
as a State Association effect as well. 

Now, gentlemen, if you will excuse me, I will retire until 
some future time. I thank you for your attention. (Ap- 
plause. ) 

The President next appointed the following committees. 

The Committee on Transportation will consist of Ralph 
Burtis, of Oshkosh; F. C. Burr, of Milwaukee. 

The Committee on Resolutions: R. Murdoch, of Brod- 
head; A. G. Cox, of Augusta; A. D. Race, of Depere. 

The Committee on Grievances: Jno. Hughes, of Fond 
du Lac; Jno. Hessel, of Antigo; L. B. Ruka, of Boscobel. 


Reception Committee: Andrew Noll, of Chilton; Mrs. 
Hay, of Oshkosh; M. F. Howells, of Sparta. 

Sergeant-at-Arms: F. J. Wilkie, of Fond du Lac. 

The President stated that several papers were on the pro- 
gram to be read, but the parties were not present. 

It was decided to have a question box and Secretary 
Peck in suggesting the advisability of having members 
drop questions into a box where discussion would prove 
helpful to the association, said that he knew some of the 
members had excellent topics to be brought before the 
association up their sleeves, as one member had asked 
him his definition of a department store, while another 
had brought up the question as to what percentage ex- 
penses should bear to gross sales, the question being 
further particularized by querying as to whether 10 per 
cent was to much or too little. 

The roseate report of Secretary Peck was next sub- 
mitted, and it was seen that during the past year the 
association had gained materially in every way, having 
more members, more money in the treasury, and the mem- 
bership being more enthusiastic than ever before. 

The Secretary next read his report as follows: 


REPORT OF SECRETARY PECK. 


A FAVORABLE REPORT. 

In presenting my third annual report, I am glad that 
I can present so favorable a one, which is not so much 
due to your secretary, as to the hearty co-operation of the 
officiary and membership. The past year has been as 
good a one as any that have preceded it, in every respect, 
and much better in some respects. 

I would take this opportunity to thank the member- 
ship for their forbearance and co-operation during the 
entire year and if there has been any fault-finding it 
has not come to my knowledge... To the president do I 
feel especially indebted for his hearty co-operation. 

At the adjournment of our last meeting, I went as 
directed to St. Paul to attend the meeting of the Minn. 
State Association, and there met a large and representa- 
tive body of dealers who seem to be as much or more 
in earnest than we are. 


MEETING NORTHWESTERN HARDWARE ASSOCIA- 
TION. 

The representatives of the North West Association met 
at the Merchant’s Hotel on Wednesday evening of the 
week in which the State Association held their meeting, 
and in looking over the work for the past year, were 
satisfied that we had no reason for complaint. 

The meeting was harmonious and it was decided to 
work the coming year, along the same lines, believing 
it was the best as yet devised, to accomplish the most 
good for the trade. Within the last few weeks a move 
has been started in Iowa looking to the formation of a 
National Association, which shall be wide enough in its 
scope to take in every Association formed and member- 
ship to which would be accomplished by membership in 
the state associations. This matter will no doubt come 
before you at your present session for action, and it seems 
to me to be desirable that such a move may be success- 
ful. President Montgomery’s name was substituted for 
mine at that meeting of the N. W. Association, which 
was in conformity with rules previously adopted, and at 
my suggestion. 

MEMBERSHIP. 

Our membership to-day is 271; a net increase over the 
year of 72; or putting it another way, we have received 
85 new members and dropped 13 for the following rea- 
sons—Three have sold, out, two were jobbers and 8 were 
dropped for non-payment of dues. There are now only 22 
members in arrears for dues, and when you notice that 
some Associations report unpaid dues of three and four 
hundred dollars, it should make us feel that our mem- 
bership are in earnest in their efforts to promote the in- 
terest of the Association. In point of numbers our record 
reads about like this:— 
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Our financial record would be about like this:— 

Aaa iewis Hea dhelns ad. pine enned dor enee $ .00 
RS a as td os cle ab ad aS $460 .00 
with all liabilities paid. Surely we should feel greatly 

encouraged. 


COMPLAINTS HAVE BBEN ADJUSTED. 

To some it may seem as though we had not accom- 
plished much with Jobbers and Manufacturers, but to one 
who sees all the complaints and knows their outcome, I 
can say it is as good as either of the above. 

I think there have been more complaints this year 
than any that have preceded it; but with a single excep- 





Otto Schiafer, Member Executive Cemmittee. 


tion they have been adjusted in a way that seemed to 
me fair and equitable. 
MATERIAL ASSISTANCE FROM TRAVELING MEN. 

There is one matter that I should call special atten- 
tion to; and that is the interest a few of the traveling 
men have taken in swelling our membership. Several have 
done well, but to one seems to belong the banner; for 
while several have added, 1, 2 or 5, Mr. J. C. Bump, the 
delicate 250 lb. stove man, known to most of you, has 
the banner, for he has sent in applications and remit- 
tances from 40 dealers. I think a vote of thanks should 
be extended to him. I wish we were covered, as Job was 
with boils, with just such Bumps. He says he should 
have kept right on sending in, but he wanted to give the 
Secretary a chance to balance up his books for the pres- 
ent meeting, so took his wife and visited Niagara Falls. 
I have not had any applications from there as yet. 

To each of those travelers who have talked up our 
Association, the members owe a debt of gratitude. I still 
believe they can do us more good (or harm) than any 
other class, if they so elect. 


WORK OF SECRETARY. y 

The work of your secretary has in part been the com- 
piling and issuing 880 copies of our last meeting; 1,000 
copies of our present program; the mailing of 1,400 cir- 
culars; the writing of about 500 letters; the sending out 
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of 120 duns for unpaid dues, a part of which were dupli- 
cated. a month later, and re-duplicated another month 
later; the issuing of a call for help for the New Rich- 
mond Hardware dealers, and sundry miscellaneous work 
to keep me from forgetting that this year I was a sal- 
aried officer. 

FOR NEW RICHMOND SUFFERERS. 

The New Richmond affair was rather forced upon me 
by two or three members, sending $5 or $10 and request- 
ing such a move. Its result was the remitting to them 
of $378.00 without any expense to the fund. 

OFFICIAL PROGRAM. 

The 5th of September, the ex-committee requested me 
to get out an official and advertising program and mail 
700 copies. I wrote 208 jobbers and manufacturers, so- 
liciting advertisements and received 32 favorable replies, 
which brought in some $557.00, while the cost of the book 
was only about $208.00, leaving a very handsome margin, 
which will appear in the report of the treasurer. 

SPECIAL MEETING. 

On the afternoon of June ist, I received a message 
from our president asking me to meet a committee from 
Minn., at Oconomowoc the next morning at 11 o’clock, 
which I did, to talk over a matter of complaint, which 
had led to a long correspondence and can hardly yet be 
called settled; but I think the trip was not in vain. 

At the suggestion of our president I sent invitations 
to the president of the Associations in North Dakota, Min- 
nesota, Iowa and Illinois ,to be present with us this time. 
As alluded to before,» the Iowa Association has sent for- 
ward a memorandum for the forming of a National Asso- 
ciation in the near future, he not feeling that the N. W. 
Association is wide enough in its scope, and which I 
hope will meet with favorable consideration at your hands. 

Again thanking you for your uniform kindness and 
forbearance, I will only bid you “God Speed.” 

SECRETARY’S FINANCIAL RBPORT. 

©. A. Peck, Sec., in account with Wisconsin Retail 
Hardware Association, Dr. 

February 1, 1899 to Jan. 30, 1900, To Dues from 


Pe NN is Chaos se dubide cheney chwowgnieode ws $472.00 
January 29, ’00, to check from treasurer........... 6.67 
$478 . 67 


Pres. Montgomery here introduced J. C. Bump, of the 
Eclipse Stove Co., Mansfield, O., who addressed the meet- 
ing 

Secretary Peck then favored the association with the 
remarks which President Mont- 
They were greatly appreci- 


so-called “impromptu” 
gomery asked him to prepare. 
ated by the association. 

Mr. Hemry 8. Gay, of the Frankfurth Hardware Cuv., 
Milwaukee, was then called on by Mr. James, of Richland 
Centre, 

Among the stories told by Mr. Gay were the following: 

STORE FULL OF NOISY WOMEN. 

In 1867, when I “made” Northern Iowa by team, I used 
to go to many very small towns. At some of them I was the 
only “hardware man” making the town; the boys in the store 
would say on my arrival, “Hello, here’s the hardware man.” 
Iowa, on a holiday (they 


[ remember of striking siaeteatiinai 
had a church holiday there in those days about once a week, 
When I reached there, I saw that 


auction room in 


and sometimes oftener). 
customer’s store was crowded like an 
I could see my customer in the rear end of the 


my 
olden times. 
store; but couldn’t get to him; couldn’t squeeze through the 
jabering and jostling women in the store, who were doing 
more visiting than buying. I concluded, however, to rush 
matters all I could, so I walked the whole length of the store 
on the counters, and getting at the buyer, told him I must see 
him and get through before dinner. I said, “Some of your 


“Yes,” he 


they buy for five cents goods, und they mak 


customers are quite noisy.” said, “some of them 


for ten dollars 
noise.” 
NO DEMAND FOR WRINGERS OR SHOE BLACKING 
Well, I got out my catalogue and order book and took 
down what he had on his want book, and turning my 
He said: “For what is dot?” 


over 


catalogue, I came to wringers. 
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I said: “For wringing the water out of clothes.” He said, 
pointing out of the window: “Dot's the onliest kind of wring- 
ers da haf here.”’ I looked out and saw three or four women 
standing in the creek wringing with their hands, some clothes 
they were washing in the creek. I hadn’t any wringers of that 
kind. Next we came to stove polish and shoe blacking. He 
ordered one dozen stove polish and said: “Shoe blacking; 
vot ish dot?” I replied: “To black your shoes.” He said, 
throwing up one hand and shrugging his shoulders: “Och! 
I plack twice my shoes in seventeen years.” I turned over my 
catalogue and came to carriage bolts. “How much you throw 
off on de polts?” “The discount from the list,” I said, “is 
80 per cent.” He replied, “No, dot voodent pay. I puy in Du- 
buque for 70 per cent, und dot 10 percent dot makes de 
freight.” Further on we came to hoes. He thought he might 
need some hoes. “Send me a quarter of a dozen.” “Socket or 
shank,” said I. “Oh, mix dhem,” said he. Smiling to my- 
self I said, “Two shanks and one socket, or two socket and 
one shank?” He looked perplexed for awhile, and after think- 
ing it all over, decided that he had better not take any at all. 
After that I didn’t suggest any options. 
WRONG SIZES OF BOLTS. 

“Was everything all right on the last order,” said I. 
“No. I ordered one gross canopies (a small piece of tin for 
putting on end of wash basin handles, etc.), and they sented 
me a gross of can openers. The other time I ordered one 
hundred bolts 1%x%4 und they sented me 14x%; dey voodent 
go in Spillville, und I sented them back.” I had to make 
everything all right with him before le&iving. 

MINIMUM COST OF SUSTENANCE. 

At another little town I sold a bill to an old Englishman 
—an old bachelor—old Benny Hustler they called him. He 
gave me an order for about $90 worth of goods, and when I 
had figured up amount of same, he drew an old stocking from 
out of a closet and paid me in advance for the goods. While 
I was figuring up amount of order, he drew out a little tin 
pan from under his work bench and set it with its contents on 
the stove to warm it up. It looked like something for greas- 
ing boots; but later I saw him dip some bread in it and begin 
eating it. Turning to me he said: “Ira (their man Owland) 
hover the way, says ’es going to run me hout of business in- 
side of one year; now Ira hit hit honly costs me 15 cents a 
day to live now, and if necessary I can live on 10, and at that 
rate hive got enough money on and now to keep me ninety 
years; he can never run me hout.” 

TRAVELING BRASS BAND MAN. 

Several years later I was making some small towns in 
southern Wisconsin. I was carrying two trunks and three or 
four grips that trip. At the store where I expected to show 
my samples they had a new clerk who had a good deal to 
say. The store was small and crowded with goods, and it was 
about all the drayman could do to get my trunks inside the 
door; just as he had gotten inside, along came the new clerk. 
I was walking in carrying three satchels and a small telescope. 
He looked at the baggage and then at me, and going to Mr. 
M said: “For heaven’s sake, who is moving in here 
now? That feller with his packs looks like the traveling brass- 
band man that I saw down to Coney Island last summer.” 

A GREEN DRUMMER. 

In 1875, or about, I was calling on the jobbing trade—rep- 
resenting an Eastern firm—I was in the office of a hardware 
jobber at St. Paul; there were three or four other travelers 
ahead of me awaiting an audience with the buyer. I took 
my place intending to await my turn—was standing nearest 
the door, when in bounced a young man with a sample of 
some kind of flour sifter in his hands. I learned later that he 
was from Boston and that this was his first trip, and that he 
had come to St. Paul direct from Boston and was arranging 
to work all the jobbing points on his way home. This was 
his first call. He walked up to me, held the sifter out in his 
hand and said: “It is not the duty of a traveling salesman to 
inform a buyer what is a salable article. I have here—“Hold 
on,” says I, “you are talking to the wrong man. I am not 
the buyer; I’m trying to get a chance to sell Mr. H. some 
sifters myself.” “Excuse me!’’ he said, in a loud voice, and 





deliberately walked to Mr. H. (the old gentleman) and be- 
gan: “Is this Mr. H.?” 


“Yes, sir.” He then elevated his 


sample sifter and began: “It is not the duty of a traveling 
salesman to inform a buyer what is a salable article’— 
“Hold on,” says Mr. H., “you will have to see my son, who 
does the buying.” (Mr. H. pointed over to his son.) Noth- 
ing daunted, the kid salesman strode over to the buyer and 
started in: “It is not the duty of a traveling salesman’’—but 
on looking around and seeing the grin on five or six faces 
present he at last realized that he’d better come in later. He 
had a patent sifter to show and a patent speech to make, which 
he seemed to think would do the whole business everywhere. 

Mr. Gay’s witty reminiscences of selling goods to the 
western hardware trade were followed by an address by 
Mr. Raymond, of Racine, a pioneer hardware dealer, who 
showed a variety of old-time hardware articles, mcluding 
the key with which he first opened his store. 

Mr. Raymond followed his “set speech” with an in- 
teresting story which he told the members.of the associa- 
tion. 

Mr. Raymond was followed by Mr. James, of Rich- 
land Centre, who gave the keenly appreciative audience 
another excellent story of the civil war. 

Secy. Peck then gave an incident occurring during a 
visit of his to New York in 1863. 

Secretary Peck then said: It was the understanding that 
the expense of the Northwestern Association should be divided 
pro rata according to membership between the three states. 
There is one thing that cannot be estimated by dollars and 
cents, that is, the influence that the three states may have in 
influencing jobbers and manufacturers. 

The secretary read the following communication: 

To the Members of the Wisconsin Retail Hardware Asso- 

‘ciation: 

The hardware manufacturers and jobbers of Milwaukee 
extend to you cordial greetings and trust that your sessions 
will be profitable and enjoyable. 

The date of your convention forbids our showing you the 
beauties of Milwaukee, or entertaining you as we should like. 

Herewith enclosed find tickets for the Davidson for 
Wednesday and the Alhambra for Thursday evening. Please 
accept them with our best wishes. 

These tickets are good only for the nights mentioned 
above. 

We should be pleased to receive a visit from you at our 
places of business. 

John Pritzlaff Hardware Co., Wm. Frankfurth Hardware 
Co., Fuller & Warren Stove Co., Brand Stove Co., Speich 
Stove Co., Lehrkind & Daevel Co., Lindsay Brothers Co., J. 
P. Lindeman & Sons, A. J. Lindeman & Hoverson Co., 
Geuder & Paeschke Mfg. Co., National Enameling & Stamp- 
ing Co. 

THURSDAY MORNING. 


The Thursday morning session of the convention was 
called to order at 9:30 A. M., and on motion of Mr. Schlafer 
of Appleton the roll call was omitted. 

Mr. James of Richland Centre, called attention to the fact 
that the quarters chosen by the Association were inadequate 
to meet the requirements of the marvellous growth of the 
Association, and moved that a commitee of three be appointed 
to select suitable quarters for the ensuing year. President 
Montgomery appointed Messrs. James of Richland Centre, 
Hay of Oshkosh, Lewis of Antigo, and Kornelly of Mil- 
waukee. 

The secretary read a telegram from President Weed and 
Secretary Robb of the Indiana Retail Hardware Dealers’ 
Association in session at Evansville, Ind., sending congratula- 
tions to the Wisconsin Association, and Secretary Peck was 
instructed to send the Indiana dealers a telegram of similar 
import. 

The election of officers was next in order. Owing to the 
reiterated refusal of President Montgomery to run again, 
Vice-President A. H. Sheldon of Janesville was nominated 
for the office and unanimously elected. 

John Hesse] cf Antigo was unanimously clected as the vice 
president, as was C. A. Peck for secretary. Just prior to Mr. 
Peck’s election the salary of the secretary was raised to $300 
per year, and subsequent to his third re-election to this office it 
was at his suggestion reduced to $250. 








As Mr. Schlegelmilch declined to run for re-election as 
treasurer, B. Scofield of Sturgeon Bay and H. J.Stambaugh 
of Rice Lake were put in nomination for this office. One hun- 
dred and eight votes were cast, of which Mr. Stambaugh 
received 73 and Mr. Scofield 33. The rules were suspended 
and Otto Schlafer and Arthur Heins were re-elected as mem- 
bers of the executive committee for 1900. 

D. F. Kusel of Watertown and Henry Droegkamp of 
Milwaukee were placed in nomination and were unanimously 
elected as the remaining members of the executive committee. 

A vote of thanks was extended to the officers and the 
executive committee for their services the past year. 

The auditing committee reported through ex-President 
Montgomery that the account of the secretary and treasurer 
had been examined and found correct. 

The question of co-operative insurance by retailers pat- 
terned after that in vogue in Minnesota was next taken up 














Arthur Heins, Member Executive Committee. 


and was discussed by the meeting. Able arguments were 
made pro and con on this question, the workings of the Min- 
nesota Retail Hardware Dealers’ Association insurance 
scheme and that of several mutual farmers’ insurance com- 
panies and of the millers’ national insurance scheme were 
explained. 

An invitation from Mayor Rose of Milwaukee inviting the 
Association to meet in Milwaukee next year. It was moved 
and carried that the next annual meeting be held in Mil- 
waukee. 

The question of the benefit derived by the 
Retail Hardware Dealers’ Association from its membership 
in the Northwestern Hardware Association was discussed, 
the consensus of opinion being that this membership was of 
indirect value to the Association, but was hardly worth the 
price paid for same in the past. . 

Andrew Noll spoke of the benefit to be derived from a 
national association, and said that the various associations 
had been talking of a national organization for a number of 
years, but none had as yet taken the initiative in this matter. 
The time was ripe for the Wisconsin Association to take this 
important matter up. A motion was carried that “the Wis- 
consin Retail Hardware Dealers’ Association set the ball 
rolling for a national association.” 

The following paper was next read: 


Wisconsin 
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HOW I DO A CASH BUSINESS. 


(By R. H. Suettinger.) 
GAVE CREDIT FOR FIFTEEN YEARS. 

At the request of our worthy secretary and several 
members of the association, 1 take this opportunity of 
addressing you on the subject “How I do a Cash Business.” 
For fifteen years previous to the first of January, 1897, 
I conducted a retail hardware business, principally off 
the credit system, and in a city where everything went 
on credit. I found that instead of making money and 
building up a large business, it was just the contrary. 

YEARS OF FAT AND LEAN KINE. 

During the prosperous years of ’90, "91 and ’92, I 
saved up quite a sum; but following came the panic, 
then what I had saved began to dwindle. I began to 
figure that it was no use to be in business for glory 
any longer, and let my customers use my money and goods 
until they got ready to pay for them. So on October Ist, 
1896, I sent out the following notice to all my customers, 
and the public in general throughtout the territory in which 
I did business. 

NOTICE ADOPTING THE CASH SYSTEM. 

“Dear Sir:—On and after January Ist, 1897, I shall 
adopt the plan to sell for cash only,—for several reasons: 
First. No bookkeeping, books, paper, postage and an end- 
less amount of labor. Second. No bad accounts to figure 
on for which the cash customer helps to pay. Third. 
Selling for cash only enables me to give you better prices 
than any credit house can afford to do. In order to do 
a cash business successfully, we must have cash and our 
outstanding accounts must be settled at once.” 

CIRCULAR TO DEBTORS. 

Wherever a party was indebted to me I enclosed his 
statement with the following:—“The enclosed statement 
shows how much you are indebted to me. Please call and 
settle the same at your earliest convenience. Thanking 
you for your past favors and hoping under the new plan 
to be favored with a fair share of your patronage. I shall 
always carry a complete line of Hardware, stoves, tin 
ware, builders’ supplies, paints and oils, sporting goods 
and everything usually kept in a first class hardware store, 
and guarantee to give you the best goods in the market, 
at the lowest prices.” 

COLD WATER THROWN ON THE PLAN. 

Besides the above circulars I also had notices printed 
in several papers in the county. The circulars and notices 
had the desired effect. In about ten days customers be- 
gan to call and tell me how foolish I was to make such 
a change, and a thousand other things which were not 
pleasant, but not one word of encouragement from any- 
body. I began to feel rather blue, but as I had made 
up my mind to do a cash business, nothing in the world 
would or could induce me to do otherwise. 

PROPOSITION MADE TO MANUFACTURERS. 

I went to the manufacturers in our city with whom I 
did business, laid my plan before them and made the 
following proposition: While I intend to do a strict cash 
business, I know that it would be impossible for them 
to send the cash every time they wanted some goods. 
That they yet orders printed, signed by the owner or 
secretary and send them to the store, and the first of 
each month we will settle. They were all satisfied. 

PROPOSITION TO BUILDING CONTRACTORS. 

With the building contractors I made a similar agree- 
ment, and to private parties wanting to build a house, 
I made this proposition: I will furnish you all hardware, 
sash, doors, moulding and such material as you may use 
in the construction of your house on the following con- 
ditions: 

I will keep an open account with you and when the 
house is ready to have the windows delivered and put in, 
I demand 50 per cent. of the amount of the bill to date; 
and when the house is complete and all goods in my 
line delivered, I demand a full settlement of the account. 

The result of this arrangement was this: I furnished 
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hardware and building material for 75 per cent of all 
buildings erected, and had the satisfaction of getting my 
pay as per contract; whereas otherwise I would have had 
to wait until they got ready to pay me. 

LOW PRICES. 

At the beginning of the year 1897, I marked all my 
goods down from 5 to 15 per cent., according to price, 
and demand, and made it a point to have my prices just 
a little lower than my competitors, and convinced my cus- 
tomers of the fact that by saving them about ten cents 
on the dollar on all they bought, during the year, it 
would make a neat sum which they otherwise would lose; 
and besides they would have the satisfaction of say- 
ing, “We do not owe for this hardware.” 

DARKEST JUST BEFORE DAWN. 

Nevertheless everything seemed to go against me. The 
laboring class not having had much work the previous 
year, were short of cash. The farmers had practically 
nothing, as their crops were nearly a failure, and to cap 
the climax about 600 employees of our wooden ware 
factories went out on a strike—for a good cause. They 
wanted a cash pay day and not be compelled to do their 
trading at the company store. This strike lasted six 
weeks, which meant a good many dollars the laboring man 
did not earn; but they finally gained their point, and now 
they are paid regularly the 15th of each month. 

My outstanding accounts were slow to come in, and 
I must say there are some of them coming yet. But hope 
after a while to get them all. 

About the hardest trial I had was to get used to say- 
ing “No” to a customer who demanded his purchase 
to be charged. I explained my new method a hundred 
times a day, and finally got the customers used to it. 
Now it is a rare case when a party comes in and makes 
a purchase and says, “Change it.” 

ONCE INAUGURATED THE CASH BASIS PROVES 
SUCCESSFUL. 

At the end of my first year I figured up my sales, 
which of course were not large; but better than 1 ex- 
pected. The second year my sales were doubled, and 
I began to notice the customers appreciated trading for 
cash, and saving the 10 per cent. The third year was a 
stunner—my sales were larger than any year I have been 
in business. I have made it a point to buy only the best 
goods in the market, and only of legitimate dealers. No 
catalogue house or department store get any of my trade. 

ALL GOODS ARE MARKED IN PLAIN FIGURES. 

I have all my goods marked in plain figures so a cus- 
tomer can readily see what the goods cost, and have the 
satisfaction of knowing that everybody will have to pay 
the same price. 

I make this a strict business rule, and the consequence 
is there is no beating down in price. I treat all cus- 
tomers alike—honest, fair and square, and parents send 
their children to buy with the same satisfaction as if they 
came themselves. 

I make it a point to have my store look neat,and clean, 
and have the goods nicely arranged. I have never been 
a believer in cutting prices of goods, just for the sake 
of getting a little trade; unless such goods are slow sel- 
lers, and must be sold to make room for some more sale- 
able. We must make a legitimate profit or we could not 
exist; and hope to see the day when all dealers will think 
the same. 

COULD NOT GBHT ALONG WITHOUT THE TRAVEL- 
ING SALESMAN. 

Now Brother Hardware Dealers, don’t think it is an 
easy matter to do a cash hardware business; but if you 
start in right “stick everlastingly at it.” You will surely 
meet with success, the same as I have done. Last, but 
not least,—I have always a few minutes for the travel- 
ing salesmen; they are jolly good fellows, and I don’t 
think we could get along without ‘them. I always treat 
them like gentlemen—listen to their little song, and good 
natured stories, even if I do not give them all an order. 

Gentlemen, I thank you all for your kind attention, 
and hope at our next annual meeting we may hear of 
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many who have taken the same course as I have, and 


I assure you you will never regret it as long as you live— 
Gentlemen, I thank you. 

Mr. Schlegelmilch of Eau Claire then read the following 

paper on “How to Increase Your Business.” 
MUST SELL MORE GOODS. 

I may have nothing new to tell you as to how to increase 
your business. It depends largely upon good business meth- 
ods, with which every good business man is undoubtedly 
familiar. 

To increase your business, you must sell more goods. 
How many merchants are contented to drift along, taking 
only the business*that comes to them, without making an 
effort to increase their trade? The merchant who would in- 
crease his business, should everlastingly study the needs of 
the public, keeping himself well informed in regard to all the 
new and practical articles being introduced in the market; also 
keeping in view any novelties which will prove good sellers 
while they are new to the trade. 

ADVERTISING ESSENTIAL. 

He must advertise and display these in a judicious manner 
in order to find purchasers for them; for many articles in the 
hardware line can be sold to people that take a fancy to them, 
who would otherwise get along’ very well without them. 
There are luxuries in our line as. well as in others and less 
money in staple goods; but here good judgment should be 
exercised in buying; small sample lots should first be pro- 
cured to see how they will take with the trade. Should they 
prove poor sellers they can more easily be closed out and 
with very little loss. 

ASSORTMENT SHOULD BE VARIED. 

Keep a varied and good assortment; don’t let a customer 
leave your store with unsupplied wants—if you can help it. 
To be able to supply almost everything in demand, will ma- 
terially assist in increasing your business. It is possible to do 
this without filling your store with dead stock and you cannot 
sell goods unless you have them. You can close out unsal- 
able goods by special sales in a way that may be advantageous. 

STORE SHOULD BE ATTRACTIVE. 

Keep your store attractive, so that your customers will 
want to come again—people are not afraid to enter a nice 
looking store provided the right kind of a man is in it. 

GOOD SALESMEN SHOULD BE EMPLOYED. 

Employ good salesmen and see that each customer is 
pleased as he goes out. A good salesman will earn his salary 
for himself and a dividend for his employer; he is worth 
more to you than four poor clerks at four times their salary. 
He will materially assist in increasing your business. 

PUSH GOOD GOODS. 

A good way to increase the cash receipts is to educate the 
trade to a better class of goods. Push and advertise good 
goods ; quality is remembered long after price is forgotten and 
people are proud possessors of things worth having. Selling 
good goods gives a man a good business reputation and helps 
to establish a high class trade. While there will always be 
a demand for a cheap grade of goods, they are usually unsat- 
isfactory and competition on them is keen. They pay a 
smaller percentage of profit, and cost a greater percentage to 
handle, unless the volume of sales is large. Is the merchant 
benefited by selling the cheapest grades of goods? The cus- 
tomer usually condemns them after he has bought them and 
frequently returns them in an unsalable condition, with a de- 
mand that they be exchanged or the money refunded. The 
manufacturer disdains to take them back, having sold them on 
the strength of a low price. The dealer must either take the 
stuff back and stand the loss or lose a customer. 

CHEAP STORES ARE NOT PERMANENT. 

How many “cheap stores” have established a permanent 
and profitalle business in your own town? Yet you must not 
discard cheap grades of goods entirely, else you might get 
the reputation of being a high-priced man. To prevent the 
possibility of getting a reputation for high prices, keep a well 
assorted stock of “cheap goods” in the background and sell 
them cheaper than the cheapest when necessary, relying on the 
better grades for a reasonable profit. A merchant should 
always first offer the best of any article called for and’ should 
that prove too expensive, then show the next best and so on 
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down, until he reaches the level of the customer’s purse. This 
course will often result in the sale of a better article than the 
purchaser originally intended. There are exceptions, as when 
the customer knows just what he wants and asks for it, in 
which case if you are busy it is better not to detain him, and 
to give him what he asks for. 

GOOD ADVERTISING NECESSARY. 

Another very important assistant in increasing your busi- 
ness is good advertising. Your local papers are, perhaps, the 
best medium through which to reach the trade; engage a good 
space and change your advertisements regularly. I shall not 
attempt to tell you how to advertise, as the trade ‘papers are 
filled with good suggestions regarding it. I know it pays, 
and the better the advertising, the better it pays. 

THE GOLDEN RULE. 

There is much more which might be said upon the sub- 

ject, but a whole sermon on selling goods may be found in 


Ex-Treasurer Schliegelmiich. 


these few words—‘“Practice the Golden Rule in your business 
dealings with others.” If you do this and are given a good 
location, proper ability, sufficient capital and a good character, 
you cannot fail to increase your business. 

The following letter from President Z. T. Miller, of the 
Illinois Retail Hardware Dealers’ Association, was next read: 

“A number of the officers of State Retail Hardware 
Dealers’ Associations believing that the importance and 
efficiency of our state associations would be greatly increased 
by national association have decided to hold a national confer- 
ence at Chicago on March 12th for the purpose of harmonizing 
action in all the states upon issues now pending in either, 
eliciting ideas upon deriving greatest possible efficiency of 
organized effort, and to discuss the preliminaries of National 
Association. We deem it very important to the success and 
influence of this conference that its conclusions be evolved 
from the largest possible representation of interests. Please 
request your Association to consider this matter and provide 
for proper representation. The benefits likely to accrue from 
such a meeting are too apparent to need extensive explana- 
tion. The fact that at present each state Association repre- 
sents less than 8 per cent. of the efficiency possible through 
closer co-operation with sister associations, and in like ratio 
depreciates the importance of state Associations to the dealer 
demonstrates the necessity of uniting our efforts through some 
manner of a national representative body. So all appreciate 
that the launchifg-of a successful National Association will 
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require time, labor and careful forethought, yet the need of 
such association can never become more important than it is 
to-day, nor can it ever be accomplished without a beginning. 
The conference is fully endorsed by H. A. Cole, President 
Iowa Association; Frank Rudy, President Kansas Asso- 
ciation; J. A. Cole, Secretary Kansas Association; H. W. 
Weber, President Michigan Association; W. S. Richardson, 
President Texas Association.” 

On motion the President appointed a committee consisting 
of Mr. Nash of Centralia, Mr. McNamara of Janesville, and 
Mr. Hughes of Fond du Lac, to make a selection of the ques- 
tions that have been placed in the question box to be dis- 
cussed by the members. 

The question box was next opened and the following 
questions were discussed: 


(1.) What should be the ratio of expense to gross sales? 

(2.) What should be the ratio or profits to gross sales? 

(3.) _What size and kind of nails do you consider best 
for shingling? 

(4.) Ought retailers to buy goods from jobbers and 
manufacturers who sell to consumers? 

(5.) Should we patronize our county and weekly Mil- 
waukee papers while they advertise department stores? 

(6.) What is the time to stop buying goods on a market 
goods? 

(7.) Should the parcel post be encouraged? 

Mr. Schlafer of Appleton in speaking on the first quest- 
tion said: I think the matter of expense depends a great 
deal on the amount of business done. If a man sells $25.000 
a year he perhaps has facilities enough to sell $50,000. While 
there is a certain amount of necessary expense, it costs no 
more to sell $50,000 than $25,000. Now, in a poor year his 
expenses are almost as large in selling $25,000 as $50,000. I 
think it must be answered by the conditions of the year and 
the kind of business a man is doing; 5 per cent. is as close 
as anybody can figure. 

In speaking on the question, “What size and kind of 
nails do you consider best for shingling?” I would like to say 
in that respect that when wire nails first came out why every 
carpenter bought wire lath nails, 3 penny nails, because they 
could drive them faster. For the last two years our sales for 
4 penny cut nails have increased for shingling. They claim 
the 3 penny wire nails is the same size all through and they 
rust out near the head by continual exposure, while the 4 
penny cut nail has twice the amount of material near the head 
than at the point, and consequently will last twice as long. 
They prefer iron to steel. They claim it lasts longer. 

Mr..Croner of La Crosse said: I don’t think any man 
can do business on 5 per cent. I think a low estimate to 
make is 7% per cent. 

Mr. Dewey of Kenosha in speaking on the question, 
“Should we patronize our county and weekly papers while 
they advertise department stores?” said: “Upon this ques- 
tion regarding jobbers selling to consumers it has come under 
the notice of the hardware dealers in Kenosha. We found 
that some of our farmers were listed in Bradstreet’s and 
Dun’s. This we traced down by shipments of milk cans that 
are sent to a station outside of Wisconsin. The matter was 
traced down and we found that these cans came from Hib- 
bard, Spencer, Bartlett & Company, and they were shipped to 
these farmers, and these farmers were rated in Dun’s and 
Bradstreet’s. I think it would be very wise for the Asso- 
ciation to take this matter and have our secretary correspond 
with Dun and Bradstreet’s and have them investigate and see 
that nothing but dealers were allowed to be rated in those 
books. I would move you that the secretary go into corre- 
spondence with Dun and Bradstreet in regard to it.” 

The motion was carried. 

The convention adjourned at 11:45 A. M. 
2 o'clock. 


to reconvene at 


THURSDAY AFTERNOON. 


Pres. Sheldon called the meeting to order at 2:17 P. M. 
and called on William Lindsay of Milwaukee for a few re- 
marks. Mr. Lindsay expressed his pleasure at seeing these 
visitors to Milwaukee and hoped to see them return next 
year. 
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Mr. Dennison of C. Sidney, Shepard & Co., Chicago, was 
called on and said: ‘Mr. President, I don’t know what subject 
you wish me totalk on, If you will kindly express a line in 
that direction I will be glad to respond. I just had a talk with 
Mr. Peck. Unfortunately it was on personal matters. We have 
been black listed by the Northwestern Association. For what 
reason I don’t know, except that we were entered into no com- 
bination with any body either as to price or between ourselves 
or others. 

So far as an organization of this kind is concerned, we are 
in thorough sympathy with all legitimate efforts that may be 
made by the retail hardware dealers throughout the United 
States, but we do not want to be placed in an improper posi- 
tion and to enter into obligations that might work to our dis- 
advantage. The wholesale dealers of the United States we 
might say, have almost black-listed us because we have made 
our efforts with the retail dealers, and the retail dealers have 
black-listed us in Minnesota because they think we have sold 
to department stores, and the department stores will not trade 
with us because they think we have not cheap enough goods; 
but as far as an organization of this kind is concerned, we are 
iu thorough sympathy with it,except we do not wish to sur- 
render our independence.” 

Mr. Schatt of New York Cutlery Co., said that coming 
together once a year to talk over old times was a good thing. 
He had talked with retailers as to what these bodies could 
accomplish if they all worked in unison. Hardware dealers 
have it in their power to make one of the most powerful 
organizations in the country. 

All American manufacturers of cutlery are striving to 
make good articles. His firm do not sell to jobbers, but only 
to retail dealers. 

The Association will prove a great benefit if it does not 
deal with manufacturers who sell to other than hardware 
dealers. To compete with department stores buy only of the 
man who sells to you only. 

Mr. Schatt suggested that a national association were 
formed, a general buyer could be established who could buy 
for all members in enormous lots. He said that it was im- 
proper to hold a pocket knife flat on a grindstone, as this 
drew the temper from the blade. A 600 pound grindstone 
is used for grinding cutlery by the manufacturers. Mr. 
Schott was the organizer of the Louisville Hardware Asso- 
ciation. He contrasted knives of German and American 
knives. Eight per cent. of the cost of a pocket knife is labor. 


Fred C. Shays of W. Dewees Wood Company, Chi- 
cago, was called on. He said that the goods of his house 


were distributed to the trade through the jobbers. 

Mr. Champlin of Cattaraugus Cutlery Company, Little 
Falls, New York. He spoke of the elegant treatment he had 
received in the past from the hardware dealers of Wisconsin. 
He said Joseph Rogers, the great Sheffield cutlery manu- 
facturer, started in to manufacture his own knives which he 
peddled himself from door to door. 

Mr. Champlin went into detail in describing the difference 
between German and American knives. He told a_ story 
showing the confidence of a certain dealer in the John Pritz- 
loff Hardware Company. This dealer said: “John Pritzlaff 
sold me when I got nothing, and I'll buy of John Pritzlaff as 
long as he has got anything to sell.” Surely no higher tribute 
than this could be given to a jobbing house. 

There were calls for Mr. Koch of the John Pritzlaff Hard- 
ware Company of Milwaukee. Mr. Koch came forward and 
said: 

Mr. President and members of the Wisconsin Re- 
tail Hardware Association. I have not come here to 
make a long speech or anything of the kind. I have no cut- 
lery for sale, or to explain anything of the kind, but I feel 
greatly pleased to meet you gentlemen here and greet you and 
welcome you to Milwaukee. I hope you will have a good time 
here. I see all smiling faces and no doubt it is the result of 
the good year's business behind you and I hope we will have 
another good year before us. We have all made money and 
feel good. I hope when we meet again next year you will 
feel just as well and probably better than you dotoday. I 
hope these meetings will do lots of good in coming here and 
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getting acquainted with each other. I know nearly or very 
nearly most of you, as I have bad business relations and cor- 
respondence more or less with all of you. I feel glad to meet 
you face to face and have a hearty shake once in a while. 
Gentlemen I thank you.” 

R. L. McNamara of Janesville then read the following 
paper: 
RELATION OF TRAVELING MEN TO THE RE- 

TAILER, FROM EXPERIENCE. 





BY H. L. MCNAMARA, 





BEING AGREEABLE WAS HIS MISSION. 


For nearly twenty years my mission on earth was to 
make myself agreeable, and I would travel day and night to 
find people who agreed with me that I was agreeable, and 
that everything about me was agreeable. In my profession, 
to be agreeable in spots only, wouldn’t go: the men I saw 
had got to be convinced that I was all right in every way. 
Now, when you come to think of it, that is rather a serious 
proposition. Day in and day out, to strive to please, not only 
friends, but total strangers, is no small undertaking, and 
the job, for the last five years particularly, has required tac- 
tics of a high order. 

BETWEEN TWO FIRES. 


But a salesman on the road has got to make a favorable 
impression on cu3tomers and would-be customers. Now, if 
he had only one side to consider, namely, to please the cus- 
tomer, that would be as easy as rolling offalog. My! What 
an easy job that would be. But unfortunately the houses 
who employ us and pay our salaries and expenses, would be 
laying for us on the other s‘de of the log. To sell or not to 
sell, that is the question. If you don’t sell, you are in hot 
water, and if you sell, and make yourself specially agreeable 
to the buyer by taking his order, a worse fate is likely await- 
ing you. So to steer clear of the devil and deep sea, a trav- 
eling man has to be pretty level-headed. 


CHANGES IN BUSINESS METHODS. 


During the time that I was on the road, many changes 
in business and busiuess methods, have taken place. The 
first few years, the business in my line, was all done by the 
Hardware and Grocery houses. They sold and distributed 
the goods in those days, and made money and we made 
money. To get such business and profits now, would paralyze 
a salesman, and as for the house, they would simply stand on 
their heads for joy. But the work of evolution has been 
going on steadily, and this evolutionary process has not 
been of a bettering character, for the'old style houses. The 
question has come up, has it helped anything or bettered 
anybody? 

ADJUSTMENT TO VARYING CONDITIONS NECESSARY. 

One thing we must not lose sight of. In the course of a 
man’s life time, he has to adjust himself to radically. varying 
conditions of business and ways of doing business. To be 
abreast of the times, he must be prepared to meet the small- 
est innovations, and be in the front rank always. By follow- 
ing this course, the radical changes have becn anticipated. 


A SERIOUS INNOVATION, 


In this connection, a very serijous innovation in the re- 
tail business may be spoken of, viz: the modern Department 
Store. In any town of any size, the new departure is to be 
found, and wherever found, tney do the general merchandise 
business, to the great detriment of the Grocery and Hard- 
ware houses, established on old lines. The business which 
these Department Stores get, is it all taken away from the 
other stores? Not all of it, for there is no doubt but that 
they create new trade by their bargain counters, their dis- 
plays and advertising and by their ridiculously low prices. 

SECRET OF DEPARTMENT STORE SUCCESS. 

The question is, how can they do this and make money, 
for we know’they do make money, and in many places, seem 
to be the only money-makers. The secret is, that they sell 
for cash and they buy for cash. The exclamation on the part 











—— 








of shoppers oftenest heard, is, “How cheap.’’ They impress 


the buyer with their cheap prices, and that makes them 
popular. That their goods also are cheap goods, that does 
not count. 


NEWER METHODS ESSENTIAL. 


Is the regular retail store to be crowded out entirely? | 
don’t think so, but the regulars will have to adopt newer 
methods of doing business. and they are doing it. Good, re- 
liable goods, at moderate prices, and sold for cash, have a 
place yet, and always will have. At any rate, those are my 
sentiments, after looking over the ground very carefully, 
and I have been in a position to mak: quite extensive obscr- 
servations. And my experience since starting in the retail 
hardware business, proves to me that I was not mistaken. 


RELATION OF SALESMAN AND BUYER. 


Speaking of the relation of the salesman to the buyer. 
The agent who is on the road many years, invariably makes 
friends with the regular trade, and in time a personal 
friendship, outside of business, springs up, and this goes 
very far towards leavening the hardships of the professional 
drummer. I leave one town to go to another, and I always 
know that‘a friendly welcome awaits me. I feel at home 
wherever I have customers. Views are exchanged. They 
want the benefit of any better information in regard to trade, 
conditions and prospects. The agent of today is honest to 
his business friends. He cannot afford to be otherwise. It 
is a matter of mutual eonfidence and benefit, and the busi- 
ness conducted on these lines, leaves room for some of the 
better elements of human nature to show themselves. 


COLDNESS OF DEPARTMENT STORE BUYERS. 


Let us now compare with this, the relation of the sales- 
man to the department store, and we shall find in the latter 





j. Kornely, Ex-Member of the Executive Committee. 


case, not a vestige of that friendly and confidential senti- 
ment mentioned before. Quite the reverse. Weare met for 
the first time and all the time with a coldness and a far-off- 
ness that chills to the bone. The moment I enter one of 
these stores, big or little, I feel as if I had gotten intoa cold 
storage room. When I get achance at the buyer, he looks 
at my card. Without looking at me, he looks at his want 
book. ‘‘How much for toot. picks?’ ‘That you lowest?’’ 
‘‘How much for clothes pins?”’ ‘““Von’t want any. Good day.”’ 
And you pass on. The dictionary would define that as cold- 
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bloodedness, but the dictionary man never put himself in the 
salesman’s place. If he had, he would have given us some 
other name for it, I think. 

I need not ask you, gentlemen, which kind of treatment 
appeals to our better natures. The one arbitrary and harsh. 
The other genial, kind, and partaking of our early teaching, 
from which we all have strayed, of ‘‘doing unto others as ye 
would that they should do to you.”’ 

Otto Schlafer of Appleton read the following paper on the 
problem of the retailer competing with the jobber: 


COMPETITION OF RETAILER WITH JOBBER. 
By O. P. ScCHLAFFER. 
. SHOULD PROCEED SLOWLY. 

In this matter we must and can afford to be liberal and 
to go slow in making our charges against the offenders. There 
are cases where one retailer orders goods for a friend of his 
in another city or town. The local dealer may see the goods 
arrive marked, perhaps, from the jobber he is buying goods 
of, to one of his customers. A great many cases of this kind 
are wrongfully laid up against the jobbers. 

We are inclined to be somewhat selfish in our business 
and I think we have a right to be selfish in a degree, as it is 
selfishness that spurs on a man to do his best in business or 
in a profession. Without it he would be a laggard and would 
soon fall behind in the race for the goal of success, but when 
selfishness degenerates into cussed meanness, it becomes the 
most detestable thing on earth. There is some similarity be- 
tween the conditions or feelings that exist between the jobber 
and retailer and that which exist between the employer and the 
employed or capital and labor, and also in a lesser degree, I 
think, between the manufacturer and jobber. 

AN UNDERSTANDING DESIRABLE. 

If our Association can bring about the understanding 
between jobber and retailer, that their interests are identical, 
that whatever hurts the retailer will eventually hurt also the 
jobber, it will accof&mplish enough to be worth the time and 
money we spend in the cause of the Association. 


A PARALLEL WITH THE LABOR WORLD. 

You have all noticed at times the discontent of the em- 
ployed with their employers, and how both their interests 
suffer unless their differences are speedily adjusted. It is 
nearly a parallel case between retailer and jobber. When 
the jobber is greedy enough to sell the consumer, and then try 
to sell the retailer, to whom the consumer’s trade rightfully 
belongs, it can not be denied that he has a temporary advan- 
tage over the retailer. 

UNION ESSENTIAL. 

Cases of this kind are of only too frequent occurrence to 
need special mention. It should be our aim to show the job- 
ber in a friendly manner that his interests are best served by 
dealing with the retailer. We, of course, understand that in 
most instances where right and wrong are concerned, that the 
remedy must necessarily come from the stronger. It there- 
fore behooves us to push along the good work of getting all 
dealers interested in the work and to join our Association. 
With all our forces united we shall be strong enough to assert 
our rights and to make our influence felt. By this I do not in- 
tend to say that we should lay down any rules for the jobbers 
to follow, or abide by, but simply for them to grant us the 
courtesies we are entitled to and to try to follow the Golden 
Rule to do unto others as we would have them do unto you, 
or to remember the common business saying, “To live and let 
live.” 

A FUNDAMENTAL BUSINESS PRINCIPLE VIOLATED. 

We realize that the jobber has the right to conduct his 
business as he sees fit, and I would not ask to have that privi- 
lege taken from him; but when he sells direct to the con- 
sumer, the customer of the retailer, he violates a fundamental 
business principle and does not deserve our patronage. 

I thank you for your kind attention and hope that when 
next we meet we shall be able to report a perfect understand- 
ing and harmony between all parties concerned in this move- 
ment. 

Secretary Peck next addressed the convention on the sub- 
jects of complaints received during the year from dealers 
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against jobbers. Ex-President James Montgomery also spoke 
on this topic. 

Ex-President Hughes then offered a motion that every 
member should write his congressman or the senators of the 
state asking them to use their best endeavors to force the 
express and telegraph companies to pay their stamp taxes. 

The Committee on Resolutions, consisting of R. C. Mur- 
dock, A. G. Cox and A. D. Race, reported as follows: 

THANKS TO THE PRESS. 

Resolved, That our Association extend a vote of thanks 
to the members of the press for their courtesy in reporting our 
meeting, etc. 

THANKS TO PROPRIETOR OF REPUBLICAN HOUSE. 

Resolved, That we tender a vote of thanks to the ‘pro- 


‘prietor of the Republican House for courtesies shown in fur- 


nishing us a hall free of charge for our meeting. 


THANKS TO ASSOCIATION MISSIONARIES. 
Resolved, That we extend a vote of thanks to all who 
have solicited and forwarded the names of new members (espe- 
cially Mr. J. C. Bump), thus increasing our working force, 
and that we earnestly solicit any traveling man or member 
to push this work wherever they can. 
THANKS TO MILWAUKEE MANUFACTURERS AND JOBBERS. 
Resolved, That we thoroughly appreciate the efforts of 
the Milwaukee manufacturers and jobbers to entertain us, and 
that we extend a vote of thanks to them for many courtesies. 


PROTEST AGAINST ADVANCE IN FREIGHT RATES. 
Resolved, That we earnestly protest against any advance 
in freight as unfair and uncalled for, and that the officers 
of this Association are hereby authorized to take this matter 
up as soon as possible with the proper parties, opposing it to 


the bitter end. 
OPPOSED TO PARCEL POST LAW. 


Resolved, That we oppose the enactment of any parcel - 


post law that would assist all department companies, and 
greatly retard and curtail the legitimate hardware trade. 


FAVOR A THREE DAYS’ SESSION. 
Resolved, That our next annual meeting be a three-day 
session, and in view of our growth that we request the Ex- 


ecutive Committee to procure a larger hall than we now have - 


for our meeting. 


The question, who stands the loss when stove repairs : 


come broken was then discussed. 

Mr. Hughes, of Fond du Lac, then took the floor: “I would 
like to say that I have a grievance. I think that we are all 
agreed that these express companies and telegraph companies 
don’t pay any stamp tax, and I move you that the secretary of 
this association writes to each and every one of our state sena- 
tors and members of the House asking them to use their best 
endeavors to force them to pay the stamp tax.” 

The President said: “It seems to me quite necessary tha} 
we have a committee to look after future legislation that may 
affect us as hardware men. Last year we had such a commit- 
tee and it seems now there should be acommittee of three ap- 
pointed to look after tuture legislation. 

Mr. M:Namara of Janesville, Mr. Montgomery of Wau- 
sau, Mr. Nash of Centralia, and Mr. D. G. James of Richland 
Center, were appointed on this committee. 

The convention adjourned at 4 P. M. 

The following registered at Lipps Hall: 

O. P. Schafler, Schlafler Hdw. Co., Appleton, Wis. 

J. Hesel, The J. Hessel Co., Antigo. 

W. F. Krueger of Columbus. 

H. B. Simcox, H. B. Simcox & Co., Marinette. 

C. W. Lehmann, C. W. Lehmann & Co., Cedarburg. 

J. Krueger, Columbus. 

A. G. Cox, Augusta. 

H. H. Marain, Oregon. 

H. Raymond, Racine. 

R. J. Evans, Morkesa. 

John Sturner, Lowell. 

E. C. Williams, Waupaca. 

E. H. Daniels, Milwaukee. 

Robert Moor, Reesville. 

Carrol] Lucas, Menominee. 


.Geo. A. Spiegelberg, Brownsville. 





John Hamilton, Westfield. 

Wm. Helwig, Mondon. 

John F. Wegner, Fond du Lac. 

C. W. Steinacker of Reeseville. 
Hermann Fesenfeld of Black Earth. 
G. W. Adams of Guneau. 

Charles Bullwinkle of Jefferson. 





August Siefert, Reedsburg. 

E. Jorgenson, Racine. 

Foy & Shondeau, Kenosha. 

L. B. Luka, Luka Bros. Mfg. Co., Boscobel. 
H. Wenter, Clintonville. 

Wm. Wedde, Campbellsport. 

H. G. Laun, Wausaukee. 

C. F. Pieper, Columbus. 

H. H. Miller, Sheboygan. 

Thomas Madder, Pardeeville. 

F. Rassmann, Beaver Dam. 

E. J. Schenzelberg, Sheboygan Falls. 

J. F. Hauentsen, Sheboygan Falls. 

C. F. Hanson, Markesan. 

R. H. Suettinger, Two Rivers. 

W. R. Hay, Sturgeon Bay. 

J. J. Hosmeed, Racine. 

Walter E. Brown, South Milwaukee. 
Stollenwoerk Bros., Milwaukee. 

M. J. Dott, Sun Prairie. 

L. L. Dowd, Pittsville. 

J. L. Robler, Fond du Lac. 

L. J. Martin, Viroqua. 

Charles Kuebler, Viroqua. 

L.! M. Nash, Centralia. 

E. K. Cunaingham, Thomas & Cunningham, Berlin. 
F. D. Schneer, Schneer Bros., Humcurro. 
Albert A. Witperman, Shawano. 

A. G. Kroncke, Kroncke Bros., Madison. 
E. A. Leifler, Scott. 

Charles Schrader, Lake Mills, 

Henry Wernecke, Wernecke & Schmitz, Manitowoc. 
Adam Kroner, La Crosse. 
W. Rathsack, Jr., W. Rathsack & Sons, Manitowoc. 
Fred W. Meyer, Montrose. 

H. E. Frisbie, Pine River. 

W. F. Smith, Oconomowoc. 

Wm, Pritcherd, Randolph. 

Charles Kroesing, Chilton. 

Otto Gallum, Milwaukee. 

Mohr & Jones Hdw. Co., Racine. 

R. Fritz, Racine. 

Murphy & Kersten, Racine. 

John Droegkamp, Milwaukee. 

J. M. Jenkinson, Ripon. 

B. Undgrot, Washburn. 

E. Bergman, Washburn, 

Edward Foulkes. Fond du’ Lac. 

O. J. Williams, Cambria. 

F. E. McGraw, Peshtigo. 

J. A. Dunstan, Hollandale. 

Worrel & Zeman, Manitowoc. 

J. A. Wilkie, Fond du Lac. 

August Thielte, Mayville. 

Vetter Bros., Milwaukee. 

C. A. Corder, Waukesha. 

C. E. Dewey,. Kenosha. 

R. E. Root, Omro. 

F. W. Mathaens, New Holstein. 

Geo. H. Bruns, Lake Mills. 

F. C. Burr, Milwaukee. 

Wm. Weber, Watertown. 

F. M. Finch, Whitewater. 

J. W. Hall, Whitewater. 

J. Ellingson & Co., Edgerton. 

Torgeson Bros., Stoughton, Wis. 

Ole Wigdale, Ft. Atkinson. 

H. T. Prenzlow, Johnson’s Creek. 

Ralph Burtis, Frank Leach Hdw. Co., Oskosh, Wis, 
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Fred C. Shays, the W. De Wees Wood Co., McKees- 


port, Pa. 
H. F. Krueger, Wm. Krueger & Co., Neenah. 
A. Esser, Esser & Schmidt, Hartford. 
J. M. Duecker, Kiel. 
Hugo Duecker, Kiel. 
E. H. Ramm, New London. 
J. Kornely, Milwaukee. 
L. C. Peck, Berlin. 
C. A. Peck, Berlin. 
Jno. Hughes, Fond du Lac. 
A. Seifert, Axtell. 
D. G. James, Richland Center. 
J. Wallschlaeger & Son, Manitowoc. 
S. E. McDowell, Pewaukee. 
Pflugradt Bros., Milwaukee. 
Gerkomann Bros., Milwaukee. 
Wm. Weber, Watertown. 
J. C. Kinsman, Manawa. 
H. W. Hurm & Co., Greenwood. 





D. G. James, Ex-Member Executive Committee. 


S. F. Menzel, Menzel & Kempf, Oskosh. 

Jno. M. Hager, Ft. Atkinson. 

H. J. Heyer, Darian. 

August Schupinsky, Milwaukee. 

Wm. G. Grosgean, Milwaukee. 

Andrew Noll, Chilton. 

Jno. Hessel, Antigo. 

Hay Hdw. Co., Oshkosh. 

H. C. Scofield, Scofield & Co., Sturgeon Bay. 

J. H. Hayden, J. H. Hayden Hdw. Co., Sun Prairie. 


W. W. Hayden, J. D. Hayden Hdw. Co., Sun Prairie. 


C. W. Steinacker, Reesville. 
Jno. Sturner, Lowell. 
Thomas Madden, Pardeeville. 
R. Moore, Reeseville. 
Charles Kartak, Oconomowoc. 
A. D. Race, Depere. 

W. M. Shandrew, Kenosha. 
Geo. Redeker, Kenosha. 
Smith Bros., Wauwatosa. 

C. B. Wagner, Burlington. 
R. Puchner, Wittenberg. 

A. W. Puchner, Edgar. 





Jacob J. Freund, Seymour. 

A. W. Timmer, Waldo. 

A. A. Jacobs, North Prairie. 

A. H. Sheldon, Janesville. 

Geo. P. Dana, Fond du Lac. 

J. B. Weinsick, Plymouth. 

B. J. Lacy, East Troy. 

E. Goodman, Mukwonago. 

D. A. Lewis, Baraboo, Wis. 

C. E. Simpson, Sparta. 

F. Hoernel, Racine. 

F. Stroebel, Neenah. 

Fred. Merbach, South Kaukauna. 

O. Hanson, Eau Claire. 

James Montgomery, Warsau. 

The following are the new members of the Association, 
the first nineteen being Cream City dealers: 

John J. Jones, 1019 Third street. 

Vetter Bros., 980 Holden street. 

Dobl & Busse, 405 Grove street. 

Gust. A. Butter, 603 Mitchell street. 

Gavin Bros., 709-711 Windlake avenue.” 

Pflugradt Bros., 1059 Muskegon avenue. 

Chas. Fritsch, 503 Eleventh avenue. 

Geskermann Bros., 509 Second avenue. 

F. Drozniakiewicz, 841 Eighth street. 

Her. Dietrich, 1324 Fond du Lac avenue. 

Oscar Klug, 758 Twelfth street. 

G. Radatz & Co., 1920 Vliet street. 

Aug. Graunke, 2806 Vliet street. 

Wm. G. Grosjean, 3125 Lisbon avenue. 

* Robert Reinhold, 2225 Lisbon avenue. 
Chas. Bruss & Co., 846 Teutonia avermue. 
Wm. F. Arndt, 412 E. North avenue. 
H. B. Bartelsen & Co., 904 National avenue. 
Oscar Richter, 599 Seventh street. 

F. H. Dean, Seymour. 

H. W. Hunt & Son, Greenwood. 
Smith Bros., Wannotosa. 

H. W. Turner, Waldo. 

A. Clanssing & Co., Milwaukee. 
A. Wipperman, Shawano. 
Falkenwrath & Wolf, Racine. 
Fay & Shandrew, Kenosha. 

S. Booz, Milwaukee. 

Schweerz Bros., Shawano. 

Robt. Moore, Reesville. 

H. J. Steinbach, Rice Lake. 
Fred W. Meyer; Manitow oc. 
Geo. H. Spiegelberg, Brownsville. 
Lewis Hardware Co., Rhinelander. 
C. A. Gordon, Waukesha. 
Fisher & Son, ———. 

H. C. Schulz, Racine. 

Stark & Fesch, Appleton. 

J. B. Pierce, Monticello. 
Lorenzo & Schuling, ——— 
Esser & Schond, ——— 

Lacey & Co., ——— 


er 


PRESIDENT SHELDON. 

A. H, Sheldon, of Janesville, who was chosen on 
Feb. 8th as president of the Wisconsin Retail Hard- 
ware Dealers’ Association, is widely known as one of 
the representative hardware dealers of Southern Wis- 
consin, and as an enthusiastic and experienced worker 
in the association ranks. Mr. Sheldon was born in 
the vicinity of Utica, N. Y., in 1837, In 1857 he came 
to Wisconsin, making Madison his home. From this 
time until 1870,Mr. Sheldon was a traveling man fora 
leading agricultural machinery house. In 1870 he re- 
moved to Janesville, where he entered into the manu- 
facture of machinery, becoming secretary of the Har- 
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ris Mfg. Co. In 1880 Mr. Sheldon embarked in the 
hardware business, carrying both shelf and heavy 
hardware. He has always been a staunch supporter 
of the association and thoroughly believes in the 
power of organized effort. 
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EX-PRESIDENT MONTGOMERY. 

James Montgomery, the popular and magnetic 
ex-president of the Wisconsin Hardware Dealers’ Asso- 
ciation, is a man of varied experience in the hardware 
world, and is fully able to cope with the many knotty 
administrative problems that constantly come under 
his jurisdiction, Mr, Montgomery was born in Lafa- 
yette, Ind., and when still in his teens started in the 
hardware business as a stove blacker at Milroy, Pa. 
His natural aptitude pushed him to the front and 
he opened and took charge of a hardware store at Mil- 
heim, Pa., for two years. 

Tne Red Mann Axe Co., Bellefonte, Pa., appreci- 
ated Mr. Montgomery’s grasp of the hardware trade, 
and induced him to visit southern and western jobbers 
in their interests. He traveled over a wide belt of 
country in their interests for several years, In 1881 
he came to Warsau, opening a retail store which he 
has since ccnducted in his own name. While unas- 
suming in manner, Mr. Montgomery is a man of rigid 
determination, and being a thorough believer in hard- 
ware organization he early threw himself into the 
Wisconsin State Association, proving a most efficient 
factor in building that organization up to its present 
leading position. 








O. P. SCHLAFER OF THE EXECUTIVE COri- 
MITTEE. 
I 

The subject of this sketch began his business ca- 
reer in the year 1872 as a clerk in a general store in 
Lisbon, Wis. After serving in this capacity for four 
years, he resigned to accept a position as book-keeper 
and clerk in the hardware and grocery store of Bailey 
& Ballard, Appleton, Wis. He found the hardware 
department particularly to his Jiking, and after two 
year’s close application, he was intrusted to do all the 
buying for this department. 

In 1879 he went into partnership with Mr. Bailey, 
the firm name being changed to D. B. Bailey & Co. 
This partnership continued until 1883, when he sold 
his interest to Mr. Bailey and bought out the old es- 
tablished hardware business of Babcock Bros. The 
new business developed so rapidly that within one 
year he took into partnership with him Messrs, Tesch 
and Barrett, the firm becoming Schlafer, Barrett and 
Tesch in 1884, when they were obliged to lease a 
larger and more commodious store-room in the Ma- 
sonic Block. Their trade increased to such an extent 
that within a few years they were obliged to look for 
larger quarters. Not finding anything suitable, they 
bought a lot in the best business portion of the city 
and erected thereon the present quarters of the Schla- 
fer Hardware Co. 

The firm of Schlafer, Barrett & Tesch continued 
until 1895, when Mr. Tesch disposed of his interest to 
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Mr. Schlafer, and the firm name was changed to Schla- 
fer & Barrett. Two years later Mr. Barrett disposed 
of his interest and the firm became the Schlafer Hard- 
ware Co, Mr. O. P. Schlafer is now proprietor of 
one of the best equipped retail hardware establish- 
ments in Wisconsin, and has always taken an active 
interest in the work of the association. 


- 
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Ex-TREASURER SCHLEGELIMILCH. 








Herman F. Schlegelmilch, ex-treasurer of the Wis. 
consin Retail Hardware Dealers’ Association, is a 
young man whose marked business ability has enabled 
him to forge rapidly to the front. Mr. Schlegelmilch 
was born in Eau Claire, Sept. 28, 1867, where he re- 
ceived a common school education. When he was 15 
years old he decided to pursue the hardware business 
as an avocation and took aclerkship in his father’s 
hardware store, when by close application he thorough- 
ly mastered the details of the business. So valuable 
did his services become that in 1887 he was taken into 
partnership when but 19 years of age. In 1895 he 
opened a new store in his present location at 122 S. 
Barstow St., that city, where he has built up a large 
and satisfactory business. Mr. Schlegelmilch has 
been one of the enthusiastic association men in his 
section of the state and his selection at the last meet- 
ing of the Wisconsin Retail Hardware Dealers’ Asso- 
ciation for the office of treasurer was a deserved 
recognition of his work for the association. 


_ ~-- ——-_- -oO eo--—-—r”— ee 


J. KORNELY, EX-MEMBER OF THE EXECUTIVE 
COPIPiT TEE: 

The influential Milwaukee, Wis., Retail Hardware 
Dealers’ Association had an able representative in the 
Executive Committee of the Association in the person 
of J. Kornely, of Milwaukee. Mr. Kornely was born 
ia Kossuth, Wis., and received a public and private 
school education. 1n 1878 hestarted to work for Gross 
& Weinsheimer, aud a year and a half later accepted 
@ position with John F. Helm, with whom he remained 
until .1891, when he started in business on his own 
account and in spite of intense competition succeeded 
from the start. Mr. Kornely’s business prospered so 
that in 1897 he purchased the adjoining property and 
put up a substantia’ 3 story brick store. Besides his 
hardware business Mr. Kornely is a large importer and 
distributor of Preservatine, a German word preserver. 
Mr. Kornely is a firm believer in organization as a re- 
medy for many of the ills connected with the manage- 
ment of a retail hardware business and has been a 
power in retail association work. 


a 
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CONVENTIONALITIES. 








The Brand Stove Co., Milwaukee, distributed to 
their many friends in the Wisconsin Retail Hardware 
Dealers’ Association a very pretty little memorandum 
book with red morocco covers, on which was embossed 
their trade mark in gilt lettering. They also favored 
dealers with a very useful little map of the business 
portion of the Cream City showing various depots, 











hotels and other objects of interest. Much attention 
was also accorded their large figure of an obese chef, 
a living testimonial-to his own professional skill, which 
was in evidence in the office of the Republican House. 
This chef was represented as calling attention to 
Brand's steel ranges. 

Julian W. Perkins, of E. C. Atkins & Co., Inc., In- 
dianapolis, Ind., distributed some very tasteful and 
artistic souvenirs at the commencement of the Thurs- 
day afternoon session of the convention in the shape 
of some large size thermometers that were keenly ap- 
preciated, 

F, H. Dean, a Seymour, Wis., hardware dealer, 
adopted a novel method of selling his hardware store 
as he distributed cards in the convention hall offering 
$150 to anyone furnishing him a customer for his 
hardware store. 


The Schrieber & Conchar Mfg. Co., Dubuque, Ia., 
had a very extensive and interesting display in Room 
74 of the Republican House, The goods shown in- 
cluded the B. O. E. sad irons, hot air registers of the 
Diamond Dragon and Moorish patterns, convex and 
round registers, B. O. E. stove pipe registers and ven- 
tilators, Star stove pipe register, S. & C. pipe regis- 
ters, barn door hangers, Mack barn door hangers, 
Star Extension stove back, Star Extension jaw anvil 
vise and pipe holder, Star anvil and vise with drill 
attachment, new S. & C. combined anvil vise and 
pipe holder, Star stove pipe shelves, Star combina- 
tion farming tool bracket, Hawkeye barn door latches, 
corn shellers, hammers comfort dampers and the 
‘Everlasting’ chimney top. Among the specialties 
that attracted unusual interest were the ball bearing 
corn sheller just out and the ‘‘Everlasting’” chimney 
cap. Mr. Coachar in showing visitors the merits of 
this attractive cap had an excellent object lesson of its 
merits in th? shape of a dilapidated chimney directly 
across the street from his room’s window, which 
showed the imperative need of a device of this kind. 
This firm's plan of getting out a booklet giving cuts 
and descriptions of the specialties shown at this con- 
vention is a novelty which will undoubtedly be followed 
by other manufacturers. 


We claim a distinct ‘‘scoop”’ on our new exchange, 
the ‘‘Eclipse Light,” in announcing that J. C. Bump, 
the genial Wisconsin representative of the Eclipse 
Stove Co., Mansfield, Ohio, has taken the banner as a 
hardware association missionary, as during the past 
year he has succeeded in securing 47 new members 
for the Wisconsin Retail Hardware Dealers’ Associa- 
tion. Secretary Peck’s announcement of Mr. Bump’s 
successful proselyting work was greeted with hearty 
cheers by the convention. 


J. W. Schatt of the New York Cutlery Co., Go- 
wanda, N, Y., showed a fine line of pocket knives, 
razors, scissors and shears in room 112 of the Repub- 
lican House. He showed 260 patterns of pocket 
knives and 60 patterns of razors. 


The Berger Mfg. Co., Canton, Ohio, were repre- 
sented at the convention by Walter Voight, their 
genial Wisconsin representative, who had a fine line 
of designs of samples of decorative classic metal ceil- 
ings at roonr 112, Republican House. Mr. Voight’s 
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samples showed these popular ceilings in Rococo, 
Greek, Italian and German renaissance, Romanesque 
Empire and Colonial styles. 

In room 126 of the Republican House Mr. Cham- 
plin of the Cattaraugus Cutlery Co., Little Valley, 
New York, had a very complete and artistic display 
of pocket cutlery, razors, shears and razor strops, as 
well as a line of the butcher, shoe, kitchen and bread 
knives made by W. W. Wilson, of Little Valley. Mr. 
Champlin was giving away a pear! souvenir paper cut- 
ter at the convention. 

J. W. Torrence occupied room 52 with a magnifi- 
cent exhibit of Monitor stoves and ranges made by the 
Wm. Resor & Co., Cincinnati, Ohio. His exhibit con- 
sisted of a handsome Monitor steel range with reser- 
voir and high closet, another steel range of square 
shape showing an attractive aluminum finish, a Mon- 
itor gas range, a Monitor base burner for hard coal 
with patented hot blast oxygen consumer, and a 
Monitor Parlor base heater for wood. Mr. Torrence 
had an exceedingly pretty stove exhibit. 

Jacob Retterer, Chicago, had a very attractive 
exhibit of a Grand Glenwood range made by the Weir 
Stove Co.,, Taunton, Mass. Besides this strikingly 
handsone work he was showing a Victor range. 

On Wednesday night the hardware men visited 
the Davidson Theatre to witness ‘‘Fifi,"’ while Thurs- 
day they saw ‘‘Devil’s Auction” at the Alhambra, It 
was the emphatic opinion of the eutire Association 
that the manufacturers and jobbers of Milwaukee were 
first class entertainers. 

Few salesmen have a wider acquaintance with 
Wisconsin dealers than Otto Knell, formerly with the 
Geuder & Paeschke Mfg. Co., Milwaukee. Mr. Knell, 
who is now a coffee importer, dropped in to greet his 
former customers for the sake of auld lang syne. 

Room 246 of the Republican House was oocupied 
by the American Bicycle Co., whose representatives 
were kept busy explaining the tine points of the Cleve- 
land Viking and Niagara bicycles to interested hard- 
ware men. 

J, T. Treacy, Chicago, had a handsome exhibit of 
the B. P. S, paints made by the Patterson-Sargent Co. 
His line was a very complete one, put up in a great 
variety of colors, and suitable for exterior and interior 
decoration. ‘Jack’ Treacy is a young man of strik- 
ing geniality, who has a wide spread popularity with 
the Wisconsin retailers. 

Chas. W. Jones, of the Fuller-Warren Co., Mil- 
waukee, was greeting his host of friends in the Asso- 
ciation in the corridors of the Republican House 
during the convention. His firm were distributing a 
very pretty ash tray as a convention souvenir. 

There are very few, if any, stove men who have a 
happier faculty tor gaining the friendship of the Wis- 
consin retailers than Wm. Hyde of the Brand Stove 
Co., who was a frominent figure in the Republican 
House during the convention. 

Julian W. Perkins, the alert and genial official of E. 
C. Atkins & Co., Inc., Indianapolis, Ind., was greeting 
the trade in the corridors of the Republican House. 
Mr, Perkin’s souvenir was voted to be decidedly all 
right. , 
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The Wheeling Corrugating Co., Wheeling, 
W. Va., were giving away a handsome ruler to the 
members of the Association. 


Geo- W. Trout, of Geo. W. Trout & Co., Chicago, 
was a prominent figure in the Chicago delegation that 
took the trip to Milwaukee. Mr. Trout has a large 
personal acquaintance with the Wisconsin hardware 
trade and was kept busy in the corridors of the 
Republican House tn greeting them. 


The John Pritzlaff Hardware Co., Milwaukee, Wis., 
were well represented in the corridors of the Repub. 
lican House. Their Mr. John C, Koch and their corps 
of Wisconsin salesmen are all exceedingly popular with 
the hardware trade. 


Hibbard Spencer Bartlett & Co , Chicago, had a 
very large exhibit on the second floor of the Republi- 
can House, which was visited by a large number of the 
dealers. This firm were represented by a large corps 
of salesmen and have a strong hold on Wisconsin 
trade. 

The following camp followers were present: 


G. T. Adams, Estate of P. D. Beckwith, D: wagiac, Mich. 
W. H. Bliss, Robinson Furnace Co., Chicago. 


J. O. Becraft, Esiate of P. D. Beckwith, Dowagiac, Mich. 
Henry Beneke, Hibbard, Spencer, Bartlett & Co., Chi- 


cago. 


soot W. Clybourne, Estat; of P. D. Beckwith, Dowagiac, 


J. B. Champlin, Ca:taraugus Cutlery Co., Little Val- 
ley, N. Y. 

Geo. W. Cope, Iron Age, New York. 

H. 8. Crane, Fuller, Warren Co., Milwaukee. 

J. W. Conchar, Schreiber & Conchar Mfg. Co., Dubuque, 
Ia. 

W. F. Hyde, Brand Stove Co., Milwaukee, Wis. 

H. H. Haney, L. J. Mueller Furnace Co., Milwaukee, 

8S. P. Johnston, The American Artisan, Chicago. 

D. A. Lewis, Rochester Stamping Works, Rochester, 
Me me 
Chas. Lindemann, J. P. Lindemann & Sons, Milwaukee, 

J. McHenry, Brand Stove Co., Milwaukee. 

A. D. Meyer, Brand Stove Co., Milwaukee. 

Julian W. Perkins, E. C. Atkins & Co., Inc., Indian- 
apolis. 

Chas. F. Riehl, Brand Stove Co., Milwaukee. 

J. W. Roraback, Chicago Stove & Range Co., Chicago. 

Jacob Retterer, Chicago. 

Joho J. Sinzich. Geo. H. Bishop & Co.. Chicago 
wt C. So theim, Richa'dson & Boynton Co., Chi- 

Daniel Stern, The American Artisan. Chicago. 

J. W. Torrence, The Wm. Resor & Co., Cincinnati. 

J. T. Treacy, The Patterson-Sargent Co., Chicago. 

N. H. Tighe, Black & Germer, Erie, Pa. 

Walter BE. Voight, The Berger Mfg. Co., Canton, O. 

J. H. Roberts, American Steel & Wire Co., Chicago. 

W. A. Gairns, American Steel & Wire Co., Chicago. 

G. A. Smitley, The Malleable. Iron Range Co., South 
Bend, ind. 

Ira B. Close, Gilbert & Bennett Mfg. Co., Chicago. 

Henry M. Gay, Wm. Frankforth Hardware Co, Mil- 
waukee. 

Geo. Geuder, Geuder & Paeshke Mfg. Co., Mi'waukee. 

Chas. W. Jones, Fuller & Warren Co, Milwaukee. 

Fred C. Shays, W. Dewees Wood (o., Chicago. 

Howard Bement, E. Bement & Sons, Lansing, Mich. 

W. H. Newburgh, E. Bement & Sons, Lansing, Mich. 

Lee A. Smith, E. Bement & Sons, Lansing, Mich. 

J. B. Chandler, C. Sidney Shepard & Co., Chicago. 

Henry A. Engman, Jr., Malleable Steel Range Co., South 
Bend, Ind. 

A. B. Blanxius, Hibbard, Spencer, Bartlett & Co., Chi- 
cago. 

R. S. Baird, American Bicycle Co., Syracuse, N. Y. 








H. Beneke, Hibbard, Spencer, Bartlett & Co., Chicago. 
W. Church, Hibbard, Spencer, Bartlett & Co., Chicago. 
A. J. Cheasick, John Pritzlaff Hardware Co., Milwaukee. 
Chas. G. Dennison, C. Sidney Shepard & Co., Chicago. 
William J. Daehling, John Pritzlaff Hardware Co., Mil- 
waukee. 
Geo. J. Davies, John Pritzlaff Hardware Co., Milwaukee. 
Henry Gay, Wm. Frankfurth Hardware Co., Milwaukee. 
Perry B. Gath, American Bicycle Co., Cleveland, Ohio. 
C. H. Hager, John Pritzlaff Hardware Co., Milwaukee. 
J. P. Huggins, Hibbard, Spencer, Bartlett & Co., Chicago. 
A. J. Killian, John Pritzlaff Hardware Co., Milwaukee. 
John C. Koch, John Pritzlaff Hardware Co., Milwaukee. 
J. W. Marcklein, John Pritzlaff Hardware Co., Milwaukee. 
Paul Moeller, John Pritzlaff. Hardware Co., Milwaukee. 
G. C. Mueller, L. J. Mueller Furnace Co., Milwaukee. 
L. J. Mueller, Jr., L. J. Mueller Furnace Co., Milwaukee. 
F. C. Smith, Hibbard, Spencer, Bartlett & Co., Chicago. 
D. W. Shattuck, American Bicycle Co., Chicago. 
Edward J. Stamm, John Pritzlaff Hardware Co., Mil- 
waukee. 
P. R. Stowers, John Pritzlaff Hardware Co., Milwaukee.. 
E. J. Stansbury, John Pritzlaff Hardware Co., Milwaukee. 
J. G. Wright, Hibbard, Spencer, Bartlett & Co., Chicago. 
A. E. Winter, Hibbard, Spencer, Bartlett & Co., Chicago. 





PROGRESS IN GETING ACQUAINTED. 





A Ravenswood man tells this story about a friend 
of his whose business takes him away from home fre- 
quently. 

For the last month or so he has had a respite and 
his neighbors have noticed the unusual length of his 
visit at his own house. One of them asked him 
recently if he had got pretty well acquainted with the 
members of his family. 

‘| think I am making an impression,” he re- 
sponded. ‘‘My little girl went to her mother the 
other day and and said: ‘‘That man who comes here 
sometimes, spanked me today.’’’—Ex, 





A FAIRY STORY. 





Willibert Marmaduke E. Braguppe 

Said he would put the stovepipe up: 

Said that a man was a useless expeose 

Not to be thought of by people of sense. 
Said that the process was simple and quick— 
. Boastingly said it was not any trick, 

Briefly, he said all the usual things, 
Lacking the gumption experience brings. 


But Mrs. W. M. E. Braguppe 

Said that he’d better give that idea up; 

Told him he’d ruin the clothes that he wore, 

Also the good reputation he bore; 

Said from the ladder he’d probably fall 

And then do a migbty poor job after all. 

She told him ail this, and sume more, don’t you know, 
Just so she could say that she did teil him so. 


Willibert Marmaduke shed his coat, 

Tied a handkerchief round his throat, 
Broug bt the pipe from the basement dark 
And whistled as gay as a morning lark. 
Joint slipped in joint just as slick as grease, 
And Willibert’s soul it was full of peace. 
He fitted the elbow in perfect calm, 
Evinced by his humming a cheerful psalm. 


Not once to fit did a section fail, 

And in two quick jerks of a lambkin’s tail 
The pipe was up and was also wired 

As ttiff and as straight as could be desired, 
And Willibert still was clean and neat 
And naught had said I could not repeat. 
(In the main a most truthful bard am I, 


But once in a while I love to lie.) 
—Chicago Record& 
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INDIANA RETAIL HARDWARE ASSOCIATION. 





The Indiana Retail Hardware Dealers’ Association 
opened their third semi-annual meeting in the hall of the Busi- 
mess Men’s Association at Evansville on the morning of 
February 8th. 

President W. H. Weed of Vincennes read his annual 
address, as follows: 


ADDRESS OF PRESIDENT WEED. 
UPBUILDING THE HARDWARE BUSINESS. 


One year ago we organized this Association in the beauti- 
ful and progressive city of Princeton, and I feel that we all 
have much cause for congratulation, for we have caused a 
kindly feeling to grow between competitors and have come to 
look on them as friends instead of enemies, all working for 
one common cause—namely, the upbuilding of the hardware 
business and making an honorable living. 

This is our aim, and aside from correcting the evils that 
are creeping into the business we are brought together in a 
social way which should well repay us for’our trouble in the 
building up of this Association. 

I will not undertake here to-day to treat on any one sub- 
ject, as I know there are others here who have subjects 
assigned them and no doubt will be given your close atten- 
tion. Sufficient to say we have had a healthy growth and have 
a number of new members from the northern part of the state 
whom we want to coincide with, for it takes the same curative 
dose for one that it does for all. The striking out of the 
word “‘Southern” and having the name of the Indiana Retail 
Hardware Dealers’ Association henceforth would in imy 
opinion be only justice to the dealers throughout the state, of 
whom we are expecting much in the future, and a resolution to 
this effect will no doubt be introduced at this meeting. 

SHOULD BUY STAPLES TOGETHER. 

There are a number of things I hope to hear discussed 
at this meeting. First, I note that since the forming of so 
many trusts and combinations (as some wish to call them) 
we are classified in such a way that small purchasers have to 
pay a much higher rate than formerly. Can we buy staples 
together and reduce costs? 

DESIRE OLD STOVE TERMS. 

Second, why not use our influence with other state Asso- 
ciations to induce the stove manufacturers to renew the old 
terms? This I feel would benefit us in many ways. The 5 
per cent. discount was an incentive in pushing collections. 
The four months’ terms gave us an opportunity to put in our 
fall stock before the busy season and time to realize on part 
at least before due. 

The active interest that is being shown throughout the 
country goes to convince us there is a growing need for this 
Association and should encourage all to strive the harder for 
increasing its membership until we have enr@led the name of 
every dealer throughout the state. 

On motion the rules were suspended and the name of the 
Association changed to the Indiana Retail Hardware Asso- 
ciation. 

Irving A. Sibley of South Bend addressed the meeting, 
after which W. W. Robb, New Harmony, secretary-treasurer, 
presented his report, which is as follows: 


REPORT OF SECRETARY ROBB. 
ORGANIZATION OF ASSOCIATION. 


It is with pleasure that we submit the following report of 
the term just ending: 

Less than one year ago, in obedience to a call from J. R. 
Boyde, of the firm of French & Boyde, of Poseyville, Ind., a 
number of retail hardware dealers met at Princeton, Indiana, 
and organized our Association with a charter membership of 
nineteen firms, all of whom were south of Vincennes and 
Washington, Indiana, inclusive. At our second or semi-an- 
nual meeting at Washington three other firms were added to 
the list. 

Prior to this meeting want of time and a reliable list of 
the retail dealers in the state prevented much effort being 


made toward increasing our membership, and it was no’ until 
about October 1, 1809, that we secured a directory of the 
dealers in the United States, which enabled us to get printed 
matter circulated, not only in our own state, but those of IIli- 
nois, Kentucky and Ohio. 
responded, other than to acknowledge receipt of same and bid 
us “God speed” in our work. But the dealers in our own state 
have responded until over 100 are enrolled as members and 
more than that number of letters on file to be approved at 
this meeting. 


These states, however, have not 


RESOLUTIONS AND LAWS. 


At the first meeting your special Committee on Resolu- 
tions and By-Laws drafted a copy of such resolution as they 
deemed appropriate, and we had 1,500 copies each of these 
and application blanks printed and mailed to dealers through- 
out the state. 

They that the 
Indiana Retail Hardware Association be adopted as the con- 
stitution and by-laws of this Association, but upon a careful 
reading of the same we pronounced it very incomplete and 
took the liberty of revising the same, a copy of which met the 
approval of your president, was made a part of the record 
and adopted at the meeting on August 2, 1899. We have had 
printed 250 copies and mailed one to each of the members. 

APOLOGY TO OFFICERS OF NORTHERN ASSOCIATION. 

Believing at the time of our organization that the Asso- 
ciation of the northern dealers was in progress, we had special 
instruction to invite the officers of the same to attend our 
semi-annual meeting at Washington, Indiatla, on August 2, 
but on account of indefinite information concerning them the 
matter was overlooked and no invitation extended. For this 
oversight we offer to them our personal apology and exonerate 
the Association in their behalf. 

To this meeting we have extended invitations to the of- 
ficers (and such members as ‘we could secure the address of) 
of the Chicago Retail Dealers’ Association, Illinois Retail 
Hardware Dealers’ Association, Louisville Retail Hardware 
and Stove Dealers’ Association, Ohio Retail Hardware As- 
sociation and Iowa Retail Hardware Association, all of which 
have acknowledged the receipt of same and extend greetings 
and compliments of the season. 

During the month of November we had printed 2,000 
copies of the circular letter as prepared by your Committee 
on same and 1,000 copies of the resolution, which we mailed 
to dealers throughout the state and close towns in the border- 


also recommended constitution of the 


ing states. 

Following these during the month of January we had 
printed and mailed 2,000 copies of a third circular calling the 
attention of the recipients of the same to condition of our 
business, the objects and need of this Association, the date 
of this meeting, and making an appeal for a united effort to 
bring about a better condition of affairs, which seems to have 
met the approval and warm reception of a large majority of 
those receiving it. 

GRIEVANCES. 

No grievance has thus far been filed or reported, but we 
have, however, had personal experience in two cases which 
are true illustrations of the source of the trouble between the 
jobbers and retailers to-day, and we think are just causes for 
this and like Associations. 

In each of these cases the jobber sold Builders’ Hardware 
direct to the consumer (parties having houses built.) 

In the’ first case the customer went to the store of the 
jobber, made his selection and had it shipped to him. As 
soon as the facts were known we had a personal interview 
with the traveling salesman of that territory and a satisfactory 
adjustment was made. 

In the other case the order was placed by mail, and as 
soon as these facts were known we wrote them as secretary 
of the Association, inclosing a copy of our resolutions and 
asking if they were bidding on the material. Their reply was 
to the effect that they had mailed the purchaser an estimate 


on the bill and were in receipt of the order for same—but 
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would hold the shipment of the goods subject to our instruc- 
tions. 

Our instructions were to ship the goods to the customer 
as ordered, explaining at the same time that we were bidding 
on the same job and if they expected to continue selling to 
the consumer direct we would have to act in accordance with 
the by-law of our Association. They then refused to ship 
the goods to the customer, but made the shipment to our- 
selves and allowed a commission on the same. 

A RESOLUTION RECOMMENDED. 

Believing that the time has arrived when steps should be 
taken to organize a National Retail Hardware Association and 
that we can do much to promote its progress during this meet- 
ing, we offer the following resolutions and recommend their 
adoption for immediate action: 

Resolved, That the president is hereby instructed to ap- 
point a special committee of three, whose duty it shall be to 
formulate and introduce a mode of procedure by which we 
can effect the organization of a National Retail Hardware 
Association and report to this assembly. ‘ 

Resolved, That if there be visitors (from other retail 
hardware associations or retail dealers from other states) in 
attendance at this meeting, that one from each association or 
state be selected to accept appointments on this committee 
and assist in the work thereof. 

Resolved, That a copy of the report of committee fe 
forwarded to the secretaries of the Illinois, Ohio, Louisville, 
Iowa and Chicago Retail Hardware Associations, all of which 
hold their annual meetings at their respective places during 
the present month. 

A NATIONAL ASSOCIATION FAVORED. 

Believing as we do that the matter of organizing a 
national association should be acted upon immediately, and 
that a full and complete plan can be gotten before the several 
conventions mentioned, we ask that you give this special at- 
tention. 

We are*in receipt of copies of the constitution of each of 
the above named associations; also letters of advice, through 
which we find that we have every reason to congratulate our- 
selves upon the condition of our Association and the progress 
we have made since our organization. 

We believe that we are at par with the strongest of these 
and a prospect of becoming the banner association. 

DEALERS MUST NOT FALTER. 

And in conclusion let me say that I esteem it a great 
pleasure to come in contact with and a great honor to occupy 
the office of secretary in this body of intelligent men. The 
history of these associations is that they are upbuilding insti- 
tutions, that they tend to bring men closer together that 
they may know the experience and have a higher appreciation 
of each other. Then let us not falter and fall by the wayside, 
but push forward to success, and now, as my term of office 
expires, I am reminded that it is to you I am indebted for the 
honors -bestowed, and that I am especially indebted to M. G. 
Corey of Argos, Ind., who rendered most valuable assistance 
and to whom we are indebted for much of the interest created 
in the northern part of the state. To him it was promised 
that the word “Southern” should be dropped from our name, 
which we trust you will do before the close of the session. 

We also owe much to E. M. Bush and H. I. Simmons of 
Evansville and Louis Kindirman of Boonville, whose valuable 
assistance, combined with the untiring ability of President 
W. H. Weed of Vincennes, has made our service in this 
capacity one of pleasure and, we hope, of profit. And inas- 
much as our labors may not have been crowned with the de- 
sired success, we herein offer thanks for the compliment be- 
stowed upon us in our election to this office. 

After the appointment of several special committees, a 
discussion of the subject, “What Have You Done for the 
Good of the Association; What Can You Do in the Coming 
Year; What Shall We Plan to Accomplish?” was opened by 
Mr. Boonshot of Shawhan, Boonshoot & Co., Petersburg. 

J. M. Scantlin of Princeton read the following paper: 


OUR DUTY TO OUR ASSOCIATION. 


NORTHWESTERN BLIZZARDS. 

“T recéived a communication a short time since from a 
committee of three, stating that I had been assigned an ad- 
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dress for this meeting on “Our Duty to Our Association, to 
Our Competitor, to the Knight of the Grip (Is he friend or 
enemy ?).” 

You have no doubt heard of the terrible blizzards that 
often sweep over our northwestern states. You have heard 
of the bitter cold of Alaska and of the ever frozen regions 
still further north. Perhaps you younger men have even felt 
the icy chills of unrequited love chase each other up and down 
your spinal column, when the object of your affection pre- 
sented you with the mitten, but have any of you ever seen the 
thermometer so low that it equalled the coolness displayed in 
this communication from the committee of three? “Assigned 
an address.” “Programmes will be printed in a few days.” 
“Will send you one.” Did not even ask if I would accept. 

A GOOD SUBJECT. 

The subject for the address was a good one, but as I had 
neither time nor ability to do it justice I made up my mind 
to positively decline. Before writing them to that effect I 
re-read their letter. They had divided my proposed address 
into three parts, firstly, secondly and thirdly. Firstly caught 
my eye and riveted my attention: “Our Duty to Our Asso- 
ciation.” I studied a while and then slowly re-read it: “Our- 
Duty-to-Our-Association.” The letters seemed larger, the 
words more impressive and the whole sentence more full of 
meaning. Had I ever done anything for our Association, and 
was I about to decline the first duty that had been assigned to 
me? Unaccustomed to it as I am it is not pleasant work for 
me to prepare an address, and the worst part of it is that it 
can hardly be called an address after it is prepared, but I can 
at least occupy a small part of your time, and that may be 
doing all the committee expected of me. 

INDIVIDUALS MUST WORK. 

We meet together semi-annually to make new acquaint- 
ances, to renew old ones, to compare notes in regard to the 
buying and selling price of hardware and to transact such 
business as may properly come before us. Our Association 
is made up of individuals. As a body it can have no life un- 
less the individuals composing that body put their vital energy 
into it. Suppose our beloved America had been a nation of 
sluggards, would it ever have occupied the proud position in 
the world it now does? Suppose you and I had been born 
tired, would we be in business now, or would we have or- 
ganized this Association for the advancement of our busi- 
ness? I take it for granted that we are all satisfied that this 
Association can in no manner injure our business, but rather 
that it will tend toward its improvement. There is nothing 
in this world worth having that is not worth working for. 
If we desire any good accomplished by our semi-annual meet- 
ings—if we wish an adequate return for the time and money 
we expend attending these meetings—we must each of us be 
willing to bear a little of the burden, to do a little of the work. 
Although our numbers are not yet very great, what a wonder- 
ful Association we would have, how prolific of good results, 
if each member would do his whole duty! Some of us may 
not be able to’accomplish much, but we should at least make 
the attempt to “do what our hands find to do.” “Act well 
your part, therein (the profit as well as) the honor lies.” 

DEALERS MUST COMBINE, 

Combinations appear to be the order of the day. A com- 
bination of the strong for an aggressive warfare upon the 
weak, however, it may accord. with the views of some of our 
modern business men, certainly is not in accordance with the 
laws of a just God, or with the honest views of a true man. 
All such combinations may flourish for a time, but the his- 
tory of the world tells us that it is only for a time. A com- 
bination of the weak for a defensive warfare against the ag- 
gressions of the powerful and unscrupulous is justifiable in 
the eyes of God and man. 

BETWEEN THE DEVIL AND THE DEEP SEA. 

With the department stores on the one hand and the 
trusts on the other, the retail hardware dealers of this country 
find themselves between “the devil and the deep sea.” As in- 
dividuals we are weak and can do but little to stop the car of 
Juggernaut that would crush the life out of our business. 
Collectively we may be able to accomplish much, therefore we 
should all stand shoulder to shoulder and lined up as a strong 
body before the enemy. 








REACTION OF FIGHTING COMPETITORS. 

Each member of this Association should help the others 
fight the battle that we all know is before us. 

Whenever you see a serpent’s head, crush it without 
mercy. The retail dealers have been following this plan of 
campaign for lo! these many years. Anything honorable or 
otherwise to down a competitor, even if we go under our- 
selves in the effort. Nails at 3 cents per pound when they 
cost 4 cents, loaded shells at 35 cents when they cost 37 cents, 
fence wire at 3% cents when it costs more (especially if we 
happen to be out of them at the time). This will make the 
customer think our competitor is high priced and may be the 
means of breaking him up in business. What if it does react 
and we find ourselves unable to pay our bills? We have the 
proud satisfaction of knowing that we have ruined our com- 
petitor and impoverished his family. We have hit him 
squarely in the head with our shillalah—no, I mean our 
boomerang. How much nicer it is to so conduct ourselves 
in business that we are not ashamed to look our competitor in 
the face! How much better to have the good will and the 
friendship of our competitor and his family! The cheerful 
greeting, the friendly hand shake, the joy and the gladness 
that fill one’s being are not measured by dollars and cents. 

FOES FIGHTING FOR SAME GOAL. 

I realize that to a certain extent business competitors are 
foes fighting for the same goal, running the same race, trying 
to climb the same golden ladder, but is it necessary to success, 
while carrying on this battle, to throw away our manhood, 
sacrifice our friendshipg and make life’s pathway a rough and 
barren road? The best part of the average man’s life is de- 
voted to business, a mighty struggle for long weary months 
and years for bread and butter and a competency for old age. 
Why should we make the struggle harder, why should we 
make the dark days seem darker and dim the luster of the 
bright ones by evil thoughts of our competitor, or evil actions 
toward him: Suppose we try the other road, meet our com- 
petitor with a happy smile and a hearty hand shake, speak at 
least as well of him behind his back as we do to his face, not 
try to keep him from making a profit simply because we 
can’t, so that when life’s business battle is ended and we lay 
down our arms for the much needed rest, we can look back 
over the weary road without a regret and will then have, in- 
stead of an enemy, our old time competitor as a friend and 
companion. 

DUTY TO THE TRAVELING MEN. 

Is he friend or enemy? I presume we all have about the 
same experience with the myriads of the Knights of the Grip 
who infest the country from ocean to ocean and from the 
lakes to the gulf. While not so annoying, yet at times they 
appear to be almost as “thick as fleas on a dog’s back.” They 
are “hail fellows well met” with everybody, and as a rule are 
a gentlemanly and upright set of men. The question is asked: 
“Is he friend or enemy?” There is no question in my mind 
about it. I consider him the business man’s best friend. He 
is not always a handsome man, but he is thoroughly posted in 
his business as well as in all the news of the world, from the 
latest marriage in the Sulu Islands to the birth of twin calves 
in the next county. He is as sharp as the tacks he sells, 
quick at repartee and as willing to take a joke as to give one. 
He comes like a sunbeam on.a dark, gloomy day, when our 
sales are few and far between. He dissipates the gloom. 
With his wit and his cheerful manners he livens up the old 
man of the house until, forgetting his blues, he doesn’t care 
whether he sells a dollar’s worth that day or not. 

TRAVELING MEN ARE USEFUL FRIENDS. 

You cannot buy goods of all of them, but you can treat 
them all as gentlemen. By doing so you keep our owny self- 
respect, gain them as friends and make money in the opera- 
tion. You ask: How do you make money? By the informa- 
tion they give you as to changes in prices, new goods that are 
on the market, and a thousand and one things pertaining to 
your business that are worth money to the wide awake mer- 
chant. 

If you get mad at something that has gone wrong in 
your store, don’t take it out on the innocent drummer who 
drops in at this time. You had better go out in the street, 
knock some one down and pay a fine for it. It will pay you 


THE AMERICAN ARTISAN. 






59 


better in the long run. The golden rule should hold good in 
this as in all other affairs of men, that is, treat every Knight 
of the Grip who visits you as you would have him treat you 
under like circumstances. 

TRAVELING MEN WHO ARE TOO CLEVER. 

I have said that I considered the Knight of the Grip the 
business man’s best friend. As a rule this is so, but there are 
exceptions to all rules. There are some smart Alecks who 
claim to know more about your business than you do your- 
self. If you attempt to swallow half they say it will leave a 
bad taste in your mouth. They tell you a house of your 
standing of course would order a gross, when if they know 
anything they ought to know a half-dozen would last you six 
months. They persist in talking to you when they see you 
are busy with a customer, and they insist on your buying of 
them after you have repeatedly told them you were over- 
stocked with goods in their line. This kind of an animal, 
though, is almost extinct. Like the hyena and the skunk, he 
is rapidly passing away, and in the sweet by and by the beauti- 
ful green grass will wave a sad requiem over his desolate 
Peace to his cinders. 

AN ELOQUENT TRIBUTE TO WEANERS. 

The polished and polite gentleman who holds you up in 
your store comes with a fund of information. He can extol 
the merits of his particular brand or calf weaners with the 
magic eloquence of a Patrick Henry, or at the opportune time 
he can electrify you with burning words of patriotism. These 
men are not only a power in the commercial world, but they 
are a mighty power to voice the sentiments of the American 
people, to warn them of the hidden dangers that lie beyond, 
and to uphold the honor and the integrity of our native land. 
A strong, a willing and able power is needed in these perilous 
times, when inordinate greed would take the land from an 
unwilling people or concentrate the trade of the many into 
the hands of the few. 

But these men and others like them will bravely man the 
ship of State, and through storm and through tempest they 
will safely guide her into the harbor. With true patriotism 
they can see their country’s mistakes and are willing to ac- 
knowledge her faults, but they will ever join in the noble sen- 
timent contained in that immortal toast: “Here’s to my 
country, may she always be right, but here’s to my country, 
right or wrong.” 

The following telegram was sent to the Wisconsin Retail 
Hardware Dealers’ Association: ‘To the President and Sec- 
retary of the Wisconsin Retail Hardware Association: Our 
Indiana Retail Hardware Dealers’ Association, in convention 
to-day, extend to your Association congratulations and com- 
pliments. W. H. Weed, President; W. W. Robb, Secretary. 

The following telegram was received by the Association 
in reply: “To the Secretary of the Indiana Hardware Deal- 
ers’ Association: Congratulations and wishes for the same 
degree of prosperity and success that we enjoy.” 
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SHOP MOTTOES. 


A good thing to have around a store is a variety 
of small, neatly printed or painted mottoes, placed in 
more or less conspicuous places. 

A few that should be of value in a bardware store 
are suggested: ‘‘Itis our profit to cater to your bene- 
fit;” ‘We covet confidence and challenge competition 
either in price or value;” ‘‘When purchased here, no 
goods are dear; ‘‘We are here to remedy any mis- 
takes we make;” ‘‘We want to satisfy you; we think 
we can;’ ‘‘What we have we don’t want to hold, we 
want to sell it;” ‘‘Our reputation for honesty was not 
made in a day;’” ‘‘Never steal a knife: buy a steel 
knife; ‘Goods well bought are half sold: that’s why 
our goods sell so readily;” ‘‘We put quality before 
price, yet our prices are right;’ ‘‘Don’t buy unless 
you want to.”’ 

Mottoes like these are good when they are new, 
but if they are kept in the same place week after week, 
naturally they lose effect. They become like ‘‘salt 
that has lost its savor.”’ 
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Heating and Ventilating. 





John Price has purchased an interest in the 


Lucey Heating & Plumbing Co., Springfield, Mass. 


It is reported that Le Bosquet Bros., a Haverhill, 
Mass., steam heating firm, have gone out of business. 


J. McElraevy, G. W. Hauck, O. K. Dimock and M. 
D. Fink are the incorporators of the McElraevy & 
Hauck Co., Beooklyn, N. Y., capitalized at $40,000 
for dealing in plumbers’ supplies. 

Merkel Bros., dealers in steam fitters’ supplies at 
318.320 North Third St., Cincinnati, Ohio, have dis- 
solved partnership. A. E. Merkel withdraws and G. 
H. Merkel continues under the old style. 


Isaac Stearns, of the Michigan Safety Furnace 
Pipe Co., Detroit, Mich., was a recent caller at THE 
AMERICAN ARTISAN Office. Mr. Stearns is well known 
in the furnace world, and is greatly pleased with the 
outlook for his goods, 


W. H. Colebrook, the popular Syracuse, N. Y., 
cement man, was a recent caller at THe AMERICAN AR- 
TISAN Office, Mr. Colebrook has just completed ar- 
rangements with McDonald & Sloan, 40 Dearborn St., 
Chicago, whereby they will act as agents for his com- 
plete line of cements of all kinds. 


Schwab & Sercomb, Milwaukee, Wis., claim to be 
the largest western manufacturers of warm air fur- 
naces and combination heaters. They make the great- 
est variety of sizes for all kinds of fuel. They are 
also manufacturers of registers of superior workman- 
ship and finish and are jobbers for warm air pipes and 
fittings, asbestos paper, cement, etc. 


W. C. Hopson, of the Hopson-Haftencamp Co., 
Grand Rapids, Mich., was a recent caller at THE 
AMERICAN ARTISAN Office. Mr. Hopson finds paddling 
his own canoe without any interference from the regis- 
ter trust an easy job, as the trade are very friendly to 
his line of registers. Besides his register business 
Mr. Hopson has a very large business in tinners’ and 
roofers’ supplies. 


The Boynton Furnace Co., 207-209 Water St., 
New York; 44 46 Dearborn St., Chicago, send us a 
little circular showing a very complete line of fur- 
naces, steam and hot water heaters. This firm sell to 
the trade only and furnish on application catalogue 
containing full descriptions, with tables of sizes, heat- 
ing capacities, list prices and discounts, This firm 
make it a point to give information to parties desiring 
same as to the proper size, kind and price of heating 
apparatus for special places. 


The Schil) Furnace & Steel Range Co. have been 
incorporated at Crestline, O., to take over the well 
known furnace and steel range business of Schill Bros. 
The incorporators of this new company, which is 
capitalized at $100,000, are Joseph Schill, Peter 
Schill, John Schill, L. Schick, C. F,. Frank, Jacob 
Babst and John Marquart. The reason for this incor- 
poration is that during 1899 this firm were simply 
overwhelmed with orders and it was deemed ad- 
visable to put additional capital into the business 


in order to make extensive enlargements in the 
plant of the company. A controlling interest in 
the concern will still be kept by the Schill brothers. 
Joseph Schill, the manager, as the Crestline Advocate 
of Feb. 1st puts it, «‘Will continue to manipulate the 
electric button, and keep the business on the jump,” 





ROBINSON TUBULAR FURNACES. 





The Robinson Furnace Co., Chicago, Ill., are manu- 
facturers of the Robinson tubular warm air furnaces. 
Fig. 1 of the accompanying cuts shows the Robinson 





Fig. 1. 
Robinson’s Tubular Radiator. 


tubular radiator. This consists of top and bottom 
decks, both heavy cast iron, with a row of charcoal 
wrought iron tubes placed close together inside of a 
heavy steel shell. 

In the rear are the smoke: collars, cast elbow and 


e 


Sa : is 
M 4 
R 


€ a 


= u“ m j > » > 
OBIN URNACE CO. ~~ 
5 BINSON FURN “ on nts al " 


) ~ 
a 


CHICAGO § 
i899 





Gas Ring Sectional Fire ee pai Base of Robinson Hot 
Blast Furnaces. 

direct draft damper, in front of drum large feed door 

frame and large clean-outs on either side. The drum 

is dividei into upper and lower flue chambers by a set 

of sheet flues placed midway between upper and lower 




































decks, leaving ample space between tubes and shell to 
permit the passage of smoke, gas, etc , freely, thereby 
forming a complete system of revertible flues. The 
products of combustion which rise from the fire cham. 
ber are carried to the back of drum, spread to right 
and left, pass in lower chamber between tubes and 
steel shell to front of same, and then rise to upper 
chamber and air carried from there to rear of drum 
and to smoke pipe. 

Fig. 2 shows the gas ring, sectional fire pot and 
base of the Robinson hot blast furnaces. The gas ring 
has eight sectional linings that can be put in place 
through the feed door without taking the furnace 
apart. Each hole in lining is made so it is self clean- 
ing and ashes will not lodge in the gas ring. The fire 
pot is in three sections and has large cup joints. The 
base of furnace is large and deep, and the grate both 
shakes and dumps, The entire ash door swings open 
so that the grate can be replaced without taking off 
door frame, 
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A NEW REGISTER. 


The Cleveland Grill & Register Co., 612 New 
England Building, Cleveland, Ohio, will shortly have 
ready a complete line of sizes and styles of registers. 











The Cleveland Register. 


The accompanying cut shows a register of new design 
they are placing on the market. This firm have an 
abundant capitalization and will enter upon the manu- 
facture of ranges on an extensive scale. 





FURNACE MEN MEET. 
} 
A number of leading western manufacturers of fur- 


naces held a meeting at the Grand Pacific Hotel, Chi- 
cago, on Feb. 6. George Peck. Cincinnati, was chair- 
man and H. N. Reynolds, of Dayton, was secretary. 
W. H. Pfahler, H. T. Richardson and Frank Wheeler 
were present as a committee of the Eastfern Club of 
New York, representing the eastern manufacturers. 
Three propositions were discussed: (1) that a western 
association be formed; (2) that a branch of the East- 
fern Club be established; (3) that the western men be- 
come members of the Eastfern Club. No decision was 
reached. 

In response to a number of requests from furnace 
manufacturers we would state that the report of the 
affair in the Daily News of Feb. 6, in which the state- 
ment was made that the price of furnaces might go 
down was entirely erroneous and absolutely unauthor- 
ized. The man who waits for furnaces to become 
lower in price will wait a precious long time before 
that consummation takes place. 
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CAUSE OF THUMPING IN RANGE BOILER. 





To THE AMERICAN ARTISAN, 
I enclose in this letter a diagram of a range 


boiler, [ would like to have you tell me why it pounds 
and thumps, It works all right when the coil in 
heater is in use or when coil in range is used, but 
when coil in heater is used and a fire of nothing but 


paper is started in range it will pound or thump. It 
seems to be where flow pipe enters range boiler. Can 
you tell me cause through the columns of Tue Ameri- 
CAN ARTISAN. F, DUTTENHAVER. 
Watseka, Ill., Jan, 15, 1900. 
ANSWER BY JAMES J, LAWLER. 

Having the two heating coils in operation at the 
same time, we consider that the pipe connections 
between the boiler and waterback of range are too 
small. Besides we would expect to find a sag in these 
lead pipe connections as they are carried some distance 
in a horizontal position without supports so far as the 
sketch shows which our subscriber sends and which is 
here produced. 
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These sags, if there are any, would cause the 
thumping noise even though the pipes were large 
enough, but as it appears one or the other works all 
right when operated singly, and this would lead us to 
believe that there are no sags in the lead pipe connec- 
tions, because if these pipes were trapped the noise 
would take place with only one heating coil in opera- 
tion and it would make little difference which coil was 
in use. It is possible that the capacity of the lower 
pipe from boiler has been greatly reduced by sediment 
and probably by solder from the wiped joints, and 
while we cannot increase the capacity of openings at 
boiler, we would recommend increasing the size of the 


‘two pipes between waterback and boiler to 1 inch, and 


we should use brass pipe in place of the lead. We should 
also change the connections from the lower heater to a 
point nearer the boiler, as indicated by the dotted 
lines marked X X in the accompanying sketch, If the 
change recommended is made, carefully examine the 
coil in range as to whether it is sagged or not, and 
also see that it is not choked in any way. Be sure 
also to have some elevation to the upper pipe from 
range to side of boiler. 
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VENTILATING A HOUSE. 


» TO THE AMERICAN ARTISAN. 

I wish to ask through the columns of your paper 
if the following scheme for ventilating a house will 
work: 

To place registers, say 6x12 in baseboard, 
sufficient in number to equalize the amount of square 
inches that would be required in a register from a fur- 
nace to heat the room, and let the current of cold or 
foul air go up between the studding to attic and con- 
ducted to an addition, which I would build on the side 
of chimney and run same up same height as chimney. 
My idea in building this on is that I think the heat 


from chimney will help to draw this foul air out more. 





readily than if the foul air were allowed to find its 
way out of the attic. Also would this means of ven 
tilatiorn be sufficient when I put in a furnace, which I 
intend to do in the future, If it would it would allow 
me to take the cold air from the outside for the fur- 
mace. 1 would iike to hear from some practical 
furnace man or from someone who has tried this 
method. ‘*VENTILATION.”’ 
Lamont, Ia., Jan. 18, 1900. 





ANSWER BY JAMES J. LAWLER. 


Under certain favorable conditions a system of 
house ventilation such as our correspondent of La- 
mont, Iowa, describes can be made practical. We 
produce the accompanying sketch to show how his sys- 
tem is constructed. It is a well known fact that there 
is very, little heat from the walls of a chimney in the 
attic of an ordinary private house, and as this is 
where the heat is to be secured as motive power to lift 
the heavy carbonic acid gas from the various rooms, 
the motive power from chimney will be limited How- 


ever we will make a few suggestions that would give 
greater power to the exit channel, if the construction 
of the system could be carried out. As it is intended 
to place the ventilating registers in the baseboards as 
near the floor as practical, we would place the hot air 
registers from two to three feet above the floors on 
the side walls of rooms, as shown in the illustration. 
We would also place the ventilating flues in the rooms, 
and made of sheet metal so that the heated air of the 
rooms would warm the outlet channels and assist in 
rarifying the heavy air therein and cause it to rise 
and escape to the exterior atmosphere. Such sheet 
metal flues can be made of neat design, also flat, to 
occupy very little space in the room. In such a sys- 
tem we would recommend placing the outlet channel 
on the south side of chimney, where it extends above 
the roof, if practical to do so, and also to provide it 
with a proper hood on top to prevent rain or snow 
from falling therein, it would not be advisable to carry 
this flue as high as the chimney because there would 
be practically no heat from the wall of the chimney 
near the top, and also because if the mouth of the 
ventilating flue should rise as high as the chimney, 
smoke and gas might at times be blown down and find 
their ways into the rooms of the house. 

If such a ventilating system should be con- 
structed, we wuuld also recommend covering the out- 
let channels with good non-conducting material where 
they pass through the attic, this will prevent the cold 
air in the attic, from counteracting the work of the 
warm chimney and other warm purts of such system, 
and for this kind of work there is nothing better than 
hairfelt, An- important point in ventilating flues of 
this nature is to have them as nearly air-tight as pos- 
sible, because the slightest leak at any point weak- 
ens the power of the rising current, it will therefore 
be necessary to use great care in making the joint of 
the channel where it joins the brick chimney. 


THE USE$ OF ALUMINUM. 








The principal uses of aluminum are too many to 
be enumerated. The properties of the metal are so 
akin to those of copper and brass that, broadly speak- 
ing, aluminum or one of its light alloys, should toa 
large extent replace both copper and tin and also 
niekel or German silver. Aluminum is not poisonous, 
and is pre-eminently adapted for the manufacture of 
cooking utensils. A steady deman?d for aluminum is 
springing up in various kinds of printing processes, 
as well as in lithography. The metal appears to an- 
swer admirably for the construction of rollers used in 
calico printing; and when its surface is properly pre- 
pared, it is also capable of replacing the ordinary lith- 
ographic stone. 

Bicycles, electric light fittings, chains, bridles, 
stirrups, surgical instruments, sextants, and other 
scientific apparatus, keys, cigar cases, pen and pencil 
holders, toilet articles, plates and dishes, spoons, 
forks, frames, name plates, door furniture, hat and 
coat pegs, boot-trees, fire engine fittings, business 
and visiting cards, and photographic cameras, are a 
few of the things that are being daily made in alum- 
inum by various firms. 

For motor cars there should be a large field for 
aluminum. A further demand for the metal will be 
brought about by its introduction into the military 
services. 
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CLEANING A FURNACE. 





BY 0, L. DOBSON. 

Old Joe Bunker stood in the front part of his hard- 
ware store one cold day last winter, and through the 
plate glass window watched his clerk, Jay Barnes, as 
the latter walked briskly up the street. Bunker had 
just returned from a good dinner and was at peace 
with himself and the world in general, but as he 
watched the young man he mused softly to himself: 

‘Jay is a first-class salesman, not afraid of work, and 
always polite and attentive to customers, but if he had 
never seen a looking glass he would be a better hard- 
ware clerk and in less danger of drifting into the dry 
goods or clothing trade. Fact is he is handsome, and 
what makes it worse he has found it out, and wastes 
considerable time each day in putting on or taking off 
his kid gloves to prevent any dirt getting on his white 
hands, and in keeping his long football hair parted ex 
actly in the middle, while his laundry bill is an itém 
of considerable importance.”’ 

At this point Bunker’s musing was suddenly in- 
terrupted by a vision of loveliness, who stepped in to 
inform him that the furnace at the Parker residence 
refused to work properly, and would he please come or 
send some one to put it in order. 

‘*Send some one,’’ mused Bunker as his customer 
departed, ‘‘well, if that ain’t a gentle hint, and I 
' guess I'll act on it, as I’m not over fond of repairing 
furnaces myself, and as this is at the home of his best 


girl, I guess Jay will be glad of the job.” 
On his return from dinner Barnes was informed 


of the condition of the Parker furnace, and seemed 
wonderfully interested in the matter, and had he been 
asked to go to a circus could not have appeared more 
delighted than when requested to see what he could do 
with that furnace. Before he left the store, however, 
Bunker remarked: ‘‘I presume I cannot tell you 
much that you don’t know about the Parker residence, 
but lest you have never explored the basement of the 
house during your frequent calls, 1 will say the fur- 
nace is an old fashioned affair designed to burn three- 
foot wood, but for some years they have been using 
soft coal for fuel. and more than likely it only needs 
cleaning. Examine the fire box carefully, and see 
that the grates and draft are in order, and if the trouble 
is not located here, take off the cap to the flue above 
the furnace door, and look in to see if the flue is not 
filled with soot. In order to see plainly you will have 
to light up the inside of the furnace with some burn- 
ing paper, or better still, if the fire is out, and I told 
them to let it go out, throw in a little oil and youcan 
see still better when it is lighted, as oil does not smoke 
as bad as paper while burning. You had better go 
home and put on some old clothes before beginning 
operations, as working around a soft coal furnace is 
not always as clean work as dressmaking.” 

Barnes did uot seem to take kindly to the las¢ 
suggestion; he however went home, and a half hour 
later might have been seen going in the direction of 
the Parker residence dressed in a style fit for a swell 
party, but carrying under his arm a bundle containing 
a pair of overalls and blouse in addition to a few tools. 

He lost no time in getting to the house, and the 
delay in beginning work on the furnace was less than 
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would naturally be expected, but his prolonged ab- 
sence from the store was indeed surprising. 

It seems he found nothing wrong with the fire 
box, and secured a cup of kerosene oil preparatory to 
investigating the flues; but no sooner had he thrown 
the oil in the fire box than he saw his mistake, for a 
sharp siss, followed by a good sized jet of steam, told 
him there were some live coals in the ashes. But the 
pie was cast, and as to delay matters would only in 
crease the trouble, he hastily struck a match and pre- 
pared to toss it in the furnace; in his haste, however, 
the match was extinguished, and before he could light 
another the furnace was well filled with the dangerous 
gas which is always generated under such circum- 
stances. He, however, struck the match, and while 
he tossed it in the furnace with one hand, he slammed 
the door shut with the other, and jumped back to 
avoid the flash he knew was sure to follow. 


It was well he did, for the door had hardly shut 
before there was a noise like the explosion of a cannon 
firecracker, a sheet of flame shot out from the draft 
and around the door of the furnace, while something 
struck him a blow on the chest which would have done 
credit to the right arm of a Sullivan. The flue cap 
had been blown out by the explosion, and had landed 
on his shirt front, followed by a peck or more of the 
blackest soot soft coal can produce, which was pretty 
evenly distributed over him. Perhaps a pint of it 
was matted in his long hair, and a like amount filled 
his ears, nose, and was plastered over his face (luck- 
ly his eyes were shut), while about a half peck, tak- 
ing advantage of his low cut vest, lit on his broad ex- 
panse of shirt bosom, from where it slid down into 
his under clothing, the balance lodged in his neck, or 
was so evenly distributed over his clothing that no 
pot seemed to have been missed. 

When he opened his eyes the cellar was so black 
with soot he could see nothing, nor was he the only 
surprised party, for soot and dust had poured from 
every register into the rooms above, and the cloud of 
it which puffed out at the top of the chimney aston- 
ished the neighbors, 

Young Barnes was inadilemma. What was he to 
do? The blackest Uncle Tom who ever trod the local 
stage was a blonde in comparison to him, and his 
clothes were a sight to behold. 

He attempted to sueak out of the cellar and make 
his escape unobserved, but the exclamations of sur- 
prise followed by peals of laughter as he emerged from 
the cellar door told him he was discovered, and his 
feelings can be better guessed than described. 


It required an hour of hard scrubbing to get his 
face and neck in presentable condition, after which he 
returned to the cellar, donned his blouse and overalls 
to conceal his good (?) clothes, and sneaked home by 
back streets, where the balance of the afternoon must 
have been spent in the vicinity of the bath room. 


However, the furnace and chimney were thor- 
oughly cleaned, and there was no more trouble with 
the heating apparatus at the Parker home, but now 
when there is acall foraman to repair a furnace, and 
Bunker smilingly asks his clerk if he would not like the 
job, a far away look steals over the face of Barnes, 
which tells him the invitation had not better be pressed. 
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Tinshop. 


PRESS DRILL. 








To THE AMERICAN ARTISAN. 

Enclosed find sketch of a home-made press drill. 
The material to be used is as follows: 2 pieces } in. 
gas pipe 12 in. long, 1 piece } in. gas pipe 1 in. long, 
1 piece ? in, gas pipe 4 in. long, } piece ? io. gas pipe 
6 in. long, 1 = elbow, 2 } T’s. 1 piece § gas pipe 9 in. 
long, 1 crank, 1 wheel, 2 # in. nuts, Put together as 
shown in cut, the nuts to go on under side of bench. 
Thread 4 inches of the 6 in. piece of ? in. pipe, which 
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is used as feed screw. Cut the thread out of one end 
of one T and use this for feed screw to play in. 
Fasten the wheel to the end of feed screw. Fasten 
the crank to end of in. pipe and pass through the 
feed screw and a pin at X will holditin place. Screw 
a coupling on the lower end of § in. pipe, and, after 
puttiog a drill in place, fill with babbitt, which will 
form the chuck. Fasten to bench by boring two holes 
to let the standard pass through, after which tighten 
up the nuts as shown. ‘*BARNEY,”’ 
McGregor, Ia., Jan. 23, 1900. 
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PATTERN FOR EXHAUST PIPE HEAD. 











To THE AMERICAN ARTISAN. 
Enclosed you will find my sketch of exhaust pipe 


head, as I have had some experience of my own in this 
line of work, and would like to give my assistance. 


The current of steam passing up pipe A is dis- 
charged into the hood, will strike the conical part B 
and passes it through against the top C. By this 
time the steam is partly condensed, but before it can 
























































Ne, 


escape it has to pass down, then up and out of the 

pipe D. Do not forget and leave some openings Z in 

the lower end of the conical part for the passage of the 

water. Joun M. RENDEL. 
Chicago, Feb. 5, 1900. 
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RAIN WATER FILTER. 











To THE AMERICAN ARTISAN. 

I enclose an idea of a home made rain water filter 
made of galvanized iron and about 8” x 20" x 30" in 
dimensions. A partition C D starts five inches from 
the top and extends to within three inches of the 
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bottom, Gis the conductor which carries the water to 
the bottom of apartment A and forces it up through 
the charcoal over the partition at C, then down 
through the charcoal in B, then through the screen F 
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to the outlet Z. There should be an inch hole as out- 
let for A, to be opened after a rain to prevent freezing 
in cold weather. H H are cleats, Screen F should 
be set on legs so that it can be removed and washed. 
Chicago, Jan. 22, 1900. “D.D.” 
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LAYING OUT OVAL PATTERN. 











Will some of the craft in the next issue of THE 
AMERICAN ARTISAN give simple sketch and explanation 
of method of laying out pattern for an oval of any 
given size. “Youne TINNER.” 

Chicago, Feb. 3, 1900. 

TO PREVENT A GALVANIZED IRON ROOF FROM 
SWEATING. 








To THE AMERICAN ARTISAN. 

I notice in Jan. 20th issue an article from Mr.G. 
W. Ankerman, of Calhoun, Ky., asking how to pre- 
vent a galvanized iron roof from sweating. 

Mr, Ankerman ’s plan is a good one toplace build- 
ing paper under the galvanized iron and is just as 
necessary under tin roofs. 

Another good remedy is to place ventilators of 
sufficent size aud number along upper edge of roof to 
carry off all damp air and gases that would otherwise 
remain under the roof and rust the metal wherever it 
comes in contact with it. 

There is too little attention paid to the founda- 
tion of a metal roof, which I believe is just as im- 
portant as it is to have a good foundation under the 
building. 

The specifications will call for an Al brand of 
metal to be laid with just so many cleats to the sheet 
and the solder to be just so, and to be soldered so and 
so, also scrape the rosin all off after soldering. But 


seldom specifies that the sheathing must be clear lum- 
ber, well matched and free from knot holes. Nor sel- 
dom provides for the ventilation under roof, and ina 
very few years the roof is found to be rusted through 
from the under side and has to be replaced with a new 
one. 

And all the blame is placed on the metal, and the 
man who put it on is not. ablé to get the second job 
from the owner of building and the brand of metal 
used'would be run down. But when the old roof is 
removed it is found that the metal directly over all 
cracks and knot holes is rusted through but the metal 
between the cracks is as bright as the day it was put 
on. 

And no matter how well experienced the man is 
that puts on the next roof nor what brand of metal is 
used they wil! follow the same fate of the former un- 
less the sheathing is made tight or some provision is 
made to carry off the gases and moisture that lodge 
under the roof. 

The iron or tin is often painted on the under side 
which helps to preserve the metal, but unless the roof 
sheathing is tight or paper is placed under metal and 
some provision is made to ventilate the under side of 
roof the painting is useless. G. L, Gray, 

Quincy, Ill., Feb. 3, 1900. 
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NOTES AND QUERIES. 





BRASS GROMMETS, 
From S. B. L., Moline, Ill. 

Where can I buy brass grommets? 

Ans.—Robert S. Gould Co., 368 Broadway, New 
York; Metal Stamping Co., 106 Duane St., New 
York, 
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It is reported that the Wheeling Corrugating Co. 
and the Whitaker Iron Co.,, two Wheeling, W. Va., 
concerns will consolidate shortly and operate their 
plants jointly. 


James A, Miller & Bro., 129 So. Clinton St., Chi- 
cago, are leading manufacturers of corrugated and 
other iron roofings, skylights, cornices, conductor 
pipe, gutters, etc. They solicit the correspondence of 
the trade in need of any of these goods. 


The Forest City Stamping Co., 25-27 Champlain 
St., Cleveland, O., manufacture a very complete line 
of sheet metal specialties They make dies of all 
kinds and de light manufacturing on contracts. They 
made a complete line of furniture manufacturers’ spe- 
cialties. 


The LaCrosse Steel Roofing & Corrugating Co., 
LaCross, Wis., are manufacturers of an unusually 
complete and desirable line of eaves trough conductor 
pipe and elbows, roll and cap, standing seam corru- 
gated and plain roofing, crimped or rock faced brick, 
cornices, skylights, finials, ventilators, cut-offs, crest- 
ings, etc, 

Berger Bros. Co., 231-237 Arch St., Philadelphia, 
Pa., send us some very neat enameled blotters show- 
ing a handsome cut of their Perfection vertilators. 
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These are efficient, strong, durable, storm proof and 
handsome and are designed for use on churches, 
sehools, public buildings, factories, foundries, cars, 


‘ships, etc. 


W. J. Burton & Co., the quick shippers, Detroit, 
Mich., are just completing extensive changes in their 
offices made necessary by ths large increase in their 
business. One year ago they doubled the size of their 
offices, and have now added three more rooms. This 
firm makes a specialty of handling all their office work 
with the same push and promptness given to their 


shipments. 


The Tyler Charcoal Iron Tin Mills, Washington, 
Pa., are experiencing an active demand for their tin 
plates, and are making material additions to their 
mechanical equipment. They have recently ordered 
from the Canton Roll & Machine Co., Canton, O., four 
new hot mills, a 42 inch right hand doubling shear, a 
42 inch left hand doubling shear, a 52 inch trimming 
shear and a 48 inch roll turning lathe. 


The Cumberland Steel & Tinplate Co., of Cumber- 
and, Md., have Jeased their new sheet mill compris- 
ing four 26 inch mills toN. & G: Taylor Co., of Phila- 
delphia, who started operating the mill on Feb. Ist, 
with T. J, Costello as superintendent. The Cumber- 
land Steel & Tinplate Co. will still, however, continue 
to operate the balance of their plant, comprising 
open hearth aad crucible furnaces, plow and harrow 
disc shops, forgings and projectiles for the U. S. 


government. 


The Illinois Roofing & Supply Co., 73-83 North 
Ashland Ave., Chicago, send us a large circular show- 
ing their line of goods. This firm are manufacturers 
and jobbers of corrugated iron, painted or galvanized, 
all styles of iron roofing and siding, galvanized and 
black iron, tin plates and metals, eave trough, con- 
ductor pipe, elbows, shoes, bangers, etc. Among the 
illustrations shown is one of their classified metal 
ceilings which are suitable for churches, clubs, col- 
leges,*theatres, hotels, offices, stores, banks, libraries, 


dwellings, ete. This firm will be pleased to send out 
their special ceiling catalogue. 


The Milwaukee branch of the National Enameling 
& Stamping Co. send us an interesting little booklet 
describing their R. R. milk cans, factory cans and 
dairy supplies. This firm’s line of R. R. milk cans in- 
clude the Milwaukee, Wisconsin, New Elgin and Na- 
tional, The Milwaukee R. R. milk cans, retinned, 
double seamed and riveted, are made of smooth 
wrought steel. The milk and bow! which is drawn in 
one piece is double seamed to the body in such a man- 
ner as to form a very strong and rigid edge. It is 
protected by a heayy beveled edge iron band. The body 
and bottom rest on a heavy flanged bottem hoop, and 
all are riveted together solid. This can is made up in 
the black and then double tinned very heavy, This 
firm use countersunk rivets only on all their cans and 
the inside surface is as smooth as glass, The cans are 
tinned after they are made up in the black. Ove of 
these booklets to be had on application, When writing 
for same kindly add: ‘‘Saw it in THe AMERICAN AR- 


TISAN.”’ 


The Invincible Mfg. Co., Wilmington, IIl., send 
us a little catalogue showing some of their Invincible 
goods. The Invincible brazer is fitted with trim burn- 
ers, heated by one drip cup and so arranged that when 
one is heated the other may be instantly applied if 
more heat is desired. The burners, jets, valves and 
and connections are of the best and strongest bronze. 
The needle valves are of the shouldered pattern, the 
point keeping the orifice clear while the shut-off strain 
is borne by the shoulder. The work rest is separate 
from the brazer so that the flame can be used at any 
angle, and the reflector is asbestos filled to retain the 
largest amount of heat possible. Swing cups for 
spelter and borax are provided and a small cup in 
bottom of work rest catches any drops of spelter which 
would otherwise be wasted. The tanks are of heavy 
galvanized steel, tested to 250 lbs, pressure and to 
hold 10 gallons. One of catalogues to’be had on ap- 
plication. When writing for samekindlyadd: ‘Saw 
it in Toe AMERICAN ARTISAN.” 





New Patents. 





642,668 
7 











642,668—-Eaves trough hanger. 
Frank L. Becker, Plymouth, Ohio, as- 
signor to Nimmons & Becker, same 


place. 


642,612—Machine for making ar- 
ticles of sheet metal. Louis P. Kleber 
and Frank J. Kleber, Pittsburg, Pa. 





642,924—-Hot blast stove. Frank 
C. Roberts, Philadelphia, Pa. 
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Hoffman, Geo. D. Furnace Co........ Ca ys Ao gggenageeeteganagnamnte Franklin ete reer voobel 2 
Ho ES RETA er gy | West Mig. Co.......essseceseceeeees 76 irenhen fe “= : ; 9 
= heel Ate ‘7g | White, Thomas Stove Co............ 7 | Kimball Bros.........+++seeeeseeees 
Titsols y Co....+-..88 | Willis Mtg. Co.... 2.2... 22 cceeee sees 79 ELEVATOR ENCLOSURES. 
Inde Soudeas Masta TIT TTT 1 | Wisconsin Refrigerator Co.......... 83 | Bolles, J. E., Iron & Wire Works... .88 
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FENCES. METALLIC SHUTTERS. SIDING. 
Bolles, J. E. Iron & Wire Works....88 | Berger Mfg. Co..............+++...-89 | Canton Steel Roofing Co.... ........ 87 
Detroit Fence Co...........ssseeeees 1 | Burton, W. J. & Co............ etka 1 SKYLIGHTS. 
FILES. Canton Steel Roofing Co............ oe: | ahem: BERe, CW iss vitetns cacccceds: 89 
Barnett, G. & H.Co........-. 0-200 1 Garry Iron & Steel Roofing Co..... gs | Burton, W. J. & Co........... Lidice a 
FIRE ESCAPES. La Crosse Steel Roof & Cor: Co ....87 | Canton Steel Roofing Co........ .... 87 
Bolles, J. E., Iron & Wire Works... .88 MICA GOODS. Cincinnati Corrugating Co.......... 86 
FLUE STOPPERS. Norvn Curolina Mica Co.......2..4.. 92 | Friedley & Voshart................. 87 
Stauber & Mw ssi. i es eee cs cvccee OIL STOVES. Garry Iron & Steel Roofing Co...... 88 
Welling — ee ee Clark, George M. & Co.......:.ee004 5 | Kanneberg Roofing Co.............. 86 
Meyer, F. & Bro. Co....... ce ...93 | Lindemann, J. P., & Sons........ 20-21 | LaCrosse Steel Roof. & Cor. Co...... 87 
Michigan Safety Furnace Pipe Co... .27 Novelty Mfg. Co..........ceececeees Se UD so kos oa acodnnasibanen chant 92 
Paeens tk SR eR RS go | Ringen Stove Co................c0ee 3 SPRAYERS. 
FURNACES—TINNERS. Schneider & Trenkamp Co........... 4 | Berger Mfg. Co.. tseeeees - 89 
Burgess Soldering Furnace Co..... ore Twin Burner — — Co........11 Forest City STAMPING. Pe ty cats 90 
pons >. rants elma ragbeses gp | Aluminine Paint & Polish Co....... 29 | Konigslow E. & Bro................. 1 
Clayton, Lambert & Co............-- Sects OS & Ce 6 STOVE BOLTS. 
Turner, W. W. & Co............-... 80 ‘Mette me g7 | Atlas Bolt & Screw Co.............. 1 
FURNACES—WARM AIR Canton Steel Roofing Co.............87 Fanner Mfg. Co. gl 
Bergstrom Bros. & Co..........+-++. 2 | Garry Iron & Steel Roofing Co..... 88 a neetegg neseaes) Scccdess 
Boynton Furnace Co.......-.+++++++- 28 | Dixon, Jos. Crucible Co............76 Connors, Wm............... Be te 1 
Clerkin & Maag.............-s+--+- 25 | La Crosse Steel Roofing & Cor. Co...87 STOVE PATTERNS. 
Front Rank Steel Furnace Co........ 27 PAPER. Brighton Pattern Works............81 
Hoffman, Geo. D. Furnace Co........ 23 Burton, W.J. & CO..........++-++. 90 Cope, Geo. W. Pattern Works....... 81 
Kelsey Furmace Co..........++++e+0+ 22 | Smith, Bradner & Co.............--.89 | Goneilie Pattern , el 81 
Meyer Furnace Co........-+++++++++: alt thes sewenes re Benn hY, B OB... 87 | Remmers Pattern CO. oc veceneresesss 81 
Mueller, L. J. Furnace Co.........+. = Jenner, H. W. T. : a5 | Weller, F.S.........cccccecesececees 77 
Robinson Farnace Co............++++ ag ak py STOVE POLISH. 
Schwab & Sercomb............+++4+ 98] Rwaeeeich OOn ns, 20:| Dithem, Jen, Ornate Os.<....6256.05: 78 
Stanton Heater Co......cerececceees 23 POLISH. Hoffman, CR Dive cgatevudnccnice coal 81 
Superior Foundry Co..............-. 32 | Aluminins Paint & Polish Co........ 88 | Nickel “—_ ote cain é _ ovceek® 
GAS STOVES. Hoffman, Geo. D...........-. iuinstBh 81 RS. 
Adler, EARS Sarre ee 27 RADIATORS Braver, Bs Bo sscdeWie sbidecdece . 10 
Ringen Stove Co........sseeee esses: 8 aiedten Co ' 9 Colebrook, W. H. & Co.............. 83 
Schneider & Trenkamp Co.......... 4 parr So cp ong STOVES AND RANGES. 
GAS OVENS. Bolles, J. E. Iron & Wire Works 88 Brand Stove Co.......cs.ccceceees 2-15 
Adler, H. & CO......cccccessctercces 27 < tame RAZORS. 9 Champion Steel Range Co........ 0+. 26 
GRASS CARRIERS. Fox Cutlery Co...............-. 78 Chicago Stove Works................ 10 
Krause Mfg. Co.....-..--meese reese: Byes REFRIGERATORS. on? geng Cleveland Steel Range Co........... 14 
HARDWARE SPECIALTIES. 79 | Bowen Mfg. Co..............0s00000 82 | Culter & Proctor Stove Co....... 12-13 
American Cutlery Co........+-+++++ 74 | Grand Rapids Refrigerator Co. ......83 | Eolipse Stove Co...........-1000 18 
Arcade Mfg. Co...... oS hy ait g4 | Lindemann, J. P. & Sons......... 20-21 | Enterprise Stove Co.................. ll 
Keen & Hagerty Mfg. Co..........-- | | Wisconsin Refrigerator Co.......... 83 | Excelsior Stove & Mfg.Co.........8-9 
Luficin Rule ©0....+0+e00eeeeee 01 REGISTERS. Joliet Stove Works........ .........19 
Nat.Enameling & Stamping Co....... 84 | Cleveland Grill & Register Co....... 78 | Lindemann, J. P. & Sons.......... 20-21 » 
Pritzlaff, John, Hardware Co........ 24 | Hopson & Haftencamp Co............ 78 | Peninsular Stove Co...............4. 16 
Schreiber & Conchar Co........---+-78 | fiaenendent Register Co............ 1 | Schneider & TrenkampCo........... 4 
ng ET OS “M4 | Schreiber & Conchar................78 | Twin Burner Vapor Stove Co..... 11 
uppiee Hardware VO......-.------- Walworth Run Fay. Co..;...........78 | Van, John, Range Co.......:........ 18 
ae ae ROOFING. Warren Hardware. Co. .....4.5....... 24 
peciiatenie AMMAR ci ics cous 2 | American Corrugating Co...........88 | White, Thos., Stove Co.......;...... 7 
Gurney Heater Mfg Co.........+++- 2 | Berger Mfg. Co............seeeeess: 89 STOVE TRIMMINGS, 
K 20 Boller O0..<ssss+ aR ot 2 | Burton, W. J. &Co............000 1 | Arcade Mfg. Co....... 0.0... cess eee: 83 
Turner, W.W. & CO. ....0.:.0eee00e: 80 | Canton Steel Roofing Co.............77 | Atias Bolt & Screw Co.............. 1 
HOSE COUPLING. Cincinnati Corrugating Co.......... 88 | Fanner Mfg. Co............ Cobscccve 81 
Clayton, Lambert Mfg.Co .... ..... 80 | Cortright Metal Roofing Co.........90 STQVE TRUCKS. 
HOUSE-FURNISHING GOODS. East Bangor Consolidated Slate Co....89 | Arcade Mfg. Co............eeDececess 838 
Brandon Mfg.Co..........++++++see: 85 | Biller, J. H. & Co.......ccccecees cess a TAPE MEASURES. 
Enterprise Mfg. Co........--+-++++++ 85 | Garry Iron & Steel Roofing Co...... 88 | Lufkin Rule Co.............eseeeeees 1 
Keen & Hagerty Mfg. Co...........-84 | Hamilton, John................00--: 92 | TINNERS’ TOOLS AND SUPPLIES 
Kokomo Wood EnamelingCc.........85 | Kansas City R. & R. Co.............. 90 | Berger Bros. Co.... ..cceccececes++-86 
Lalance & Grosjean Mfg. Co.... .... 85 | Kanneberg Roofing Co.............. Os | Martech. & Ge. ...cs es sccvacdpeoce ss cic 79 
Natidnal Enameling & Stamping Co..84 | LaCrosse Steel Roofing Co...........92 | Danielson Machine & Tool Co....... 86 
Sperry, D. R. & Co.......4.0-+++- 84 | Miller, Jas. A. & Bro............... 88 | Forest City Stamping Co............. 90 
Stuber & Kuck..........+-seeeeecnss 81 | Missouri Sheet Metal Ornament Co.. 89 | Tindas, H........... cece ce ceeeeeeeee 86 
ICE CREAM FREEZERS Osborn, J. M: & I. A........05..0%.- 90 | Lufkin Rule Co..... eccvcccscosccces b 
Tatum, Sam’! C.Co........++++++++-: 82 | Perkins, J. L. & Co........sscceee.. 1 | Merchant & Co.... 00. ceccssseeeeees 87 
LANTERNS.’ Sykes Steel Roofing Co....... Yee 86 | Niagara Machine & Tool Works.....89 
Berger Mfg. Prerareonrer ses 004° Taylor Co., N.& G.......... ems: Fl, © Se ene eovecece 1 
weaved: Wise”. : eatdecs ates aoess 76 SAND BLAST. West Mig. C0....++0+ seer eeeeserrees " 
‘METAL SHINGLES. King Improved Sand Blast Co....... 86 TINPLATE. 
Berger Mfg. ©0......sseeeeseeeee+- -89 SASH PULLEYS. American Tin Plate Co............+. 90 
Barton, W. 3. & OO. ...cecccccccees 00 | Fox Machine Co..................... 26 | Burton, W. J. & Co.......seseeeegee 1 
’ 
Cortright Metal Roofing Co......... 90 SAWS. Canton Steel Roofing Co.... ........87 
Garry Iron & Steel Roofing Co....... 87 | Atkins, E. C. Co..........++....-..-.92 | Cincinnati Corrugating Co.. eeeeecees 86 
La Crosse Steel Roof & Cor. Co...... 87 | Disston’s Henry Sons................ 86 | Garry Iron & Steel Roofing Co......88 
METALS- PERFORATED. SCALES. Hamilton, John........essseeeese00-90 
Atchison, Robt. Co..............+5+. 82 | American Cutlery Co................ 79 | Illinois Roofing & Supply....co.ss. 88 
Barrington & King Perforating Co.92 | Pelouze Scale & Mfg. Co...... ve Wote 79 | Kirkpatrick & Co.......cccccsevcee 90 
























eaoruwa* ov” -w”*” ~. 


SeSa2R2 S 











LaCrosse Steel Roof. & Cor. Co...... 87 | Taylor Co., N. & G 
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si awetp ae Me bees 92 | Merchant & Co........-. 87 





pn er eer T | TUBING. EE, oc cna ip ordaeas eb bewded 92 
BO Be Giana vindssese cccceas colts 91 | Canton Steel Roofing Co............ 87 | Van Uxe:r, Frank & Co.............87 
Osborn, J. M. & L. A............... 90 VENTILATORS AND CHIMNEY WAGONS. 

Struthers Iron & Steel Co........... 2 TOPS. PU cd cete dais spcoddecceses 92 
Tamer Cos, Hs Gi sinc icscsccccccces ee, SE, GID. kis ce cpbatpecceese 89 | Shipman, Bradt & Co............... 79 

TINWARE. Bs WEF Os OOO ccceccccovecctces 1 WASHING MACHINES. 

Enterprise Mfg. Co..........0.-.s00s 91 | Garry Iron & Steel Roofing Co...... 88 | Rocker Washer Co.................. 78 
Keen & Hagerty Mfg. Co............ 84 | Globe Ventilating Co..............92 | Wayne, Anthony Mfg. Co........... 83 
Lalance & Grosjean Mfg. Co ........ Pr RD, caevace 0s sandecieee dd dese’ 92 | WIRE GOODs., 

National Enameling & Stamping Co..85 | La Crosse’Steel Roof & Cor. Co.......87 | Bolles, J. E., Iron & Wire Works....88 





A HIGHLY CREDITABLE BOOK. 





The Cornice Work Manual is a profusely illus- 
trated volume of 234 pages, handsomely bound in 
cloth, and will undoubtedly receive a hearty welcome 


from mechanics in the sheet metal trade. This branch * 


of the building trade is steadily growing and is capa- 
ble of still wider development. The work gives a 
thoroughly systematic and progressive course of in- 
struction in the art and science of manipulating gal- 
vanized iron and steel, zinc, copper and other sheet 
metals, which now so largely enter into the construc. 
tion and ornamentation of buildings. It gives de- 
signs and patterns and scale measurements, the tools 
to be used, specifications, etc., and as no work of a 
similar character has been published for a number of 
years it should meet with a good demand and ready 
sale as it will unquestionably prove a valuable compan- 
ion to mechanics in this steadily growing branch of 
the building trade. The compiler has evidently be- 
stowed much thought and the book is highly credit- 
able as a technical work for reference.”—Black Dia- 
mond, Feb. 3rd, 


NECESSITY FOR THE WORK IS IMPERATIVE. 








The Cornice Work Manual, one of the series of 
manuals issued by THE AMERI¢AN ARTISAN of this city, 
has just made its appearance. It is a full and sys- 
tematic exposition of cornice work in all its branches, 
and is compiled from the files of THz AwmERIcAN 
ARTISAN by Sidney P. Johnston. It will prove an in- 
valuable work for all in anyway interested in the 
practical working of steel metal. The worker in 
sheet metal is constantly extending and increasing his 
field, while the worker im wood is correspondingly less 
in evidence. The necessity for such a work as the 
above is therefore quite imperative, as the only work 
of the kind was published about a score of years ago 
and is of course quite behind the requirements of the 
present.—Mida’s Criterion, Feb. 3. 





DESERVES A LARGE SALE. 





Orlo Dobson, Coldwater, Mich., writes Feb. 5: 

‘‘A copy of Cornice Work Manual reached me a 
few days ago, and I write to congratulate you upon 
the successful completion of a work which it seems to 
me must be of great value to artisans in the lines of 
work for which it is intended. 

Not only does is seem to be a valuable work, but 
is written in a style that does not require the assist- 
ance of a college professor to interpret. 

One of the greatest aids in solving the labor 
problem is, in my opinion, the improvement of the 

laborer intellectually. The workman who is tem- 





perate, intelligent, industrious and a master of his 
trade seldom is required to spend time in hunting for 
@ job, and in placing such works as this upon the 
market fou are aiding the artisans to become more 
proficient, more artistic in their work, and I trust 
they will not fail to take advantage of the opportunities 
offered them. 
The book deserves a large sale.’’ 


A TIMELY BOOK. 








‘The Cornice Work Manual,” an exposition of cor- 
nice work in all its branches, for the benefit of those 
interested in the practical working of sheet metal, 
has just been compiled by Sidney P. Jobnston, and is 
issued by THz AmERICAN ARTISAN Press, Chicago. It 
isa cloth bound work of 234 pages, printed in large 
clean type and profusely illustrated. In these days 
when metal work is rapidly displacing wood in con- 
struction, u text book of this kind is timely.’"—Iron & 
Steel, Feb, 3, 1900. 


HAS ALREADY PUT IT TO USE. 

W. L. Eriksen, Joliet, Ill., writes Feb. 5: 

“I have with pleasure received your Cornice 
Work Manual, which I consider one of the best of 
works on this line; it is full of information that any 
one in the tinning business, where it would be a very 
help:ul work to have to turn to for help. 

It also would be helpful for old-time cutters, as 
there is new idea that he may not have. Take it in 
all it is avery complete book to have on this line of 
work, I have already put it to use.” 








WILL BE WELCOMED BY THE CRAPT. 





‘‘Within the pages of this valuable publication 
are described and illustrated the construction of sheet 
metal wom for buildings, rules for cutting, fitting 
and placing in position cornices and sheet metal orna- 
mentation, Metal is being substituted for wood in 
building construction more and more each succeeding 
year; hence the field of the metal worker is widening 
in proportion. The practical information contained in 
this book will be welcomed by the craft,”—The Amer- 
ican Contractor, Feb. 3rd. 





FIRST WORK OF KIND IN SEVERAL YEARS. 





‘‘Hide and Leather has received an advance copy 
of ‘‘The Cornice Work Manual,” an exposition of cor- 
nice work in all its branches. The publishers state 
that it is the first work of this character which has 
appeared for several years, and will be found valuable 
for all in any way interested in the practical working 
of sheet metal.’”-—Hide and Leather, Feb. 3rd. 
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Trade Report. 





BRADSTREET’S ON IRON AND STEEL SITUA- 
TION. 





The editor of Bradstreet’s, New York, telegraphs 
this advance report of the iron and steel market, 
which wili appear in Bradstreet’s of Feb. 10: 


‘Iron prices vary with the market reporting, 
but no widespread weakness is yet noted. Some con- 
cessions notable by a prominent southern furnace are 
reported at Birmingham. Some export business is 
reported done at a shading by an eastern furnace, 
Strength of quotations in fact grows as the interior is 
approached, the most firmness being noted at Chicago. 
Any further reaction in southern pig prices is ex- 
pected to develop a good export demand, the margin of 
price differences now being very small. The 
scarcity of European supplies is in fact a speculating 
possibility of no small account in case of a 
decided weakenlng of domestic quotations, A further 
gain in blast furnace capacity is noted, Current pro- 
duction is now little below16,000,000 yearly, and some 
increase on stocks is shown. Considerable business 
could be done at the west in rails at a concession of $1 
per ton, but the active buying of old rails is taken to 
mean that no weakening will occur. Steel plates have 
again lost the strength displayed some weeks since, 
Copper is steady and tin is again higher on a specula- 
tive advauce in London.” 





ROGERS, BROWN & CO, ON IRON AND STEEL. 


Rogers, Brown & Co., Cincinnati, Ohio, transmit‘ 


us the following advance resume of their report on 
the pig-iron market, which will appear in their week- 
ly market report for Feb. 10. 

“The principal feature of the past week has been 
the extreme urgency on the part of consumers to have 
iron sent forward on existing contracts. The furnace 
companies are more occupied now in trying to satisfy 
those to whom iron was sold months ago, than in at- 
tempting to get new contracts. The output of fur- 
naces on foundry iron has in general been very disap- 
pointing. Many of them have been unable to get 
sufficient supply of fuel and have either been blowing 
light or have been obliged to bank temporarily. The 
consequence is that the products has been irregular, 
ranging from high silicon to mottled grades without 
a due proportion of No, 1 and 2 Fdy. and soft irons. 
The Coke Companies who have a surplus of furnace 
coke to sell have been pushing up prices and the mar- 
gin of profits for iron producers is no where near the 
figure that is generally supposed. 

The impression seems tobe gaining ground among 
buyers that it is not reasonable to expect a decline in 
ptices during the continuance of present conditions, 
and some of those who have been testing the market 


have purchased round Jots for scattered delivery at : 


best quotations obtainable. No. 2 Fdy. is especially 
scarce and those wishing to buy Basic iron find there 





are practically no sellers who will guarantee stated 
deliveries. 

Those who have been counting on the furnaces re- 
cently started in the south, producing iron sufficient 
to relieve the situation have been disappointed, 

The Car Companies and malleable concerns are 
greatly inconvenienced by the inability of furnaces to 
ship promptly and the output of some of them is cur- 
tailed in consequence. 

There is a disposition still manifest on the part of 
many buyers to stay out of the market as long as they 
can, and if, as usually happens, they come in to cover 
their requirements at about the same time, there is a 
possibility that the demand will push quotations 
higher, at least temporarily.”’ 





WIRE NAILS. — 
Single carload lots of wire nails aae quoted at 
$3.53 Chicago, with 10c advance for small lots from 
stock. 





CUT NAILS. 
Cut nails are now quoted at $2.73 in carload and 
$2.90 in small lots. 





BARB WIRE. 
Plain annealed wire in single carload lots is $3.38, 
In small lots it ys $3.48. Painted barb wire is $3.98 
in carload and $4.08 in small lots. Galvanized barb 
wire is $4,13 in carload and $4.23 in small lots. 





WIRE ROPE. 
_ The discount on wire rope is now 20 per cent in- 
stead of 30 per cent as heretofore. 





SHOT. 


Shot manufacturers advanced prices 5 cents a bag 
on Feb. 5th. Prices are now as follows: Drop shot 
sizes smaller than B $1.52 per 25 lb. bag; sizes B and 
larger $1.77 per 25 lb. bag. Buck shot per 25 lb. bag 
$1.77. Chilled shot per 25 lb. bag $1.77. Dust 
shot per 25 lb. bag $3.10. 





BARS. 

The demand is excellent, although mostly for com- 
paratively small lots, There were several quite good 
sized contracts closed last week, however, and further 
large business is in sight, The market is unchanged 
at 2.30c for iron and 2.35c for soft steel, half extras, 


Chicago. 





BILLETS AND RODS. 

There is a considerable demand for both billets 
and rods, but all the business placed here is taken by 
mills farther East, as the local mills are practically out 
of the market. Bessemer billets are quoted at $35 
and sheet bars at $36, Pittsburg, with $2 added for 
Chicago delivery. Open-hearth rods are quoted at $65 
and Bessemer at $55, by Central Western mills. 
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oo 0600 60neDeGee sececcces IC x28 14 75 
Quotations eg h ies Lt nclivewoea ; — 
. ° cn ere *§ or} . a UI os 0s 0 00s0s ones sade 00 setees 
oe SS paleo = IX 2x98 I7 5 | fteee Primers...............--.. 
METALS. SCout Goss 78 00 | Winchester Primers 
WELSH BRIGHT PLATES. ER cos sed cae cane sae an28 10 80 — 
Per Box | Smet... cece ceec cece seers 200 lb 20x28 10 25 eters & King Empty Paper Shae, 10 and 
10x14 $8 25 12 gauge. Quickshot & League........ &10% 
10 00 —_— Peters King Empty Paper “Shelis, i ie 
2x12 3 25 P gauge. — y rey League... ....+ss- 
ing Victor Nitro She Pee 
: 8 25 PIG IRON. Peters & King Loaded Sheus, Pe ae 
‘CALLAND, 10 00 | Lake Sup. Charcoal PLeague and DT | satadenconnn 
Muy i m0 any ky =e Se ppapaempatatie = i ae » Pree ies yuer & Loaded Shelis with 
news tan aeiedin ; mokeless Cea 
EQUAL...... 18 00 sane goxke raz Bho. 3... 24 50@ 25 00 | U. M. C. NewClub, 16 gauge............. pelt 
16 25 | Locel Scotch Fi ° : 24 00@ 2450 | U. M.C. NewClub 10 & 12 2 gauge nertere 33% & og 
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5 eee 4x20 Southern No. 2 Soft............ 22 2300 | W + ~ ped Reign ‘stein 
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— a ~~ i a) 4 4 U. 5 ae Shells, Black ...... 
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oker, full weight...............- IC 20x28 $i1 emer neces + ee sees 
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ie) (tissue, ‘in wie See attn., Wis ons ocndce cics cove ucegetes $7 50 AUGER: - 
fare’ (Cailand grade)...» 16 20x28 15 50 Sen. mem 
“One® ene grade < cabeies 1X 20x28 18 50 COPPER Snell’s Boring Machine Augers......... 60& 10856 
“Ollie” (Lisvane grade) .5couahi. og 20x28 8 14 50 - Snell’s Car Bits, 12-inch twist............ .50& 108 
“Nettie” Calon ae ~~ nen eeeeeees BT HY so ict ce wanes tig batvese dbbbes voce base, 20%c pee gd Pattern Auger Bits.. +o +++ 5OG108 
“Nets” (Aliana grad IC 0x28 3 my Jennings Augers and aE 25& 108 
wNetti ray Rt de ceva X 20x28 16 00 ; ae Augers L’Hommedieu Bits............... 158 
Palma Tissue Packed seve eens sshd QO IE $7 PEMD onscaoves verse cenees suse esssenecnss engais 
Frorence Calland rade reste eaee es x20 IX 9 80 DE WE c 0008 0 cased bods connboneosgees ad 60& 108 
lorence inaivdws cee 14x20 IX 8 
Violet Calland Grade.............. 1x30 IC 610 HARDWARE. wes 
Violet Calland Grade... ........... 14x20 IX 725 — Brad, hendied age raratos ip ves per gr. $6 00 
° rad, shouldered, assorted 1 to 4. .... 2 00 
— QUOTATIONS. Brad, shouldered, assorted 1 to 6...... } os 2 50 
AMERICAN TERNE prego (The quotations given below represent the bes. meatier sertoesteer esr eres ra. 8 hy 
Osborn’s G'n’t’d Old Style 20x28 $17 75 current hardware prices. They are not given No. 1, Scratch, handled............ 7 ‘per gr, 43 
Qoborn's ag Style 20 75 as manufacturers’ prices, and manufacturers No. 5, Scratch, GREE 0 oo c-cccces cocseed per gr. 7 20 
Golden Star Old Style... 1X dads 19 3 See See tres. Mee BEAMS—SCALE. 
Osborn's Old Method. , — 2n28 16 00 ufacturers sometimes name higher figures than 
Osborn's Gu Mone... 20x28 18 50 | those quoted for goods; they are not always Scale Beams, List Jan. 12, 82............. 
C 20x28 15 25 | selling at the price quoted, but goods are bring PERRET bess o> bo%s snetenne sore sense 
20x28 17 7 call chatedsunartated nog apne BY PLS. 8 Wao... esse seve cereereern aces ener es 
20x28 1650 | Urers and jobbers.) BELLS 
= “ S ES ES Set 605 
20x28 18 50 SE . s5 oa. ooeesishaeuntee hdesth teeteathie 708 
20x28 16 00 AMMUNITION 
20x28 12 % BELLOWS 
20x28 10 20 CAPS, PERCUSSION—per 1000— pa dit anna eenvunnetiinttosseneeeceeeth 708 
20x28 BOG, OF UM. ee cece cee eeettet wnweee = 
Ic 2x38 10 0 vs wremenpeest, iin + nhs whidk-niee es kacsee cee I i a 8 ce res —— at 
n° ee. Taylor's Old Style....... IC 20x28 18 00 SU TET belisns owas obec tit eseccenteanie oe 
W. & G. Taylor's Old Style.....-1X 20x38 20 50 BIT STOCK DRILLS. 
Balm’s New Method” 207721 bonds 19 30 Canrasbens. shi igs SEI T0179 lk SAE aaa 
“Illinois Old Method”...........1C 20x28 18 00 
“linois Old Method.<°°.°°°.---1X xB 90 90 | peters Rim Fire Cartridgell ooo 5089s BLOCKS. 
“Crown Old Style .....-...++++++- eters Cent Fire, Pistol an Sa -25&3% | Common Wooden,,.........-..-seseccees 60& 10&! 
“Crown Old Style”.......... +++ i ae = = 4 F — Fire, Military and Sporting. 54 Eddy Steel Tackle Blocks...... vr ate 
1X 20x28 1650 | Peters "Bleak Cariridges, except 8 and $5. 
.-IC 20x28 18 25 an additional 10* foo shots dtvevant. aanmee 
--1C 20x28 12 25 Peters Blank Cartridges, = eins a. goat $1 75 2 
..1C 20x28 1200 | Peters Blank Cartridges, 82 cal........., 3 50 2s CARRIAGE, BAGIENE, SUC, 
20x28 1150 | Peters B B Caps, Round ball................ $1 18 , 
C 2x28 12 25 | Peters BB Caps. Conical bali. ....000......, 190 | Common, list Jan. 90, '05....... por seen aad 
2x8 11.00 | U.M.C. Rim Fire Cartridges; | -..0.... BORE | Ree ae Hist Jan, 80, "9 tno. e eee 
- toland Rifle, ””’a5&@a¢ | Bolt Ends, list Jan. 80, °05..............000, 
N. & G. Taylor Oe « 20x28 u 4 Winchgeter * Gent. Fire, Military and oT ages Machine, list Sept. 20, '99............0. 0004 40&7%4 
Merchant's Old Method comet ee re An ee GR. C6 covrcS decan bec ce 606 code &aa 
Merchant's Old Method. ........ 1X 2oxos °a0 78 ULM us ¢€ eer Soi $8 cal... --B0-10-104 Suns elton 
Merchant’ ae oa aseirliaaen IC 20x28 1675 U M.C.BB Caps, Round Ball ..$1 75..25&108 | Ives’ Patent Door . oes ceeeee coon oe OOS 
nto Rowing 8 ca! IX 20x28 1975 U.M.C. B B Caps, Conical Ball. iced $2 00 net | Wrought Barrel, Standard list..... .......... 4 
-eeeveeelC 20x28 1575 U.M.C. Rim Fire Shot Ctgs .. es +++ 0815&3¢ | Wrought Flush.. evee 408109 
aE 1X 20x28 1875 U.M.C. Cent. “ ole 2%&10&34 | Wrought Square, Standard list.. ie seni 
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STOVE AND PLOW. 


=. list “August 27, 1808... wandeapijaies 


TIRE. 


Common, list February 28, 1883 


BORING MACHINES. 


Jennings Upright without Augers 


BRACES. 


Sommnen Bali, American 
Fray’s Genuine Spofford’s. 
Fray’s No. 307 to 

Fray’s No. 508 to 522 


BRACKETS. 


Cast Iron Plain 
Wrought Steel 
Bradley’s 


Bright Butts, Nos, 800, 802, 804, 806, 808, 810, 
4, 816, 818, 820, 854 
Bright Butts Butts, Nos. $26, 828, 820. 880, 882, 434, 
840, 842, 848, 844, 845, 846, $48... ... 70858 
Baght By Butts, Nos. 822, 822% 823, 823 
J i. Nos 700, 701, 
, 706, 707, 708, 709, 710, 711, 
730, 731. 


CASTERS. 


Martin’s Patent (Phoenix).: 


CEMENT. 
aneoge Furnace Cement, 5 and 10 ]b. cans, 


No. 25 Adjustable 
Carriage Makers’ 

COFFEE MILLS. 
Enterprise Mfg. Co., list Jan. 17, 93..... 
a ne 


DOG COLLARS. 


Pope & Stevens’ List: 
rass ({u!l assortment)............. net prices 


DOOR CHECKS. 


DRILLS AND DRILL STOCKS. 


commen bg dj Drill 

Bench tea 

Blacksmith's Self feeding “—- 
Breast, Millers Falls, eac 


Goodell Automatic Drills... [$12 06 to $15 00 





FASTENERS, BLIND. 
Zimmerman’s 


FAUCETS. 
B. & L. B.Co. 
Redlich’s Wood Faucets. 


Metal Key 


Self Measuring: 
Enterprise, per doz. $36 00 


FILES—Domestic. 


Best Brands, list Nov. 1, 99...... 
Good Brands, list Nov. 1, ’99 


Imported. 
Stuns list, 25¢ 


FORKS AND HOES. 
(Steel Goods Association, List Aug. 1, ’99.) 


Coke gee Cottonseed Forks.. ads 

Coal Forks. ere, * 

Barn or Ice Forks... ls oh ohh eenehiameie 
Beet Forks.. 

Ballast or Stone F orks.. 

Tanners’ Forks.. , 

Shavi 


Heavy Mill, Manure or Street Forks. 

Steel Tar or Asphalt Rakes 

Tee Tine Hay Forks, Standard $i “654 
wo ay Forks, Standar ze. 

Three Tine Hay Forks, Standard Size. . "WOKI56 
Four Tine Hay Fork Standard Size 

socket Four Tine Hav Forks 
socket Four Tine peanare Forks 10% 
socket Four Tine S pa ading Forks, W&5&5&2 gh 
Three Tine Hay Header and Baler ore 


67 

Four Tine Hay Header and Sealer Forks 

Grain or Barley Forke,.. aces dank Mahal 

Four Tine Manure Forks. ; 

Five & 4 ae Manure Forks 

Spadi 

Potato 

Stone Pie orks... 

Garden Hoes 

Meadow loeg Rhode, ‘Island Hoes.. 
Sunbeam Meadow 

Mortar and Street a os padded 

Planter Hoes, Regular Pattern. 

Tobacco Hoes 

Cotton Hoes 

Rough Finish Shank Cotton Hoes ..... 

Cotton Chopper Hoes 

Ladies’ Cotton Hoes 

Malleable Rakes 60&1 

Toy Ladies’ and Boys’ Hoes 70a 10t0708108 

Weeding Hoes and Rakes 70to70& 


3) 





ennyp 




















Steel Garden Rakes sisi was. 
Turf Edgers ........ mas 





oes 
Laid Steel Edge Hoes........... 


eee 


Marki 
Stanley 


, Mortise 60% 
.&L. “Co. s ‘Butt & Rabbet Gauge. Net 


GIMLETS. 
Satie, heacapy same. 


Spike, 


ee a 
per gr. ; " 


"5 00@ 5 2% 
GLUE POTS. 


Enameled......... 


Martin’s Liquid, List 
Martin’s Liquid, List................ 30% off List 
Martin’s Liquid, List.. ..80% off List 


GRANITE AND AGATE WARE. 


Fraser’s 
Baum’s Castorine..... 


GRINDSTONE FIXTURES. 


Stowell’s .. teseschaslee cou 
Reading Kiardware Co. 
Sargent’s Patent 





HAMMERS. 


**Artisan’s Choice,” A. E. Nail 
Engineer’s and B. S. Hand 
Machinist’s Hammers 

Bell Face, A. E. Nail 


HANGERS. 


BARN DOOR. 


Mann ; 
Underhiii’s. 

C. Hammond & Son.. 
Fayette R. Plumb 


HAY AND STRAW KNIVES 


Blizzard 
Lightning 
HINGES. 
Light Strap Hinges, No. 800.. 
nee Strap Hinges, No. 808... 
Light T t Htinges. 2. = 
Heavy 
Extra 7, Hinges, No. 801 No. wen 
Long Chest Hinges. - me. 
Be Hasps, No. = 
Hinges, No, 81 én ohoet 
Crate Hasps, Single Swivel, “No. aii. BETO Oe 
HOLLOWWARE. 


Stove Hollowware Ground 
Stove Hollowware Unground 
Maslin Kettles 


IRONS—SAD AND POLISHING. 
Mrs. Potts’ No. 50.... 


Mrs. Potts’ No. 60............. 
Mrs. Potts’ No. 65........ 





Standard Lis 


KNOBS. 


Base, 7 » Birch Bates tip, 7gP.. os tor 185 
Door, Mineral. doz. 85c 
Door, Por. Jap’d. doz. ise 


LADLES. 


Reading. . sdbinc oc puibwladeoanebe ..Net 
Sargent’s. FER bw eVelwes .. Net 


LANTERNS-—TUBULAR, 
No.0. Berger’s ‘“‘Bail Ly = P 


oz $9 so 
>. a. Bergers “Bail ener 


i ‘Gat 
. doz 10 50 
No. “2. oe. “Bail “Pies 


No. 0. Berger’s Dash Board, Jap- 

anned, Plain Globe......per doz 13 00 

No. 0. a ite Dash Board, Jap- 
per doz 13 50 
No.2 2. Berger’s Dask Board, Jap- 
anned, Plain Globe....per ad 17 00 
2 2. 2. Berger's Dashboard, 
ull’s Eye....per da 17 50) 


BULL’S EYE POLICE. 
2%-inch flash light per doz $3 
8-inch flash light perdoz 4 


2%-inch a sebvesescoosvoudaael 
8-inch regular. CPR 9 


LEMON SQUEEZERS. 
fommen, Be gr., No. 0, $5.00; No. 1, 
moe 1, 





Were. 
Wood, Sealine Lined, 


Tinned Iron 
fron, Porcelain Lines 
enni: ngs’ seein tite 
ing... si'camioes é 


MALLETS. 


Fiber Hea@ Stearns........... 
Hick 
oe 
Tienere, “Hickory and Applewood, 
per doz 75c@$1 50 


MATTOCKS. 
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NAIL PULLERS. 
Giant, No, 1, per doz., $9 00; No. 2, $8 00..... Net 


NAIL SETS. 
Cn cpdnt wantecvesd tes per gross, $8 $8 S 
EE ee: on gross, 8 


Cannon’s Diamond Point ... per gross, $9 Net 
NUT CRACKERS. 





IT MN cane hocapsmesecenansescescpng $1 50 
OILERS 

Pad a a 

Malicable Hammers. : eve S56 
Malleable Hammers. Old pat., same list....... Net 

PADLOCKS. 
nn ae canoes tp tan 70 
Seat Wit ee ee Sr eee 70 
PLANES. 
woop. 
ett See. 35 cdc dick ote 6360 vcddaw and 408 
Bench, 2d qualit pitip ab nabuee Ws deeive teks alee 
Bailey, SR & L Co .... 1. eee eee ee cesee eee 50& 10% 
cas ee bb Sones 6055s ocesescéuqu edge eaiedl 854 
IRON, 
ois din dk ess cbspeiecatSiabds 50&10&10& 108 
SNOW we ae rawews« a 60&108 
PLIERS AND NIPPERS. 
Duthon’s Paes .vsics o 00008 csshivovese Net Prices 
PLUMBS AND LEVELS. 

ES, oe AZ Vids ch ne 0cdebuces eb ames W0to70& 10K 
PE acddherels atlas vehsctichncdbiantbap gen 60% 
POACHERS. 

Buffalo Steam Egg No.1, per doz......$7 20, 50% 
POLISH, 

POLISH—METAL. 

U. S. Metal Polish Paste, 3 oz. boxes, 

doz. 50c r gr. $4.50 Alb woxes, per doz. 

$1.25;1 i 5 A Sebentanetebn aces $225 
VU. a Liquid, 8 oz. A per doz. $1.25; 
Barkespers Hriead “Metai Polish, per doz. 

GE. Fic POE GE, 05:00:0005 Koes ceccccee cece cccees 18 00 
Universnt. Paste, D OR DORI sods. tc cove cece ccvege 608 
Burnishine Liquid 5 Ib..........--- 2.0005 16 00 

POLISH—STOVE. 
OIE a Fie deties sca cbviestetees per gross, $5 75 
Dixon’s Plumbago.. acieeas - per  6%c 


POPPERS, CORN. 
Round or Square, 1 qt. -.- per doz., 80@85 











uare, 1% qt.......... .- per doz. -» $1 00 
—! _f te -++«+-perdoz., 1 20 
POST HOLE AUGERS AND DIGGERS. 
Iwan’s Patent Post Hole Auger................ 40c 

Eureka Perfection Post Hole Digger, per 
lnnct bb cteee hese adene POPE CIE De. Pees? $10 00 
I 5.06 catced cbigetebde net wedéied per doz., 9 00 
POWDER. 
IN CANISTERS. 
Duck 1m each ec dhhiaty «ane ioapiansontenngnened 45c 
Fine §: UT A. de in ud-coae bes stgunaie T5c 
Rifle, 1m oa MOE EET, SRR eee: 
IN KEGS. 
Duck, 646 kegs........000scccerccscccssseees $2 50 
Rifle, 6% kegs.. 13 
ih BEE MER on cvncnatvovesscpueesouneeghas 2 25 
Dy BOND Nic. ncc 060s ovccescrses severe weceds 400 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co..............++++/ 254 
PULLEYS. 
Hay Fork, Swivel, or SelEE ye, doz...$1 75@$2 75 
Hot House, ofan Eine wbnees shonbene'opetgedeben 508 
Japanned Cloth 4 héed:tc 680s 0se06e of OREN 50% 
Joo eneed siden. rrrrrrrrrrrrrrer ss 
I iekals sasces ibh6 dina Civasipd 50& 105 
Sash ( (Auger Mortise): 
Common Sense, 1% in....--........+ per doz., 19c 
Commie Gemee, BUR. «0 cdcccccccccececds covcced 
BERR GEIO . 6.00 60 vtec cesvcscccecqcedecs 17c,; 2 in., 22c 
SASH PULLEYS. 
Fox No. 3 or No. 1% ‘he wheel.......... 25c per doz 
Fox No. 9, 1% wheel...............+.+- 20c per doz 
Extra for plated Finish............... 25c per doz 
Extra for Anti-Friction Bronze 
ins bbb tes nth dbotensed -++++10c per doz 
RAZORS 
Fox Razors No. 42..........se0- per dozen $20 00 
= . | SR oestdrw ” eee 
= “ §82....(Platina) “* ° 24 00 
Discount 40% 
REGee ne: 


ARO Ree EEE eee eee e eee eee eee ee 


NEE s ckvep a cabiset sted cessor sicdeigeial.cve cd 
Bronzed Finishes in Imitation of Gold, Silver, 
Gopper or B DP DOORN si ve cbiddcdc oswe ce cecedscs 304 
DO ce sb sshiilatnee cobe aces eee 30& 108 
Electro-Fiated in ereees am, renee or 
Oxydized Silver. 
White Porcelain. . ecdcedehene 
Solid Brass and roase Metai.. blades 








RIVETS AND BURRS. 


ROOFING SUPPLIES. 
EAVE TROUGH 


Perfection” Galvanized Eave Trough.. .75&2%< 
Eclipse” Galvanized Eave Trough...... 5&2 
DesteB Bead Galvanized Slip-Joint Eave 


ARNT A sen shane <b ntpssis guns vedd nate 2 
"cad Galvanized Lap-Joint Eave - 
RRM TE ees of T5&248 
GUTTERS. 
Roof Gutters, Galvanized......... T5& 24 4@75& 54 
PIPE. 


Plain Round Pipe, Galvanized, Nested 60&20&5¢ 
Plain Round Pipe, Galvanized, Un- 
SNE ey eghidw< sees vous Gelh woes odes HO&WK244 


VALLEYS. 


Valleys, in Rolls, IC and 1X Terne..... Net Prices 
Valleys, in Sheets, IC and IX Terne..,Net Prices 


HOOKS. 

Flashing Hooks.. «++ ++ $1.10 doz. 
Wrought Conductor Hooks .............. ....608 
CUT-OFFS. 

IIIS tink'S sn on endus Spaheamiehnetninesmnad 605 
ES ESE i AS Ee Ra AP 10&10¢ 
Acme Tin.. aheindie.ae tbe eiaiieas bob caneee 

ERENIEE TNR dc. c... davtdedeccet cel cteteces 


EAVE TROUGH HANGERS. 


Eave Jrough Hangers, Single and Double 


Me lc~-<22.006e modammineisentinee< 10% 
Eave “pimps Hangers, Single and Double 
BNE, WEIR e 0 0000 cadens oes ccepn inthe sis duan 1 
ELBOWS. 


One Piece _fendactor Elbows, Gaivanized, 
I nn. cca wonk coos hesaeta bbbs codi 
Adjostable'? SL. Midas cba deat nedmblody alas Sos 








I i aoiy Parced Rook endo Senge’ 1 00 Roll 
mperia y Tarr oofing, com- 
Sous 7 ened dehdes casudatsipddan ene een 
ROPE. 
Manila, 7-16 inch diameter and larger,...... 
bare eh Geananenee ee. coqsce ets esenened per 1b%c 
Sentia, ated cabdewdasatinontael perlb 15%c 
Manila, SF S| aa perlb 16 c 
Sisal, 7-16 in and larger.............. perlb 10%c 
ines: cede nace pads cusbaaes perlb 11Xc 
Sisal re ne: perlb 11%c 
Sisal; Medium Lath Yarn............ perlb 10X%c 
RULES. 
pusweed .. 7 &10& 106 
we in's Steel... .... .... sss+ccee cece ce 2s. /SO8C108 
SASH LOCKS 
Nos asi ain nea sies Geontne’ 60@60& 54 
NSS rr re Net 
Payson’s Signal, (new list................+.6+ Net 
SAWS. 
nn cn cen gamenitscc.ccnteé canmen Net 
BE ann 35s ap adnoedegades cece ante bc Net 
EINER «0000s cchued ages caghiee Gul Net 
Atkins’ Mulay, Mili BE Boe cence case evens 408 
Atkins’ One-Man Saw...............ceceeeeeee Net 
Atkins’ Circular Solid and Inserted tooth...... 50s 
Atkins’ Bands over2in wide.........---...... 60s 
Atkins’ Bands under 2 in. wide............ 50& 108 
Atkins’ Mill, Mulay and Drag................-- 50s 
i 0, 00 onan cedndsecnctieach shee 40% 
cite 40&108 
4tkins’ Narrow Cross Cuts............0+secees 40% 
Atkins’ Wood Saws and Blades............ 40&108 
Atkine’ Hand Saws...... 2.00. csscceccccee 40& 108 


— Butcher Saws, Compass and Key- 

Bactinds ctctbeguhe esos yesctes cosnse décnet 
Disston Circular Solid and Inserted Tooth....50¢ 
ND EI nanan a jd Dice 56000668 06 680k Net 
Disston Narrow Cross Cuts............-+0+.00- 
Disston Mulay, Mill and Drag 
Disston Framed Woodsaws 
Disston Woodsaw Blades.. 






Disston Woodsaw Rods............-+s00+ scenes 254 

Digston | Handsaws, Nos. 12, 99, 9, 16, D100, 

Disston Handeaws, Nos. 7, 8........-..........308 

Disston _omeese, Mayol, G06. .<000 0000 sees oe 258 

Disston Butcher Saws and Blades.............- 354 
SCREWS. 


BENCH AND HAND. 


Bench, Iron.. ees tebe ..per doz 60s 
Bench, Wood, Beech............-.- per doz., vac ° 
DE, PU cncdadvec cccosecses cvcvesitesensé 



























































































COACH, LAG AND HAND RAIL, 
Coach and Lag, Gimlet Point, list Sept. 20, 
Hand Rai. j list Jan. ‘1, Se se 
JACK SCREWS. 
ID ibis Kahin bas Foss edkot cs cbhé vic ccc 
woop. 
MANUFACTURERS’ CIRCULAR PRICES. 


New List. 
Flat Head Iron.. ‘ 
Round and Oval Head Tron. 
Fiat Head Brass.. ‘ 
Round and Oval Head Bras saien 
PE I INNO ng 5's 0 000 cee seve cncdsy 





SHINGLES, METALLIC. 
Eastlake I. C. Tin Shingles, painted, pr sq. 


Eastlake I. C. Tin Shingles, galvanized, pr 
square 

Octagon Fiuted 1. C. Tin Shingles, painted, 
ST ET ocin 0c codunntiintttnanadn chapanna 

= Fluted i. C: Tin chlagies, guven- 


per square,...... ---- $7 25 
SIFTERS 
E clipse Gogl cbdapon cb $0bEE 0 000 0h Keds 66 per gr $15 00 
Hunter’s Genuine.................... per gr $16 00 
SLATE. 
GENUINE NO. 1 BANGOR. 
eae 20x10 
—_ $3 50 per sq. a4 $4 50 per sq. 
22x11 16x 8 


Tsx12 

x 16x10 

16x12 }$3 75 per sq. 16x 9 i $4 25 per sq. 
14x10 


fp } $8 25 per sq. 


GENUINE NO. 1 BANGOR RIBBON. 


24x14 20x10 

24x12 , $80 persq. 18510 

a Hw ° $3 50 per sq. 

lx 8 ($8 Bpersa. ihr 

l4x 7 

SOLDERING FURNACES. 

No. 8 Gems tin reservoir. . reyes 

No. 6 Gems copper SUUINE c cc.céeteceecness 8 50 

a ne asia ated nde ina cone 823 

Clayton & Lambert No. 1 Fire-Pot.......... 6 00 

Clayton & Lambert's Special Fire-Fot...... 450 

SPRINGS, DOOR. 

Star (Coil TE. Sheds cektin nde inenednns 

Torrey’s Rod 39 in.......... Per doz. $1 1061 as 

Ip is c<ohaccnssene thneentdaeeeses 

STAPLES 
NE | a o0'6s S0é0 ode cerastoneane per Ib., 12c. 
Poultry Netting. .........-.....0.+++- per Ib., 6%c. 
STOVE PUTTY. 
5, 10 & 25 pound Cans.-.........-+-s000s per Ib., 
100 pound Kegs.... .....-.cesseseseees per lb., ime 
TWINE. 

Flax Twine— BC B 
No. 9, % and % lb. Balls............ 20c. 24c 
No, 12, % and % Ib. Balls........... 17c. 20c 
No. 16, and % Ib. Balls........... ldc. 17c 
ag ang 1 P- Bells Randle hs l4c. 17c 

No. 86, % and % |b Balls........... 13c, l6c 

Chalk Line, Cotton, a Baiis padaheens ode 18@20c 

Cotton Lay ing, 5 alls to Ib.. .. «16 to 2c 

2Pl y. Hemp, E and % lb. Balls (Spring 
in dit cncemananet whhocans¢+en eegnee 12@15c 

3-Ply oy EE ede eran ecnwe 12@15c 
3-Ply Hem RE I cr ga 

2,3, 4and ieee Jute, Ti Mess sesceagaad oped 


Mason Line Linen, % Balls... ... 
abe a Mattress, ¥% and % lb. Balls.. 





WASHERS. 
Size bolt........ 5-16 i My % % 
Washers........ $700 $650 $400 $440 $400 


Inlots less than one keg add Xc per lb; 5-lb. 


‘boxes add %c to list. 


WIRE CLOTH AND NETTING. 


Galvanized Wire Netting.. ee 
Painted Screen Cloth, per Naan a $1 50 


WIRE AND WIRE GOODS. 
Market: 


Broken Ann, Nos.0 to 18 ............. 60@60& 108 
“op’d, Nos. 0 to 18 .............. .50-10@50-10&5¢ 
Galvanized, Nos. 0 to 18 .... 0... .0++ sees cesess Ne 
Tinned list, Nos. 0 to 18........... SO&l0@60&154 
Annealed wire, om spools .... ......-.eseeeeeees 
SF errr Ss 
Copper, list Feb, 26, 06... ...... cee cece er eene Of 
WRENCHES. 
BTRRIAEIOR 6 6 0.2 0:00 0000000008 6000 0000 sees 00 ese 708 
Acme Bright . 5 Owe ene ener obeees cotbeges 
he ARG ASSES 5 aaa 
Coe’s Genuine ................---....S8K&10GS 
SINE onde. nce cadcen ostuncteesd intaes 60&108 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. 




















Wanted—To sell half interest in a well estab- 
lished heati and hardware busines. Good 
trade. None but hustlers need reply. Tinner 
refered. Partner deceased, reason for selling. 
nvoice and full particulars had by writing. Ad. 
dress Box 379 Bunker Hill, Ill 6 


For Sale—A clean stock of hardware, stoves, 
tinware and tin shop, in one of the best towns in 
Southern Wis ; stock and tools will invoice about 
$2,700. Address H.S. T., care of THe AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 7 


Wanted - Good clean hardware stock of $2.000 
to $3,000, Minn, No. Dak. or S. Dak. or Wis. 

referred, F.M. Crum, Box 215, Owatonna, 

inn 4 

Wanted to trade—A desirable residence prop- 
erty on one of the principal streets in Evanston, 
lll., for a clean stock of hardware. Iowa pre- 
ferred. Address ‘*Property,’”’ care THE AMERI- 
CAN ARTISAN, 69 Desthern St., Chicago, Ill. 


Wanted—To buy hardware stock $2,000 to $3.009 
or good location for new stock; raska lowa 
or Minn. preferred. Address K. K., care THE 
meee ARTISAN, 68 Dearborn St., ee, 














For Sale—Hardware stove, tinner’s tools and 
dwelling house in connection; reasons for soling 
unable to run the business as partner has retired. 
yin . a about $1200. AddressP. O. Box = 

aura, O. 


Wanted—Young man as entry and invoice 
clerk. One who had experience in the office of a 
manufacturer of steel roofing and eaves trough. 
State age. salary expected and the name of for- 
mer employer. Address “E,” care of THE 
ppeuascan RTISAN, 69 Dearborn St., Chicago, 





Wanted—A man experienced in the manufac- 
ture ot four-pieced stove pipe elbows. One pre- 
ferred who can take charge of such work. State 
salary expected. Address “E.”’ care of THE 
fumes ARTISAN, 69 Dearborn St., Chicago, 





Wanted—A bicycle repair man and _ tinner. 
Must be Al on bicycle work, and able to do all 
common tin work, including furnace work. Will 
be expected to clerk in store part of time. State 
— for a steady ——_ and give references. 
Address B., care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, III. 5 


Wanted-—-Salesmen everywhere to sell tin plates 
and metals on commission. Good House. Ad- 
dress * Box 34,’”’ careot THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 5 








$20 acres to exchange for stock Of hardware or 


ood equity, or guod patent; when answeri ive 
fall particulars. Address Box 446. Dwight, flis. 8 


For Sale—Hardware, tin and stove store located 
in southern Qhio: No other tin shop in town, 
sales run from twelve to fifteen thousand a year; 
stock will invoice about four or five thousand 
dollars; will sell on account of ill health. Address 
**Hardware A H,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 8 


TINNERS’ TOOLS. 














For Sale—One of the best retail hardware stores 
in Chicago: with complete line of hardware on 
first floor, fine and complete line of stoves on 
second floor, sample room and a large established 
trade; the business of the late Ehler Goettsche is 
offered for sale Svieg to the death of the pro- 
prietor at exceptionally favorable terms to dona 
fide purchasers. No trades will be considered. 
Annie Goettsche, Administratrix, 1049 Milwaukee 
Ave., Chicago, 6 





For Sale—A nice outfit of hardware and tin- 
ware shelving to fit out a room 40 or 45 feet deep. 
ft. counter with nail bins. For particulars 
address Lock Box 7, Princeville, Ill. 6 





For Sale—A new and complete set of large.and 
smal! Peck, Stow and Wilcox encased machines 
and hand tools for an up-to-date job shop tools. 
use 9 months; also 3 benches, drawers, etc.; will 
invoice about $350 or $4100; $200 cash takes them. 
Address J. C. Sheffner, 260 Villa St., Elzin, lil. 6 


Wanted—Clean stoce of hardware of $2,000 to 
$3,000. Give size of town, amount of territory, 
class of people, etc. lowa, Minn , So. Dakota, or 
Neb. preferred. Address Box 46, care THE 
qpaanes ARTISAN, 69 Dearborn St., Chicago, 

é 6 





For Sale—1 small turning machine, 1 large turn- 
ing machine, 1 pair roofing tongs (new), 1 28 in. 
roof folder, 1 hand creasi stake; all in prime 
condition, Will take $15 for outfit. Address G. 
D. Keffer, Hastings, lowa. 6 


Wanted—A heavy beading machine, suitable for 
No. 18 gauge iron and lighter; must be in fe 
| 





condition with rolls, etc. Address Willis 
Co., Galesburg, Ill 





For Sale.—We have an 8 ft. double truss, cor- 
nice brake, practically new, used on one outside 
(0b; does good work on No. 26 iron and lighter. 

ill sell at a bargain. Willis Mfg. Co., Gales- 
burg, Ill. 4 


Wanted—A set of furnace patterns. Give name 
and size of. Send cost. Address **Cost,” care of 
THE AMERICAN ARTISAN, 69 Dearborn St., ae 


cago, Ill 


Full set of tinner’s tools, including one 8 ft. and 
one 6 ft. Robinson brakes forsale, cheap for cash. 
Address **No. 3,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 3 


Wanted—Complete set of tinners’ tools ang 
machines; must becheap. Address Hy. Mergen 
Shakopee, Minn. 














For Sale—A well established cornice, roofing 
and furmace business, the only business in a city 
of 30,000, having a good trade and a large terri- 
tory. Shop is equipped with four brakes, modern 
toes and morniaery. A snap for two good me- 
chanics, Good reasons given tor selling, A 
B. Grah! & Son, Council Bluffs, Ia. 4 wane 


I wish to sell out my plumbing business i 
good city of 2,500 inhabitants poop Be three lakes. 
havea good water plant here, also have a tin 
see, ie cueportion: will sell both pe just plumb- 
imess as buyer wishes. . O. 
3 on we yer wishes. P Box =, 


For Sale—A clean stock of hardware, stoves 
and tinware and tinners’ tools in central th; 5,000 
inhabitants. Stock invoice about $4,000; must be 
cash; no trade. Address “N. T.,” care of THE 
geen ARTISAN, 69 Dearborn St., Chicago, 

{ 5 











For Sale—Stock of hardware and harness, with 
tin shop in connection; will invoice about $8,500; 
must be cash, and will rent building; good town 
and good reason for selling; must sell at once. 

5 


Address J. F. Turner, Alcester, S. D. 





For Sale—Clean hardware stock of about $4,000 
in live Southern Iowa town of 2,500 people. 
Annual! sales about $15,000: mostly cash business. 
One other stock—old stand; good location; cheap 
rent; first class opening. Good reason for selling. 

ddress ‘‘Rent,”’ care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 5 





For Sale or pebens A good 91 acre farm in 
S. W. Mo. on Frisco R. R. Allin one tract and 
under fence; 80a. in cultivation; good 8room 
house and two barns. House and 10a. orchard of 
trees and berries is in village incorporation. 
Hardware preferred What have you? For in- 
formation address Box 15, Washburn, Mo. 5 





For Sale or Exchange—Stock of hardware and 
set of tinsmith tools for cash, or will exhange for 
80 acre pace, parine difference in cash. ill in 
voice about 0, including tools. Want to sel 
or exchange soon. ddress Mrs. Emily Parkin 
Box 7, Epworth, lowa. 5 


For Sale—Small stock hardware, stoves, etc., in 
Southern Wisconsin: stock will invoice about 
aac Good chance for a tinner. Address 

all. care of THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, ll. 4 








HELP WANTED. 


Wanted—Steady man, must understand p)umb- 
ing, furnace and outside work. State wages and 
experience; good town of 4000. “M. B.,” care 
THE AMERICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. 4 


Wanted—A tinner, an all round man, one who 
can handle pumps, windmill, farm implements 
and clerk in store. Good wages id to the right 
man and a good salesman. ddress Lock Box, 
6, Kingston, Dekalb Co., Ill. 4 


Wanted—A good tinner and all round man todo 
genera] tin and sheet iron work and repairing and 
to clerk in store, set up stoves, etc. A good steady 
job for the right man. Address at once stati 
experience and terms. H. W. Blackwell, Glad- 
stone, Mich. 4 


Side Line—Traveling men wanted at once to 
handle our tubular heating stove on commission. 
(Hustlers only). The best selling specialty made. 
What line do you carry? What territory do you 
want? Give reference. Rough Stove Works, 
Ruchanan, Mich. 4 


Traveling Salesman Wanted—An exceptional 
chance is offered a bright, energetic young man, 
one having practical experience in tbe retail hard- 
ware business in northern Illinois preferred to 
travel in Illinois or lowa for one of the best lines 
of stoves, vapor stoves and furnaces made. 
liberal salary will be paid the right party. Ad- 
dress “Maker and Jobber,” care THE AMERICAN 
ARTISAN, 69 Dearborn St,, Chicago, Ill. 3 


Wanted—A general stove salesman tor northern 
Illinois by a leading concern. Address E. E., 
care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Il. 3 




















Wanted—An experienced steel range salesman, 
one who can command a large trade. State ex- 
rience and salary wanted. Address B. L. care 
“HE AmmaICAR ARTISAN, 69 Dearborn St., —_ 
cago. Til. 


Wanted—A first-class es range salesman to in- 
terest gas companies and hardware dealers. Ad- 
dress with references, ‘“‘C.C.,” care THE AMER- 
ICAN ARTISAN, 69 Dearborn St., Chicago, lll. 3 











Wanted a good all round tinner and plumber 
for job; want strictly reliable. Will give the right 
man work the year round; located in Northeast 
Missouri, city of 10,000. State wages, experience- 

e, single or married, and reference. Addres, 

o, care THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 2 


 enengpek mages | man visiting the hardware 
and stove trade of Pennsylvania in interests of 
leading stee! range house desires side line. Ad- 
dress S. B T., care THE AMERICAN ARTI5AN, 69 
Dearborn St., Chicago, Ill. 6 


on 

Wanted—Tinner and slate roofer; steady job 
fora good man. To take chaspe of shop. a- 
tion Lake Shoreon L. S. & M. S. R.R.: 10,000 
inhabitants. Address “Box 91,” care of THE 
qpenscae ARTISAN, 69 Dearborn o., Colenae, 











Wanted—A good all round tinner; good wages 
and steady work for the right man, . Soehner 
112 S. Jefferson St., Dayton, O. 6 


1 want all round tinner, and state wages wanted. 
greedy job for right man. J. B. Crawford, am. 
ia, Ind. 





Wanted—A good tinner, must be sober and 
reliable and must be able to do a fair job of 
plumbing. Address Box 28, Osborn, O 3 


Wanted—Good, sober and reliable tinner; good 
on bicycle repairing and as clerk in hardware 
furniture store. One who is single and can speak 
a prefered. Address Mann & Co., vison, 

owa. 


Wanted—A man who can hone and handle 
razors, must have experience and be steady and 
well recommended. One who has knowledge of 

rinding preterred. Address “*Fox,” care of THE 
ee ARTISAN, 69 Dearborn St., Chicage, 


Three stove salesmen wanted by an Indiana 
irendry. one for Mo, and two for lowa. Address 
**Box 66,’ care THE AMERICAN ARTISAN, seam, | 
age, references and salary wanted. , 


Wanted—A good and experienced tinner and 
clerk, German prefered: must know how to do all 
kinds of tin work and understand furnace, steam 
and hot water heating. Location in North 
Dakota. Give references. Address 909 care of 
THE AMERICAN ARTISAN, 69 Dearborn St.. 
Chicacen Tl 8 

















Wanted—At once, a good tinner; must be 
steady, sober and a good workman. Job will be 
steady by the year to the right man; young 
married man prefered... Address H. B. Ezer, 
Libertyville, Il. 6 


Wanted—A traveling salesman having had ex- 
perience in tin plate, sheet iron {tinware,enameled 
ware and house turnishing goods. Must Sknow 
the tin plate business thoroughly. One having a 
line of trade through Southern Michigan pre- 
ferred, andwho can make Lansing his head- 

uatters. Address J. M. and L. A, Osborn. 
Cleveland, O. State age, experience and salary, 6 








A first class tinner and plumber wanted; good 
pay; steady work the year around to the right 
man,—Schemmel & Johnson, Escanaba, Mich. 5 





Tinner Wanted-—One who is a good workman 
and willing; that understands outside and inside 
tin work; must be honest and goud habits; steady 
job to right man. State wa’es. Address Rem- 
mel! Bros., Sioux Falls, S. Dak. 5 





SITUATIONS WANTED. 


Wanted+By a man 38 years of age, a position 
as traveling salesman for a hardware, stove or tin- 
ware concern. Have had twelve years experience 
in the retail! hardware and stove business. Ad- 
dress E. W. J., 918 North 4th St , Quincy, Il. 6 


Permanent situation wanted by tinner of eight 
years’ standing; sober and reliable. Plumbing 
eee. Renting. Alex. kK. Mills, Port conte, 

ich. 














A practical tin and sheet iron worker, pump 
pipe and furmace man, cleans and repairs gaso- 
iene stoves, repairs bicycles and does biazing, 
sets bath tubs and wash bowls, familiar with the 
agricultural implement business and has helped 
do.combination heating work. Would like a 
steady position with some reliable firm; please 
state wage. Address Job Worker, care ot THE 
, pgueeen ARTISAN, 69 Dearborn St., Chicago, 
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Situation Wanted—By a tinnner with some 
hardware nrm that wants to add a tin shop to 
their business. I have a complete set of tinner’s 
tools, also pump and fitting tools. Willing 
to work for a reason Salary with my outfit. 
Some new. growing town in Iowa prefered. I have 
had 15 years’ experience at the trade. I can fur- 
nish good reference as to ability, etc. Address 
C. N. Lock, Box 37, Jesup, Iowa. 6 





Wanted—Position by a young married man 
age 80; capable of doing all kinds of inside an 
outside work, tin, copper sheeting work, tin, 
iron and slate roofing, furnace heating and ven- 
tilating steel ceiling, I am a hustler and not 
afraid of any work in my line. Am steady and 
reliable; cannot change before April. Address 
F., lowa, care THE AMERICAN ARTISAN, 69 Dear- 
bern St,, Chicago, lll, 6 





Situation Wanted—April Ist, by a practical all 
round tinner and furnace man. Can doiron pipe 
pa. set tubs, closets, etc.; correctly es- 

imate and set furnaces. Steady workman, neat, 
temperate and reliable; 10 years’ — i good 
references. W. A. Salter, Lyons, Kansas. 





Situation Wanted — By first-class, sober and 
reliable tinner, with 23 years’ experience; can do 
furnace, steam and hot water heating and plumb- 
ing; experience in running shop; or would invest 
$1,000 in good hardware and shop. Addresss “*C. 
39,” care THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ml. 5 





Wanted—By young man_with good education 
and experience, position as hardware clerk and 
salesman; can do common shop work and book- 
keeping; best of references. Address ‘‘Box 266,” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
$St., Chicago, Il). 5 





Wanted—Steady work by the year, by a good, 
steady, sober and reliable tinner; experience in 
furnace assortment, dairy creamery, pump and 
steam pipe work, roofing. spouting and general 
job work; 42 years old, married. no bum, M. W 
of A. Address A P., 807 East Main St., 
Decorah, lowa. 5 





Situation Wanted—By a first class tinmer and 
furnace worker Have had over 20 years’ experi- 
ence at tinners trade. Have considerable knowl- 
edge in plumbing and steam heating, also used to 
general jobbing. Am strictly suber, honest and 
reliable. Would like a situation with some good 
7 Address C. E, Yates, Paxton, Ford Co., 

: 5 


Situation Wanted—By general tinner and hard- 
‘ware salesman; young man; married. References 
if required. Address J. C. L., care THE AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 5 








Situation Wanted—By a first class salesman in 
hardware, tinware, stoves, farm implements, 
binders, bug ies, wagons or twine. I have suc- 
cessfully sold to the trade for many years as well 
as retail. | ama hustler and trade keeper. Ad- 
dress “Reliable,” care of AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 5 





Position Wanted—A young man, single, speaks 
man and English, with 12 years of practical 
experience as a tinner and furnace worker, would 
like to correspond with a hardware firm or furnace 
manufacturing company in need of such a man. 
Al references furnished. Address “T, F. S,” 
re of THe AMERICAN ARTISAN, 69 Dearborn 
t., Chicago, Ill. 5 





Steady Work Wanted—By a hustling tinner; 
understand plans and pattern cutting, am able to 
do first class work in tin, cornice, furnace, 
stoves and pipe work; have 11 years experience, 
single, age Only if you have mag work 
answer. Address Amalgamated Metal Worker, 
s of Mrs. Augustin, Lincoln Av., Cen, 





Wanted at Once—Position by first class tinner 
and furnace man. Cando iron pipe work. Best 
references, will go any place. Address, ee | 
wages, Tip Tinker, Kansas City, Kans. 





Wanted—To correspond with firm who could give 
steady work to good man on tin and sheet metal 
enerally, bicycle repairing and general! tinkering. 
he South, West or Qouthwest preferred. Address 
G. H. Schefstrom, Troy. Kans. 4 





Do you want a good all-round hardware man 
who is a good hardware and bicycle salesman, and 
who is a good bicycle repairet understanding bi- 
cycles thoroughly’ I am now ready to correspond 
for spring situation. Address ‘‘Spring,”’ care THE 
Qpanecan ARTISAN, 69 Dearborn 5St., Chicago, 








Situation wanted, lowa preferred, by March 1, 
for young man, 23 years old, of good habits. Has 
been emploved for last two sa as helper in tin- 
shop and hardware store. resent employer can 
recommend him as being thoroug*ly honest and 
‘trustworthy. Write, stating wages, to “Good 
Habits,” care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. * 





Position Wanted—I am a good tinner, can do 
any kind of inside or outside work, also furnace, 
steam and hot water heating, can set closets, 
bathtubs, etc., and cam do general iron pi 
plumbing, am gnarried and of good habits, and 

ta steady . the year round. Address N 
V. D., Box 1015, Portage, Wis. 


Position wanted by a steady, sober and reliable 


also in pump and iron pipe work, Can talk 
Swe dish and American. dress August Peter 
son, Beloit, Kans., Box 634. 2 





American, 84, married, now and for severa! 
a past, engaged as cost clerk, with large 
ardware manufacturer, desires to make a change. 
Understands ae na coweupenmence, and 
ee office practice ddress 5. G. F., care 
HE AMERICAN ARTISAN, 69 Dearborn St,, Chi- 
cago. Ill, 2 


SPECIAL NOTICES. 











WANTED. 


To buy a set of Iron Castings for full 
‘ine of Steel Ranges, Square Oven Coal 
and Wood Cooks(up-to-date)and Cast Top 
and Bottom Wood Air-Tights. Address, 
Detroit Galvanizi 


ng & 
Sheet Metal Works, 
6 Detroit. Mich. 


FOR SALE. 


Complete set of Hot Air Fur- 
nace Patterns in perfect order and 
large demand for the repairs. 

SimonDs FurNACE Co., 


50 Cliff St., New York. 








WANTED 
To buy strips of bright tin, 14 
or 28 in. long, 2% in. wide, of 90 
Ibs. stock, in quantities of 100 lbs. 


or more. Quote best price per lb. 
Address, “EK. FP. B.” 


THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 


A RARE OPPORTUNITY. 


For sale on terms to suit responsible 
arty: a complete factory, with well 
established trade, for manufacturing Gal- 
vanized ware, pieced tin ware and stamp- 
ed ware. Will take stock in Company 
with experienced management. 
Address, Box 206, Memphis, Tenn. 


CASTINCS. 


Having just added to our plant an ex- 
cellently equipped foundry and having 
larger capacity than we ourselves will 
use, we solicit work in this department. 
We have special facilities for producing 
most excellent GRAY IRON CAST- 
INGS promptly and in any quantity. 
We will also contract to make stoves 
or other goods from jobbers’ patterns. 
Address 
Detroit Galvanizing & 


Sheet Metal Works. 
6 Detroit, Mich 








tinner, experienced in outside and inside work, | 


SPECIAL NOTICES. 


STAMPING WORKS 
FOR SALE. 


_In complete running orderand now mak- 
ing Architectural Ornaments, Stamped 
Steel Ceilings, Stove Boards, Blue Flame 
Oil Stoves, and many other staple articles. 
Can make anything desired out of metal. 
Reason for selling, present owner has 
other interests which require his atten- 
tion and capital. Rare chance to make 
a fortune and save 5 years time in getting 
started. Located ina live manufacturing 
town inthe Middle West. For further 
particulars, address, with references, 
“L. C. H.” 


Care THE AMERICAN ARTISAN, 
4 69 Dearborn St., Chicago. Ill, 


WANTED. 


Salesmen calling on the 
hardware trade, to carry a 
fast selling staple specialty 
as a side line on commission. 
Address 


**Box 127,°° 


Care THE AMERICAN ARTISAN, 
69 Dearborn Street, 
Chicago, IIL. 











°o 
v 





WANTED 
To buy strips of bright tin 28 in. 


long by I to 24% in. wide, of 80 to 
108 lbs stock, in quantities of 100 
lbs or more. Quote best price per 
lb. Address, “G. MW. C.” 


THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill 





HARDWARE STORE FOR SALE. 


Owing to death of proprietor there is offered for sale 
one of the best business in town of 30,000 in eastern 
Iowa. Splendid location; moderate rental; ae | 
running in shape, with more orders than be attend 
to. To right parties this is a splendid opening. Stock 
will invoice about $8,000, but can be rm duced to suit. 
Don’t write unless you mean bus'ness and have the 
money, a8 no trades will be considered. Address 


“NO TRADES,” 
care THE AMERICAN ARTISAN, 
3 69 Dearborn St, Chicago 


WANTED 


By a Metal Ceiling House of standing, a sales- 
man well acquainted for Chicago, No one buta 
good man need apply. Address 


“ CEILING,” 
CarE THE AMERICAN ARTISAN, 
69 Dearborn Street. 
3 Chicago, IIL 








WANTED. 


Superintendent for stove foundry; must be thor- 
oughly competent; a pusher, and successful in- 
controlling men. Can live in Chicago. Address 
with references and salary expected, 


“BOX 227,” 


care THE AMERICAN A®TISAN, 
: 69 Dearborn St., Chicago, Ill 





WANTED. 


Salesman for Micaand mica spe- 
cialties. Address, with references, 


“MICA” 


Care The American Artisan, 
2 69 Dearborn St., Chicago, 








STOVE DEALERS 


will make money and save E CE usin 


DIXON’S GRAPHITE 


There is nothing equal to it for repairing fire brick in stoves, furnaces, etc. 
t us send you sample and prices. 


JOSEPH DIXON CRUCIBLE CO, - 


4 
EMENT. 
Jersey City, N. J. 
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PENNSYLVANIA HIGH WHEEL 
[AWN MOWER 


is especially desirable for large grounds with either the 


finest lawns, or with rough and 
unwieldy grass, wild over- 
growth or irregular grounds, 
cutting the grass when 6 to 10 
inches high, and equally good 
on the most velvety lawns 
with grass from 2 to 4 inches 
high. 


SUPPLEE 
HARDWARE 


C0., Philadelphia. 


We received the award for Lawn Mowers 
at the recent National Export Exposition 
in Philadelphia. 











Modern « « « 


Sanitary Plumbing, 


o@+ | Steam and Rot 
Water Heating. 








A veritable encyclopedia of prac- 
tical plumbing, written by James 
J. Lawler, the well known heating 
and plumbing expert; 400 pages 
large octavo, 6x9 inches in size. 
Describes and illustrates methods 
of plumbing as constructed at the 
present date. Tells how to cor- 
rectly figure on any size or shape 
of building with steam or hot 
water. Tells how to find the heat- 
ing capacity of any shape or make 
of boiler for steam or hot water 
heating. The illustrations are nu- 
merous. An invaluable work for 
practical men 
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Price $5.00. 
Sent postpaid on receipt of price by 


Daniel Stern, 
69 Dearborn $t., Chicago. 





iT 
WOULD 


REQUIRE 


a larger volume than 
Webster’s Unabridged 
to contain all the names 
of those who date the 
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For Case-Hardening, 


CARBURIZER is the most efficient material. It pene- 

trates deeper, requires less time and is 
cheaper on account of its specific weight than any 
other material now in use. 

CARBURIZER does not corrode the article 
and iron or steel does not become brittle if properly 
treated. The Carbon projected into metal by our pro- 
cess is not + sa if tt be found necessary to reheat the 
hardened 

CAR URIZER contains no obnoxious sub- 
stances and is ready for immediate use. 

For full particulars address, 


AMERICAN CARBURIZING CO. 


TRADE MARK 160 Pear! Street, NEW YORK. 
Registered Factory, Warren and Bay Sts., Jersey City, N. J. 





37-inch Power Gap 


Shear. 


15-inch Throat, will Cut No. 10 
Gauge, weighs 4,200 Ibs. 


We also make Foot and Pow 
er Press Dies and 


SPECIAL MACHINERY 


For Sheet Metal Workers as 
well as Tinners’ Too 


We have many new Special 
Tools of interest to makers of 
Tin Packages. 


You are welcome to 
our Catalogue. 


WEST MFG. CO., 


BUFFALO, K.Y 











Artificial Light Merkel’s Simplicity In- 
| candescent Vapor Light. 


Revol ution ized! s || An absolutely safe light. 


Highl lished b h Absolutely ch 
gold fished ornament. WALL LAMPS than gas or electricity. 


Ts lamp consumes about one aay of gasoline in six to eight hours, 

and with the improved mantle produces a soft, steady and very 
brilliant white light, from 80 to too candle power. The Merkel Sim- 
plicity Light will not smoke or discolor ceilings. 


Send for catalogue. Manufactured and patented by 


H. MERKEL, 
513-515 Elm Street, ST. LOUIS. 





to write to-day STOVE PUTTY ano 


and get our price ASBESTOS 
day when they first im | PAY YQU on se- FURNACE CEMENT. 
voked the aid of ~ 


Sample free f we — 
types. the asking. W. H. GOLEBROOK & 6CO., LY 


turn of fortune’s tide 
in thir favor to the | ET WIL 
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160 CORNICE WORK MANUAU $ : 
¢ The 
' e 
» Cornice 
( 
} Work ( 
; ; 
Manual j 
‘ 
¢ is the only up-to $ 
¢ date $ 
Cornice Book ; 
; published, ; 
: and the only one S 
@ that bas ’ 
) in alarge number = ¢ 
} of years. ¢ 
4 > *,e . $ 
ponding in position to a distance away from line 0 equal to the width that ~~~. 
, the required spiral is to have; this has been done and the line k is the re- a re , 
sult. In the practical application of this rule as to the length of the dif- 
4 ferent flutes required for the turrets, the student mast make them as re — 
quired according to the various measurements to fit each particalar one for . 
} itself. Fit the miters to the cornices by trimming the faces of the differ- Co rn i C e 
. ent parts, as required in each instance. Each flate has a top and bottom 
spiral face; the vertical face is merely a flat straight strip equal in width to 
the vertical height of the drawing for the same at any point of its face. Wo rk 
The manner of fastening the flutes together is best accomplished by first im 
soldering the spiral pieces to the column and then soldering the cap or ™ 
, outer face to the burred edges of the spiral. In this way a good job can Presents. exceptional 
be done. It would also be well for the workman, before he attempts to chances to the clever 
: solder the spiral strips to the column, to mark the line of contact on the mechanic, as there is a 
: same in order that the mark will serve as a guide so that the strips will be general demand for 
» workmen in this line in 
4 all sections of the coun- 





try, and the industry is one capable of wide development, there 
being many places where the practical sheet metal cornice worker 
can establish a business of considerable dimensions with less capital 
and labor than is necessary in most other lines. This branch of 
sheet metal work is fully covered in this book. Chapters treat of 


¢ 





The 





( 
Cornice ¢ such subjects as the cutter’s bench, cutter’s tools, drawing tools and 
$ | angles, the entablature, the reading‘ of drawings, the measuring of 
Work cornices, estimating, right angle metre patterns, bracket patterns, 
$ management of ropes and hoisting tackle, ornament stamping 
Manual machine, staging and scaffolding for cornice work, details and pat- 
Contains 234 of $ terns for a finial, patterns for a segmental section of a pediment, etc, 
) matter, including a v0- 3 §() | 
luminous index. Tt is $ : Che price is ° per copy. 
a $ Order from your bookseller, or from 
5. gravings, and is at- ° 
» | ferns? Daniel Stern 
D with substantial red § ‘ 
cloth covers embossed 
T. in gold. 69 Dearborn, St, Chicago, Til. 
E, 
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KRAUSE MFG. CO... 
770i Coldsmith Ave., <- = Chicago, Ill. 
PATENTEES AND MANUFACTURERS OF 


The IDEAL and VICTOR Adjustable Grass Carriers. 


THE BEST SELLING CARRIERS ON THE MARKET. 


The ‘‘IDEAL”’ is the only adjustable “full” metal bottom carrier made. Can be adjusted from 
s2inch to 20 inch mowers. Is very durable and first-class in every respect. 


The ‘‘VICTOR”’ is a canvas bottom carrier with a Galvanized Iron front 
to prevent wear, and forming a stopper to prevent the grass from rolling out, 
One size can be adjusted to fit from to inch to 18 inch mowers without the 

sagging of the bottom. This is a very desirable fea- 
ture as the bottom is always ‘‘taut” thus preventing 
wear, as is the case with other adjustable canvas bot- 
tom carriers. No monkeying with bolts or nuts on 
the machine. Either carrier can be attached in a 
moment’s time. 

Write for price and circular. Prominent houses like 







Baker & Hamilton, San Francisco, Cal 
Canadian Patents For Sale. 








Registers (Faces... 


i leveland 
Ventilators! Borders Clevelan 


(jrill & Register 
Co. 


CLEVELAND, 
OHIO. 


If you wish to be 
on the right side of the 
Register market write 


us ! 

















All Sizes. - All Styles of Finish. 
Prompt Shipments. 


Weare not in any combine and make 


in THE NEW MORRISON 
HOPSIN-HAFTENGUTP G0. A@@SS26Rm PIPE RECISTER 


7} 
Rapid a) ~ 
“7 me ; Y \ Vio is an old favorite, and the prices 
; a are made so low that it should 
REGISTERS VENTILATORS “a, | command a ready sale. 


THE ScureiBen & 
Concuarn Mra. Go., 


Manufacturers of Hardware, 


«oD UBUQUE, IA. 


Rocker Washer 


Warranted to wash a family washing of one hun- 
hundred pieces in one hour, 


Sold to only one dealer in a town. THE BEST WASHER 
for dealers to handle and make money. Write for prices. 


Rocking Washer Co., 


Ft. Wayne, Ind. 

















BOTTOM PLATE. 









WE ARE LEADERS IN PROMPT SERVICE. 


WS k= Fe" Cc: 


883-887 Empress St., Cleveland, Ohio. 




















THE CELEBRATED FOX All se 8 


; Fox Razors 


ARE MADE BY US. 


. Every Fox Razor honed and in- 
spected the day we ship it. 


FOX CUTLERY CO. 


Write for new catalogue to 
~ 925 Main St. New York City, 48 Center St. 








John Selzer, + 

Morning Sun, Iowa, writes: + 

“Dicase discontinue my ad } 

3K for Ginners tools, am sup- 3 
Be licd have reeeived replies from 

all states from Dirginia to + 

+ 


Gexas® | 
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THE AMERICAN 
ARTISAN 


FULL SIZE PATTERNS 
Printed on Manilla Paper 











from which they are readily 





transferred to Heavy Sheets 





and cut out ready for use. 


The Full 
Set of 100 
Patterns, | 
Price, 
Sent 
Postpaid 
for $1.00. 


ADDRESS 


®aniel Stern » 


Publisher, : 
69 Dearborn St., 





Chicago. 





correct, 


IMPROVED 
Young America Scale 


It is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BEeatT IN TSB WOoRz_LD. 


A most beautiful and attractive scale for all purposes. Beaw 
tifully enameled, ornamented and striped. eighs 20-pounds 
by ounces. Occupies but little space. Is light and easily moved. 
It can be regulated by turning the brass screw ontop. It is al- 
ways ready and easily understood. Itis a convenient scale to 
use and has no weights that may be lost. You can jook this one 
in the face to prove its accuracy without looking for weights. 
Every scale examined before leaving the factory and warranted 


AMERICAN CUTLERY C0., Chicago, 11! 


MANUFACTURED BY 











We Are 


in better shape than ever to supply our custom- 
ers promptly and at bottom prices with any- 
thing they may need in the line of Architectura} 
Sheet Metal Goods, Store Fronts, Cornices, 
Window Caps, Skylights, Crestings. Finials, 
Eave Trough, Roof Gutters, Conductor Pipe, 
Elbows, Hangers, Stamped Metal Ceilings, 
Ridge and Hip Tile. 


Send for Catalogue. 


WILLIS MFC. CO. 


CALESBURC, ILL. 





A Special Hardware Wagon. 


Low Down. rr 
Short Turn. 
High Wheels. 
Saves the Heavy 
Lifting. 
Makes Quick De- 
livery. 
For Prices, 
Terms, &c., 
Address, — 


SHIPMAN, BRADT & C0., 








ae 
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Latest Improved 
CAP SQUARING SHEARS 


{Treadle or lever combined] or Belt Power 
2ui Nght or heavy work, all sizes for squaring, 
trimming and slitting, also cutting t 
or square holes, 8 different styles. 

Improved Combined 


PUNCH AND SHEARS 
12 sizes, 10 to 18 in. blades [also arranged 
for cutt: triangular or square holes], Im- 
proved Rolls, Crimpers, purches, etc. 
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ALL RIGHT TORCH. 


— For Gaso- 

sa line-Entire- 
ly new and 
of great mer- 
it. It is made 
on a new and 
scientifically 
correct prin- 
ciple and 
produces a 
solid blue 
flame of in- 






with clean out plugs so arranged that it ooo » 
poe “cleaned and and kept in order. The tank 
of bears © caiiiee iene from sone eal ta 
mace with brass air pump. Weare offering you 
the best torch on the market and at oapapiaile 
low price. We waxramt tham 23 as represented. 
Order of your jobber, or of 


Clayton & Lambert Mfg. Co., 
DETROIT, MICH. 

















G.L.Gray, 


. Quincy, Ill., 
Writes: 


“Please take 
out my ad- 
vertisement 
of ‘Brake for 
Sale.’ T have 
sold it, and 
still the let- 
ters of in- 
quiry pour 
in.” 

















— 


DURABLE- -RELIABLE 
HOT 


AND 


HANDY.... 


Soldering Furnaces, Brazers and Torches 


Best For TINNERS, PLUMBERS, METAL 
Complete WORKERS, ELECTRICIANS, CYCLE 
Line MF’R’S., PAINTERS, CHEMISTS, Etc. 


Manufactured by 
W. W. TURNER & CO. 
183 Lake St., - - CHICACO, U.S. A. 
‘ BB J R CATALOG u 
HOT WATER ATTACHMENTS, HAMILTON’S BEST ROOFING Etc: 























Siena Sur- 
nace yet put onthe market. 


pire outed doors or, ff RELIABLE 

on 's in 

\ eather. it kinds af pura 

\\Y to supply a want ‘elt pT 

my by Tinners, Plumbers, 

¥ Potens and Pattern Makers 

A We have many kinds for 
many uses. 












































Che Peerless Flue Stopper... 


Steel wire springs instead of sheet iron stays. 

Stays where you put it, and is absolutely 
soot and smoke proof. 

Made either plain or deceianah 

Send for miniature sample and prices. 


Welling Manufacturing Zo., 
; Columbus, O. 























You will increase the sale of your STEEL GOODS 











Patented Feb. 17, 1892. 


Hager’s Patent 
Display Brackets | 


For 


Forks, Shovels, Rakes and Hoes, Etc. 
Ask Your Jobber for Them. 


JOHN N. HACER, Manufacturer, "Wdiiiie" 





0. C. JAMISON, Homer, Ill., writes: gicPaniast = = or sumable journal have Sromgm 

















SEQ - 


THe Ceo. W. COPE 


STOVE PATTERN WORKS, 
Randolph and Atwater Sts. 
DETROIT, MICH. 











HEATERS 
VES 











PATTERNS 


The Finest and Best for Stoves, Ranges 
- “= and Furmaces are made at 


Brighton Pattern Works 


1306-1110 Harrison Ave, Cincinnati, O., U. S. A. 


PATTERN 
F. S. WELLER 


STOVE PATTERN WORKS, 
1110-1112 State St.. Quincy, ILL. 











& FURNACE 


S1ov® ‘pat TERNS 









PATTERN:GO: 














Cope BAKING: APANNING 













FANNER MFG. GO., - Guevetano, 0. 











Tre GLARK 


KEROSENE OIL 
SYSTEM 


For heating Soldering Irons, 
Capping Steels, etc. Used by 
Tin and Sheet Metal Workers, 
and Canning Factories. 2,000 
systems now in use; a saving 
of 50 per cent. is realized. You 
cannot afford to use any other, 
Ask for catalogue. 


THE CLARK NOVELTY CO, socuester, w. v. 
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Sure to Fit.... 


That’s what my stove repairs are as they are all 
made from manufacturers’ original patterns. 


I sell mica, too. 


A. G. Brauer, 


ST. LOUIS, MO. 
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sold only with a positive 


The Stay-in Flue Stopper. 


Brass finished, nicely decorated, is the very best on the market, is 


and cannot be pulled, jarred or blown from the flue hole. 
are headquarters for Asbestos Mats, Flour Sifters, and 


Fruit Presses 
Stuber & Kuck, 1iWSie, 


PEORIA, ILL. 


to be absolutely soot -“—~ 
© 
Peoria 
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For Sale By 
Stratton & TERSTEGGE, 
Louisville, Ky. 


Van CAMP HARDWARE AND IRON 
Co., Indianapolis, Ind, 


Geo. C. WETHERBEE & Co., 
Detroit, Mich. 


Witte HARDWARE Co., 


St. Louis, Mo. 
L. Goutp & Co., 
Chicago, Ill. 
Orr-Lockett HARDWARE Co., 
Chicago, Ill. 
Gro. W. Trout & Co., 
Chicago, Il. 
IsAAC WALKER HARDWARE Co., 
Peoria, ITI. 


TENK HARDWARE Co., 
Quincy, Ill. 


Morey Bros., 
Saginaw, Mich. 


J. D. SEEBERGER, 
Des Moines, Iowa. 


RASCHER, SCHRICKER & RASCHER 
HARDWARE Co., 
Davenport, Iowa. 


W. A. L. THompson HARDWARE 
Co., Topeka, Kans. 


R. D. Cong & Co., 
Winona, Minn. 


SmitTH Bros. HARDWARE Co., 
Columbus, Ohio. 


BERGMAN Bros., 


Buffalo, N. Y. 
Dotp Woop & WILLOW WARE 
Co., Buffalo, N. Y. 


FROTHINGHAM & WORKMAN, 
Montreal, Can. 


Tower & Lyon, 
. New York City. 


NEAL & BRINKER, 
New York City. 
Eucene F. Bunter Co. Ltd., 
New Orleans, La. 


And other representative 
ouses. 


QUEEN. 


Triple Motion. 


The Queen Freezer combines all the 
requisites for an absolutely first-class 
freezer. 


FIRST.—The time of freezing is less thar 
any other freezer made—1 "4 to 3 minutes for 
uniform hardness. 
SECOND.—Ease of operation—a child 
can hold and turn it from first to last, and the 
finish is scarcely harder than the start. 

_ THIRD.—Simplicity and ready assem- 
bling of parts. The Queen can be and has 
been put together by those handling it for the first time, in one-fifth of the time it took the 
same parties to put together a freezer with which they had been familiar for years. 

_ FOURTH.—Each casting bears its own distinctive number, so that reference to an extended 
diagram of repair parts is quite unnecessary. 

_  FIFTH.—The parts are self-adjusting. The hood, or cross piece on the top, falls readily 
into place, being guided unfailingly into position by the guiding ay on the under side of the 
cross piece. The dasher is also self-centering, and even if the freezer is started with the 
dasher out of its central position in the can, a short turn of the crank at once brings it into its 
proper place. 

SIXTH.—The quality of ice cream, ices, etc., produced is absolutely unequaled. In no 
other freezer does the mixture become so thoroughly light, free from all lumps and “silky.” 

SEVENTH.—No “priming” or setting away of the cream to “ripen” is necessary—one can 
eat it right out of the can and find it as palatable as after an hour or two's delay required in 
other freezers. 

EIGHTH.—The Queen will, from the same quantity of material, produce a larger amount 
of frozen cream than any other freezer. 


ALL TUBS AND CANS ARE FULL SIZE. 


THE SAm’L C. Tatum Co., 


Established 1859. No. 296 Water St., Cincinnati, O. 








New York Offices and Salesroom No. 95 Chambers St., in charge of TOWER & LYON. 
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LIST OF 
(900 sest reFRicerRATOorRs 1900 
AMERICA— ' 


Removable ice compart- 









I consider the instruction 
received of inestimable value. 
I owe so much of my success 
tothe Schools that I take pleas- 
ure in stating that, on finishing 
my Course in Héating and 
Ventilation, I was promoted 
to the position of Assistant 
Superintendent of the Ger- 
mantown Steam Company. 
Cc. O. ALLEN MAULE, 
Germantown, Pa. 


BENEFITED. 
I now have charge of the 
finishing, sheet-iron, steam 
and hot-water heater, and 
boiler rooms of L. A. 
&Co. My Course bas been of 
great assistance to mein devel- 
oping sheet-metal patterns, 
and has helped me over many 
a difficult piece of work. 


Henry J. CLARK, 
Philadelphia, Pa. 























$12 to $70, in small monthly installments, pays for a 
SALARY-RAISING EDUCATION 
in Plumbing, Heating, and Ventilation, Sheet-Metal 
Work, Steam, Mechanical, Civil, or Mining Engineer- 
ing, Architecture, Chemistry, Refrigeration, Peda- 

gogy, Commercial, or English Branches. 
Send for circulars and local references. 


The International Correspondence Schools, 
Box 973 SCRANTON, Pa. 

















ae 
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ment. Leads the world, 


> a 


“ECLIPSE” 


Sliding condensing pan. 
Puts all others in the shade. 


“PROCRESS"— 


Removable ice compart- 
ment. Perfect condenser. 











A leader sure of success— 


DIAMOND— 


The most valuable gem 
in the collection. 





For particulars write 


The 


BOWEN MFC. CO. 


Fond du Lac, Wis. 


Mention THE AMERICAN AKTISAN when you write. 
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Tue CHIEF 
WASHER. 


The latest and best of ’em all. Entirely new. 
Always works true, smooth and easy. Has alter- 
nating circular mo- 
tion by 
A com- 
_ tion - two mo- 

ons, giving a more 
effective washing 









none other. 






surface than any 
other machine made, 
— our ball bear- 

machines, and 
positively will not ‘bunch’ ‘the clothes as is the 
case with other makes. . 





Write for Cat. and Order Sample. 


ANTHONY WAYNE MPG. CO., 
rort. Wayne, Ind. St. Louis, Mo. 


THE CRYSTAL 


A one pound cof- 
fee mill with 
giass hopper. 
Something entire- 
ly new. The 
housekeepers’ de. 
light. The only 
wall 
mill 
of the 
kind. 


Is first class in 
m™ every respect. 
Sells at sight. Is 
fully warranted. 

If you would in- 
_ €rease your coffee 
mill trade, handle 
this mill. 















case. Price, $1 each. 


Patent Pending. 


Manufactured by 


ARCADE MFG. CO. 
Freeport. Ills 


Heating and 
Ventilating 
Buildings, « « « « 


By R. C. CARPENTER. 








ForSaleby ... 


Daniel ‘Stern, 
69 Dearborn St. 


CHICAGO. 








Packed 4 dozenina | 


THe SEAS ARTISAN. 








the W/V isconsin 
Refrigerator 


Co., 


Eau Claire, Wis. 


Manufacturers 
of the famous 


(isconsin 
Peerless 
Refrigerators 


Manufactured of the ver 

best seasoned Black As 

and Oak Lumber, and Insu- 
hated with Mineral Woo! 


All Parts Removable for 
Cleaning. 


ALL 
New Designs 


Write quick for Catalogue 
and Prices and secure ex- 
We pay 

























clusive agency. 
the freight. 


=a 


We Hold This 
Refrigerator Up— 


As the perfected product of twenty years’ experience in 
manufacturing. We know the Leonard Cleanable will 
stand every test to prove its superiority. Thousands 
of satisfied customers will tell you 
of its merits. You run no risk in 
buying it, because it is made right. 
It is made with eight walls to make 
insulation perfect, andthe constant 
circulation keeps the air pure and 
cold. Don’t be deceived by in- 
ferior kinds that may look well— 
on the outside. 


The Leonard 
Cleanable 
Refrigerator 


Has many special features—talking points—which capture 
the sales. We are very liberal with electrotypes, circulars, etc. 
Write to us for catalogr-s and prices. Secure the agency. 


Grand Rapids.Refrigerator Co., 


Grand Rapids, [lich. 


















JOS. P. BELL, 
Baraboo, Wis., 


if you don’t | will have to nire aman to an- 





Writes: ‘Please take my ad. out of your paper. 





swer the letters | am receiving.” 
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NATIONAL ENAMELING& STAMPING COG: 





New York. Baltimore, Md. Milwaukee, Wis. 
St. Louis, Mo. Chicago, III. 
Berlin, L.I.,N. Y. Bellaire, Ohio. Granite City, III. 
Brooklyn, E. D., N. Y. Portland, Conn. 


MAIN OFFICE: 
78-80 Beekman St., New York. 


The best is the cheapest. GRANITE STEEL WARE made by this com- 
pany is known throughout the entire country, and has stood the test of time. 
The goods are handled by every prominent house from Maine to California. 
There is nothing better than the best, and nothing cheaper than the best’in 
the long run. Write to branch nearest to you for catalogue and prices. 
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Foot-Hold Dust Pan. 


To use the Foot-Hold Dust Pa on-elade the % 
left foot on the foot-hold, stepping naturally 
causes front or edge of pan to pr - closely to 

he fioo te omove 











it fr m place 
to place, “ AY The peculiar construction allows 


the same time 
taking up the for entire consumption of candle. 


dirt. -Place = Can be cathe with or without chimney, 
front of pan, If used with chimney, will give better 


_ by Ee 4 light, as the flame will not flicker or 
steadies the A p>) a blow out; the candle will last longer, 
ee ys tsa 3 > ~ Ske Mr} «and the chimney also prevents drip- ; 
aa - falling 3 <2>> — “4 ping of grease on floor, carpet, etc. 


cand & Hage or Mig. Co. ae oY YORK: OURASOLINRA: | cimcAOe 























.) 
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eon Spciry’s Steam Kettles. 


Made from very thick metal, with- 


Cheapest | 
out Stay Bolts, Joint packed in such : 
é 


In the World. 
Sizes 36 and % inch. 


J. M. LITCHFIELD, 
284 PEARL ST.. NEW YORK. 








@ manner as to never need repacking. 
A little higher-priced than some, but 
they are safe and tight. 








D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
yaw BATAVIA, ILL. 


® 


In the world’s broad field of battle, 
In the st e for the prize, 
Be not like dumb, driven cattle, 
a ouatien 
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See aegis = > ve" ln MODE eRe me os < 
bi he wie 
hi a ° | ep lag % =a EE. capeerewy aires home ia 


’ %- . 1 
Sa a re 


The largest plant on earth "for manufacturing enameled and sheet metal wares. “The home of the ‘‘Agate Nickel- 
Steel, ‘Pearl Agate, ’ ‘‘Peerless’”’ and ‘‘Blue and White’’ Wares, and the Celebrated «‘L. & G.’’ Steel Sinks. 


[_ALANCE & (GROsJEAN MFG. Co. 


Westerm Branch 





Main Office, 


18 & 21:CLIFF STREET, 81-83 MIICHGAN AWE. 
Newry York. 





Eastern Brarnoh, 


S3-D1 NORTH ST. 
CHICAGO, Boston. ~ 














“ENTERPRISE” Rapid Grinding and 


Meat Juice Extractor Pulverizing Mills 





BONE, SHELL AND 
CORN MILL 


Se Sizes 
and Styles 


$125.00 


For Hand 

an and Power : N 
‘ TERPRISE any 
AMEE EXTRACTOR 


No. 21, $2.50 ian eaane ee 4 No.1, - - $2.25 
Send for Descriptive Catalogue Order from your Jobber 


The Enterprise Mfg. Co. of Pa., Philadelphia, Pa., U. S. A. 


We are 
Headquarters 


for high grade enameled 
wood work and wood 
turning of allkinds. Our 
enameled wood handles 
for tea and coffee pots 
are very popular. 


Kokomo Wood 
Brandon Mfg. Co. 


, Enameling Co., . 
Convenient—Quick They Nest—Saves 
KOKOMO, IND. Sellers. ST. LOUIS, MO. Freight 








.Gem.. | 
Milk Pail | 


With Removable Strainer. || 


Quality Unequaled] 
Without a Peer Without a Rival 
**Ahead of them all,’’ 


Manufactured by 
































THE AMERICAN ARTISAN. 








1 On Their Merits. 


WE rely wpon QUALITY and the A) am 
artistic, up-to-date designs of our Stamped Steel t ped 
Steel 


Ceiling, and the perfect methods of application to secure a 
preference. Merit appears to be what most people appreciate, what 
they always come back for, and what they wil tell other people about. c eili n g Ss. 
We go anywhere for business. Let us figure with you. 
Special Ceiling Catalogue mailed on 
request. #& %F HF HH H H 


“a 









THE KANNEBERG ROOFING CO., 
CANTON, OHIO. 






HENRY DISSTON & SONS, Inc., 
MANUFACTURERS OF PHILADELPHIA, PA. 


SAWS, TOOLS, STEEL & FILES 













Write for Our D100 4, Pertectty a _ramermnet. al ical ee sam - We make our own 
Pamphlet cet am ; Steel and are bet- 
“HINTS ON SAWS” ter able to watch 
Sent Free. the quality closer 
i : than any other 

OF { Pe AN APA AY COUR CULL yi AAA ‘iW Manufacturer. 
Superior Quality and Unsurpassed Workmanship. 








. 









WRITE US FOR PRICES ON 





Sheet Steel Pressed 


Presses, Brick Siding 
Dies, or PRR Hikes St RN 


(CLAY). IT IS ATTRACTING GENERAL ATTENTION AND HAS 
S cial MET WITH PERFECT SUCCESS WHEREVER USED. WE ALSO MAKE 


WEATHERBOARD as BEADED SIDING. 


s 
ag ery ALL CHEAPER THAN WOOD AND MORE DURABLE. SEND FOR CATALOGUE. 


" 
Dies and Machine Forgings one THE CINCINNATI CORRUGATING CO. Box 703, Piqua, Ohio. 


of our Specialties. 


The Danielson Ma- _ Sa == ————— 
chine & Tool Go, 3 | n Ventilator 


183 Lake St., CLEVELAND, OHIO. : 

2600000 New, Simple, Ornamental, Effective % 

and Storm Proof. The REAL THING @ 

to produce perfect ventilation. 
WRITE FOR PRICES TO 


BERGER Bros. Co. } 


231-237 Arch St., 
PHILADELPHIA. 


=e ee 2 @ ¢ :>s >< : i 
B. D. WADSWORTH, Eu- 
reka, Wis., writes: ‘‘Please discon- Write us for Catalogue and Low Prices on BEST 
tinue my ‘ad’ for Tinners’ Tools. This is 


agrand thing tor the boys wanting tools, Steet Roofing, Corrugated [ron, Et. 


to buy orsell. No one in the Hardware large manufact these goods 
or Tin-shop should be without _—— and can save yen = 


STE a SYKES STEEL ROOFING CO. 25H: Bi 


eeoeete2 8 




































a 















No 1 King Patent 


SAND BLAST 


*For Cleaning Light and Ornamental 
Castings. Used and endorsed by the 
largest stove plants in the world. 

King Improved Sand Blast Co, 

Station C. Detroit, Mich. 
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Ceiling. 
Cornice. 
Skylights. 
Metal Fronts. 
Fireproof 


Doors and Shutters. 


The 


Canton, Ohio. 


Manufacturers. 


Write for catalog and prices. 


Conductor Pipe. 
Eaves Trough. 


Canton Steel Roofing Co., Roofing. 


Siding. 
Cresting. 
Finials, Etc., Etc. 





Friedley & Voshardt, !%-1%-198-200 


Mather St., 
Chicago, Ill. 


Manufacturers o 


Architectural | 


Sheet Metal, | Ornaments 





2 | Zinc and 


Copper 





Send for 1900 Cata- 
logue and prices. 


We have the largest and 
best equipped plant in the 
West. Estimates furnished 
on special work. Send us 
your drawings. Orders 
promptly filled. 











| For Interior and Exterior Work. 


Steel Ceilings, Statuary, Rock Face 
Work, Crestings, and Pinnacles. 








OOF IN 











Roll and Cap 
Standing Seam. 


PLAIN, CRIMPED OR ROCK-FACED BRICK. Corrugated. 


Eave Trough, Conductor Pipe, Elbows, Cornices, Sky- 
lights, Finials, Ventilators, Cut-Offs, Crestings, Etc. 





La Crosse Steel Roofing and Corrugating Co., La Crosse, Wisconsin. 





Costs no more than other pipe. 
SEND FOR CATALOGUE ON 


. ween Eave Trough, Conductor Pipe, Roofing, —amseeten 





KLAUER MFC. Co., 


Ceiling, Cornices, Skylights, Etc. 


Dubuque, lowa. 















Dealers buy With 
it at sight, be- 
cause one size /.< PEAS RICHMOND 
casting fits {yt REVOLVING 


nS? ‘ ay 3 
noe at he 7,3 P x CHIMNEY 
nished complete, aS" 


Send for large 
cut and price list 
to 








& Co., 
Richmond” — AF Ey 
senenmeiadiatnioen 
TRAVELING SALESMEN can make spending 
money by soliciting su to Tax 
commis- 


AMERICAN Ww 
—_ AnTinan, We pay 














“Star” Ventilator. 


Philadelphia 
New York 











Merchant's Combination Skylight 


A New Invention 

The original Metal Top “Star” always did 
ventilate well, and the introduction of the 
Glass Top or Skylight feature sacrifices none | 
of its ventilating qualities. The SECTIONAL | 
top is made in sizes larger than 4oin. diameter | 
-smaller sizes with one-piece flat top all heavy 
ribbed skylight glas. 

Illustrated booklet free. Write for prices. 


Merchant & Co., Inc. 


SOLE MANUFACTURERS 


| 
| 


Chicago | 
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BECAUSE 


We also make 



















Stone Siding, 
Steel Roofing, 
Corrugated 





J.H. Eller & Co.20se. 


Fuuzes Metal Ceilings 


Imitation Brick and 


Oil and Gasoline Cans, 
Steel Dry Measures, Etc, 


Sell 
Well 


Their Designs are Artistic, 





They are Easily Applied, 
They Fit Well. 
An 
Agent 
Wanted 
In 
Iron, Every 
City. 











’ CANTON, 
Fifth St. ~ OHIO. 



























129 So. Clinton St., r 








Corrugated and other 
IRON ROOFINGS. 
SKYLIGHTS, 
CORNICES, 
CONDUCTOR PIPES. 
GUTTFRS. ETC. 











Correspordense Solicit-¢ 


MVietal 
Ceilings. 


ILLINOIS ROOFING & 
SUPPLY 60., 


73°83 WN. Ashland Avenue, 
CHICACO. 


LZ 
ls 





J. E. BULLES 


IRON ano 
WIRE... 
1 WORKS, 


Detroit, Mich. 


Elevator Enclosures 
and Metal Cars. New 
gesigne, Bank and Of- 
fice Railin Fire Es- 
capes. Jai Cells, Sta- 
ble Fittings, bly on 
Guards, etc. Give 
ticulars when sen al 
for catalogue. 

‘ Mention THE AMERI- 

CAN ARTISAN, 








Se 184. Elevator Enciosure. 











GARRY —IRON-& STEEL 


ROOFING COMPANY 
CORRUGATED 
ROOFING SIDING & CEILING 


CLEVELAND OHIO 





LATH, ROOFING, 


Siding, Stamped Ceiling, Galva- 
nized Iroa, Tin Plate, etc. 


send for our prices before placing your orders, am 


American 
Corrugating Co.§ 


1507 S. Second St., St. Louis, Mo. 









ion nit at once for prices and circus 
larsof Al ime, thenew Stove Polish, 
The only lasting Stove Polish that has ever 
been invented. Order from your jobber and 
if he cannot supply you, write direct to us, 


ALUFMUNINE PAINT as POLISH CO. 
7o1 W. Lake St., Chicago, mm. Z 


| 
| 
| 





Fivere Stepvins 


Dixon, Ill. 
Writes: 










“Allow me to ex- 
ste my opinion of 

HE AMERICAN AR- 
TISAN. 

I can honestly say 
that is the best paper 
printed onthesubject. 

| highly recom- 
mend it to all inter- 
ested in general tin- 
smithing.” 


















w TRE! 
LONGEST 
POLE 

ERSIMMON® 


\ 


Neduree 


Ait, mune o on omdomalte,ty metoualtanior to 
pe ee 


US, ne ae for Frastinnkare 
fai Shae avaan Mranif, 0 
eavnapeighin4. aun ova Lo onrtone O 


| 
fF 


Missouri Sheet Metal Ornament Co. 
621-623 N. First Street, ST. LOUIS, MO. 
Manutsceurers Architectural Sheet Metal, Zinc and Copper Ornaments 


For Interior and Exterior 
Work, Steel Ceilings, 
Statuary, Rock Work, 
Pinnacles, Garlands, 
Wreaths, Rogettes and 
Finials. 








Send for New Designs, 
Catalogue and Prices. Es- 
timates furnished on Spe- 
cial Work, Send us your 
Grawings. Orders prompt- 
ly filled. 


We Carry the Most Com- 
plete Stock 





THE AMERICAN ARTISAN. 








TOOLS... 


FOR WORKING 
SHEET METAL. 
TINSMITHS’ TOOLS, 
PRESSES, PUNCHES, 
SHEARING MACHINES, 
DIES AND SPECIAL 
Made by... MACHINERY. 


Niagara Machine Toot Works, 
BUFFALO, N. Y. 


Send for Catalogue A. 








S.C. SMITH WM. BRAY 6B. W. RIBBLE! 
President jg £m%© Treasur Secretar 


T er 
The East Bangor Consolidated 
«+e + MANUFACTURERS OF .««« 
Laundry Tubs, Burial Cases, Urinal Stalls, | 

Tiles, Genuine Bangor Roofing Slate 
and General Structural Slate. | 
EAST BANGOR, PENNSYLVANIA. 









THE NEW PROCESS 


EAVE TROUGH END FORMER 
A TINSHOP NECESSITY. 


With this tool can 
form a solid end like the 
accompanying cut on 
any size trough from 3% 
to 5 inches, tin or gal- 
vanized iron, single or 
double beaded, in less 
than %4 minute. 

This tool is simple 
¥ a and durable, welgs . 
2% ibs., is highly recommended by a 
tinners who have used it. 

Prices and circulars sent on application. 


H. LINDAS, - - - Edgerton. Wis. 








be ie by by by by by ie by by iy by iy by iy i> i> dy iy oy oP 


fA 


Paver [Paers 3 
} CHICAGO. 


® BUILDING, 
WRAPPING, 
WRITING, 
NEWS, } 
BOOK § 


: Send for Catalogue. 





G. R. SIPES, Arkansas City, Ark., writes: “We could bardly 
keep "house without Che American Artisan.” 





A. E. Jacobson, Charles City, la., writes: 


“Please take my ad for situation out, or I will 
have to hire astenographer to do my correspond- 
ing. I have up to date received eighteen letters 
and jobs. WillsayI could not be without Tug 
AMERICAN ARTISAN.” 


mnie 7 
am eS” A TS 
t 7 
Sadia 
“ ws 
















ipa ato Sc Ses; 


= aladampenanie Vo 
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™ ORIGINAL, 
RELIABLE 


**° GENUINE 


HAFIMER PLANISHED 


.. STEEL SHEETS... 
Soft and Tough. Never Breaks. sani od Graphite 


Order Planished Steel and ac- , Mes py 
cept no imitations. lights and Metallic Ceilings. 


Detroit, 
Basic Steel Plates, W. J. Burton & CO. mich: 
Cold Rolled and Pickled 


d Cold Rolled, al 
_ White ‘eiin eaten cape nae + CORTRIGHT METAL ROOFING 00. 


stamping, plating, enameling, etc. 50 N. 23d St., Philadelphia. 
ee ee 134 Van Buren St., Chicago. 














UNIFORM BLUE C. R. and 
PICKLED and COLD ROLLED Metal 


for stove bodies, ranges, stove-pipe 
nad elbows. Unequaled for work and wear. Shingles 


KIRKPATRICK & CO., Ltd., si i 


> Manufacturers, Pittsburg, Pa. oo pola 


a ree a vy You will 
This Brand IN Eee Nee y 
a | Sema age: V Save Money 
Insures ¥9 be 7Baks — —_ : fe: ay i buying your 
Satisfactory = . 


pore A J M. “& £. x “Osbor n, Dan Sheets 


Only. Cleveland, O. Columbus, O. .From us this month 























American Jin Plate Company 


MANUFACTURERS ,.... 


Tin Plate 
wt Terne Plate 


- amd... 


Black Plate 


GENERAL OFFICES: Marquette Building, CHICAGO, Ill. 


THE PLUME & ATWOOD MFG. CO. 


1909 LAKE STREET, - CHICAGO. 
MANUFACTURERS OF 
Brass Plated Vestibule Rod, Curtain Rings, Clock Bells, Sleigh Bells; Ferrules, 
Brass Escutcheon Pins, Brass Butts, Copper Rivets and Burs, Gilt Nails, 
Brass and Iron Jack Chain, Safety Chain. 


Stampin Thee anlat fae coal 
ea p De Steel Standing Seam Corrugated. v Crimp. 
® Ruberoid. Ark Brand Prepared Felt, 
Heaviest, Strongest, Best. 


Manufacturing of Sheet [etal Specialties. Dies of all kinds, Light aetined, sentinton naar Gt 
Manfg., etc. Furniture [lfr.’s Specialties. Black finish. One gallon w 


| cover 500 square feet of = 


FOREST CITY STAM PINC Co., - Years: Writelor prices. The 
City Roofing & Cor. 


25 & 27 Champlain St., - CLEVELAND, O. 218-220 N 3d St Gencas City, Me. 




















A A TYPE OF F EXCELLENCE 





There is no better line between 
CHICAGO, INDIANAPOLIS and 
CINCINNATI than 


The MONON ROUTE and C.H.& D. 


Four trains daily. 

Parlor and Dining Cars by dav, 
Palace Sleeping and Compartment 
Cars by night. 


THE _ MIDNIGHT MAIL 


Leaves Dearborn Station 2:45 A.M. 
Sleeper readv at 9:30 P.M. 
Arrives Indianapolis 7:55 A.M 
Cincinnati (C. H.& D. Depot) 11: 


GET TICKETS VIA MONON ROUTE 


35 A.M. 


FRANK J. REED, Gen'l Pass. Agent 
CHAS. H. ROCKWELL, Traffic Mgr. 
W. H. McDOEL, Pres. and Gen'l Mgr 
, CHICAGO, 


City Ticket Office, 232 Clark St 








MODERN 
SANITARY PLUMBING, ~ 
STEAM AND Hor 

WATER HEATING. 


An Encyclopedia of Practical Plumbing. 
By James J. Lawler. 
400 pages 


arge octavo ze, 6xY inche 


PRICE $5. 00. 








Describ and 
plumbi ng as nd 
date Gives I 
and hot water heating = 
rec eipt i price b 


DANIEL STERN. 


69 Dearborn St., CHICAUG. | 


THE NEW YORK 
CLIPPER 


Lefelele-lial- Mar ME 4-1 /P-]e)(- ME d-lelel ae! 
of all the Events in the 


ea 


AND THE 


WORLD OF SPORTS. 


PUBLISHED WEEKLY. 
$4.00 AYEAR. SINCLE COPY, I Octs. 
For Sale by all Newsdealers. 
SAMPLE COPY FREE. 
Address NEW YORK CLIPPER, 
NEW YORK. 











THE AMERICAN ARTISAN. 


Books by Mail. 


The publisher of The American Artisan will take pleas- 


ure in supplying Books of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. 


The following are lines specially represented : 


et Metal Working, 


8.04 y ha 
he ae orks! 10p, 


Heating and Ventilating, 


Plumbing and Drainage, 


icycle Repairing, 
The 


DANIEL STERN, 


PUBLISHER AND BOOKSELLER, 


Store and Office, 


69 Dearborn Street, CHICAGO, ILL. 








AMERICAS MOST POPULAR a 


‘Bic Four ROUTE 
(ia. — 


| Cincinnati, 
To / Louisville, 
| Peoria, 

St. Louis, 


| the 

&.. and Southeast. 
| Indianapélis, + To 
| Cincinnati, 


New York 


PERFECT PASSENGER SERVICE BETWEEN 











AND 


The East. 


W. J. LYNCH, 


G.P.&TLA 


F CHICAGOmoKANSAS CITY, | 
poe LOUIS. | 


| _ CHICAGO »*0 PEORIA, 
~ ST. LOUIS «»oKANSAS CITY. _ 





W. P. DEPPE, 
A. G. P. & T. A. 
CINCINNATI. 


3. C. TUCKER, Gi. N. A. 234 Clark St.. Chicay. 


HOMESEEKER EXCURSIONS 


1 First and Third Tuesdays in « 


bese sie VIRGINIA 


Oi Totes clas wekonon | VIA NORFOLK & WESTERN RAILWAY 


| vames econ: I nformation as t Rates ‘ 5 Seomets a i 


General Passenger and Ticket Agent for ‘Land Pamphlets and d t 
CHICAGO iress Allen Hull, D. P. Agent, Columbus, Ohio. 





' HOT SPRINGS, Ark., DENVER.Colo.. | 
TEXAS. FLORIDA, UTAH. 
CALIFORNIA 4x0 OREGON. 


If you are contempia 
. oe e made over the ¢ 


ILLINOIS. 
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Tue “Crose” Venritaror, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 


FOR PERFECTLY VENTILATING 


Halls. Mills, "ac 
Roon ol ten 


il Mt 


<8 SUMGLOB EGLOBE 


LNENGNTTTATANTTT TT 


t rie and Aud 
( heracter, 


SMOKY CHIMNEYS CURED. 


*¢Globe Ventilated Ridging’”’ 
Send for Pamphlet. 


Manufactured by 


GLOBE VENTILATOR C0,, rho, MY, 


HAMILTON’S BEST RE-DIPPED 


GHARGOAL IRON «ree. 


ROOFINC TIN, 


Makes an Everlasting Roof, and we give a Written 
Cuarantee for Fifteen Years. 


JOHN HAMILTON, Pittsburgh, Pa. 


W. W. TURNER & CO., Western Selling Agents, 183 Lake St., Chicago. 


ence 


ED 


PATENTED 
Feb. 29, 1876. May 9, 1874. 
May 29,1888, Nov. 28, 1993 
Dec. 5, 1593, Jan.30,1894, 








BUY 

IWAN’S 
Volcano 
Revolving and 
Ventilating 
Chimney Top. 
The Best in the World 


For simplicity, durability 











READ THIS. 
The Powers’ Automatic 
Chimney Top. 


Made on Scientific and 
Mechanical Ideas. 








It i 


the world’s best, most 
simple, n 





y eading and practicability 
in hardy WE "“cFY CC MPETITION, 
tinner iy It is unexcelled in 
plies. Send for ducing a re seulat 
-_ aft at all time 
prices and fr d ter pele 
pamphiet t : ) and sample be 
ing why , fK ore purchasing 
Aa, neys don’tdraw ume inferior ar 


ticle For sale by 
4 all jobbers 


IWAN BROS 


Sole Manufact ‘turers , STREATOR, ILI. 


| Powers Bros., 
=\ Sole Mfrs., 
Streator, Ill. 











LARGESTanoMosTComPLe TEBuGGyfAcToRY onEARTH WRITE FOR 
rm PRICES ano 
— 





oos ARE THE Best—™ 
‘Our PRICE THE LOWEST 


Parry MEG G: Indianapolis had 


REMESMBER.... 


We were the first Saw Manu- 














facturers to sell 


to only legit- 


imate hardware dealers. 


FE. C. ATKINS & CO. 


INDIANAPOLIS, INDIANA. 








CHICACO. 





212N. Union St. 


cant KRACK [VIIGA GHIMNEYS. 
CANOPIES. 





C 


Best 








| 
| Incandes- NIK ra 
| | cent, . a wonnmiiiibtes 
] 
| iif Gias and 
iS Gasoline 
| Write for Cir | } 
culars, and t | 


mention \ 
THE AMERICAN ARTISAN. 








kest Coods Prices Right. 


NORTH CAROLINA MICA Ct 


Boston. » Chicago. 


100 TINNERS’ PATTERNS, <ose $1.0 


DANIEL STERN. 69 Dearborn Street, CHICAGO. 








COMPLETE 
FOR 











We are Exclusive Selling 
Agents ior Tyler Char- 
coal Iron Tin Mills. 
Washington, Pa. 


Send Us Your 
INQUIRIES. 


McClure & Co. 


AMERICAN TIN PLATE. 


PITTSBURG, PA., 
211, 213 and 215 Second Ave. 


PHILADELPHIA, PA., 


SECRET SOCIETIES 


some of the finest buildiogs 
. r 








tent city in thie cc 
baildings are ~~ 
architects who are 
to their own interests to ase ax 

other braod of roofiag tia thea 
the best. etehendaep cad uw 
interest to vet this aaa os 16 
Wee theirs bo ase it, 


N & G. b TaVEER co, 
















Memphis, Tenn. Atlanta, Ga. Minneapolis, Minn. 





115 North Seventh Street. 
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